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A Silver Rose Water Ewer and Dish of the Time of James I, Bearing London Hallmark of 1607 
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OVER 10,000,000 COLFAX 
ADVERTISEMENTS IN OCTOBER | 











COLFAX by the Master Craftsmen | 


In the Colfax pattern you will find craftsmanship 


i ALEXANDER D. PHILIP which is artistry indeed. So lovely in design that 
i jor 36 yedts a Gorham passing tad or fancy cannot affect it. Wrought 
Master Crafiiman of the d 


Durgin Division, Con so skillfully time cannot dim its beauty. 


Your jeweler will be glad to show you Colfax 
and many other patterns in sterling silver by the 
Gorham Master Craftsmen. 


». COLFAX PATTERN 
mm stevling‘sdver 


Tea spoon 6 fer $9 
Dessert knives 6 for 19.06 


Ee Dessert forks 6 for 21.50 PROVIDENCE, R. ! NEW YORK, N. Y 


| 
Member af Sterling Silversmitin’ Gudd of America | 





cAMERICA'S LEADING SILVERSMITHS FOR OVER 96 YEARS 


‘ — a 


A full page appearing in the October issues of: 


Arts and Decoration House Beautiful Theatre Magazine 
Asia Life House and Garden Time Vogue ) 
Country Life Vanity Fair Town and Country ! 
Good Housekeeping International Studio World Traveler 
also 40 leading newspapers | 
i 
| 


SALES AGENT 
GORHAM MANUFACTURING COMPANY 


GORHAM-WHITING DIVISION, Providence, R. I. KERR DIVISION, Newark, N. J. 
DURGIN DIVISION, Concord, N. H. 
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, 
THIS IS THE PATTERN FOR FALL 
| WEDDING BUSINESS—COLFAX 


_ the vogue for Colonial homes 
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stronger today than ever before—now 
is the psychological time to push your pat- 
; terns of that type. 

: Colfax for instance. 

: A pattern of rare quality, absolutely au- 
thentic in design. One rematkable both for 


its pure outline and its relief of exquisite 
decoration. A pattern of smart style to fea- 
ture for your fall wedding business. 


So unusually popular, it has proved its 
right to the nation wide advertising we 
are giving it in October—full pages in 14 
national magazines and large space in 40 
newspapers. 
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The first advertisement appears Septem- 
ber 25th. Folders and Posters are ready for 
you now so your displays can be up in good 
time. Please order all advertising material 
from the Printing Department at Providence. 


Order Colfax flat and hollow ware from the Durgin Division, Concord, N. H 


THE GORHAM COMPANY 


SALES AGENT 
GORHAM MANUFACTURING COMPANY 


GORHAM-WHITING DIVISION, Providence, R. I. KERR DIVISION, Newark, N. J. 
DURGIN DIVISION, Concord, N. H. 
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ofles no longer 


Necessary to say 
Belais white gold! 


If it’s the best 
Quality white gold 
| Thereis - = 
| People know 
It’s Belais!* 





DAVID BELAIS, INc. 


137 West Fourteenth Street 
*Simply say Belais. New York City 


That’s a quick way 

to ask for, and a 

certain way to get, 

the WHITE GOLD ie 
that Stays White! 


10K-14K-18K Plate and Wire—Wedding Ring Blanks and Ring Findings 
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“When You’re At Sea” 


6“ 


HEN a young man’s “at 
sea’ and doesn’t know 
just how to manipulate 


the biggest question in his life— 
go to his rescue and help select a 
beautiful blue white diamond, set 
in an appropriate mounting. Ad- 
just everything carefully to meet 
the price he can pay and slapping 
him on the back cause him to brace 
up and take courage—armed with 
the little plush box (your name 
stamped inside the lid) 

and a_ beautiful dia- 

mond, ninety-nine times 

out of a hundred he 

will be successful. 


Now, if perchance you're at 
sea in a business way, ask us 
to send you a selection of our 
scientifically cut diamonds. Ex- 
amine them, compare them di- 
rectly with others for quality, 
for snap, for brilliancy, for purity 
of color and for low price and we 
will be as a big liner coming to 
your assistance, rescuing you from 
an improvised raft at sea. Then 

you can recommend a true 


“gift supreme” for your 


young friend’s friend, 
thereby making a substan- 
tial profit for yourself. 


J.R.WOOD & SONS 


NEW YORK 


CHICAGO 
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ATC, 


STAR A 
4gCO NY,9 
47 GOLD Fw” 


ATO, 


CASE STAR Vy CASE 


Jo COMPANY,9 
47601 FY 


These Stamps are Dependable 
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“| 8 HE Federal Trade Commission has established 1y 
ig a standard thickness of gold which must be K 
1g followed in order to stamp a watch case “Gold 
y ~ Filled.” This is a wise ruling and a great protec- fa 
ie tion. But this protection means nothing to the a |i 
AAG Jeweler unless the case is made accurately —as to ais 
aS) B style, design, decoration and workmanship — i i: 
Als y 8 I By . 
8g an — eA ; 
= a vs Star Cases have all these qualities and deserve your w i\ ee 
we ‘ “aig ° ° ° ° ee a 
4 serious consideration before placing your orders for ; 
‘te your Fal! requirements. | 
ie i 
“a ‘ 
‘| STAR WATCH CASE Co. || 
| LUDINGTON, MICHIGAN 
, New Yor« Orrice, 20 W. 47TH ST. CHICAGO OFFICE, JEWELERS BLOG 7 
SAN FRANCISCO OFFICE, MUTUAL BANK BLOG CINCINNATI OrFice, 31 East FourtH St ; 
5 tM MEMBER N.J.P A. _ an 
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The Jewelry Industry 
Needs Palladium 


HE Jewelry Industry has long been in actual need 
of something to bring white jewelry within reach 
of the very large class of people who cannot afford 
platinum and who will not buy white gold, because they 


don’t like it. 


By patient research, in our laboratory, 
we have found a formula which gives 
the jewelry manufacturer a workable 
and non-tarnishing palladium, free 
from base metals. It has the natural 
blue-white color of palladium and 
wearing quality about equal 


enlarge the field for white jewelry, 
increase your sales volume and 
bring greater prosperity to your 
business. 


Palladium jewelry has to be consid- 
ered. It is going to be 





to that of platinum plus § per 
cent iridium. This we have 
named Composition No. 731. 
It consists of palladium g2 
per cent, platinum 5 per 
cent and ruthenium 3 per 
cent. 


Composition No. 73! is our 
contribution to the industry. 
It furnishes the key that will 
open the great unsold in- 
between market to you, 








PLATINUM . 
PALLADIUM 
WHITE GOLD 18K 


popular. We have begun 
to inform’the general pub- 
lic about it through such 
class publications as The 
Spur, Town and Country 
and Country Life. A de- 
mand will be created surely 
and the manufacturer, 
wholesaler or retailer who 


Here is a comparison of | first has the goods will be 
metal values in a watch case. 


the first to reap the bene- 





sosbnsnete *) | ft. Will one of these be 
ree 19.50 ‘ 
i axaaxs 66 | vour 





BAKER & CO., Inc. 
54 Austin St. Newark, N. J. 


30 Church St., New York 


5 So. Wabash Ave., Chicago 
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The comparative merits of various 
kinds of coffee are unknown to us. 
We cannot vouch for the accuracy of 
any advertising slogan that stirs up the 
restive testing complex of the human 
ego. We are especially ignorant of the 
difference between the first taste and 
the last lick on the rim of a coffee cup 
and gracefully decline to referee any 
case of the kind. 


But when it comes to diamonds, we 
shine. Diamonds are our Alpha and 
Omega, the lock, stock and barrel of 
our business existence. We certainly 
know diamonds. We don’t have to 
prove it because we admit it. 


And knowing diamonds so well, we 
like to tell the exact truth about each 
one we sell. It is those two factors that 
have made our diamond ring business 
the largest in America.* 





* Not wishing to exaggerate and with a proper 
feeling of caution, perhaps we’d better say “the 
largest in the world.” That’s a bit more accurate. 


To the Jobbing Trade Only 


SCHLESS-HARWOOD CO. 


DIAMONDS 


2 West 46th Street 
NEW YORK 


===FAMOUS ADVERTISING SLOGANS = 


“Good to the Last Drop” 
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Selling-Selling-Selling! 


“HE CORONET merits its wonder- 
ful sales. Superiority is not 
confined merely to the design and 
its faultless execution. Each piece 
throughout is the personification of 
harmony and balance. For instance, 
the graceful outline of a fork is not 
crudely terminated by a square 
shoulder. The shoulder,too, iscurved 
completing the pleasing lines of the 
handle. Just another of the many 
finishing touches that are making 
the Coronet one of the biggest sellers 
ever introduced. Sectional overlaid; 
guaranteed 25 years. 








WM. A. ROGERS, Ltp. 
NIAGARA, FALLS, N.Y. 


NEW YORK CHICAGO SAN FRANCISCO TORONTO 
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NOTICE 


For more than five years the “B. & H. * * *” white 
gold has been sold and used in the jewelry trade under 
a proprietory name. Its qualities have gained for it 
a leadership in its line that has been unquestioned. It 
has become internationally known to the public and 
the trade and internationally used and recognized as 
a thoroughly dependable ptoduct. 





Beginning about September 1, this gold will be marketed 
only under the name 




















B.& Hx | 
UNIVERSAL 
WHITE GOLD 


—and will be sold to manufacturers directly by the makers. 


Our prices and method of marketing will be different from 
those previously followed. 


Write for prices and terms to the 


PLATINIDE COoO., INC. 


150 Varick St., 
New York 


Do not confuse this metal with any of the platinum group or their imita- 
tions, It contains no platinum, palladium, iridium or other platinum 
metals. It is the same gold that the jewelry trade has used and approved 


for years. 


It has a NEW NAME; That’s all. 
S. E. BOLLES, President 
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— Selections 
ie ng COMmorrow 
are as low, if nor 


uy the finest kind of 
C With dia. 


SE the “UR” advertising and selling 

service; put it to work increasing your 
diamond ring and watch sales; let it prove 
its value to you in results produced and 
permanent customers added to your busi- 
ness. 


“UR” advertising will bring you results 
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An Opfima—ai 
watches made an 
tractive price. It 
ing for a really ¢ 
fine watch then t 
the answer. It w 
companion, a fait! 
down through the 
Optima always is. 
anteed? Absolutely 
by the maker, Ameri 
producer of exceptio 




















because it is sincere, it tells people what 
they will believe, it makes a straight for- 
ward appeal to their common sense; it wins 
their confidence and brings you their pat- 
ronage because of its very simplicity, its 
plain language carries an appeal that is 
hard to resist. 
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UNTERMEYER, ROBBINS & CO. 


20 WEST 47th STREET NEW YORK 
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that will help you get * 


more Sales—it’s free— 











As in Days of Yore 


It seems both fitting and proper that “the best 
girl in the world” should express her preference 
much as “he” does—with a ring—such was the 
custom in the days of the Knights and their Ladies. 







Today it is once again the proper thing to do 
and as usual we have just what will serve best. 
Beautiful mannish style mountings set preferably 
with rubies but with any other stone you might 
prefer—his birth stone for example. 







The ring we illustrate is a splendid example of 
what we mean. Splendid in appearance, made in 
14 Karat Green Gold and set with a beautifully 
synthetic ruby. The price — just think $30 


of it—is only 
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OUR advertising should not only sell 
your merchandise, it should win confi- 
denceand réspect for your store. The “UR” 
advertising service does both; every retail 
jeweler can make excellent use of it in 
building up a successful, prosperous busi- 


yours. 


“UR” advertisements are supplied for 
the asking without expense or obligation to 
you;-they are prepared in matrice forms 
and already to insert in your local news- 
paper — you insert your name and address 
and the advertisement immediately becomes 


ness. 


UNTERMEYER, ROBBINS & CO. 


20 WEST 47th STREET 


NEW YORK 
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Our New Azured Wedding 
Rings for Diamonds 


fe “St Lg i ee 


@ he Blancard f£oine 
of OWedding GRings 


are featured the leaders of the Blanc- 
ard line of Seamless Wedding Rings, which 
4] have met with such a cordial reception 
among retailers and jobbers alike. 





ee Se + Sk 
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The pleasing designs, the lasting color of the white 
gold, the sharp, clean-cut finish, the moderate price 
all are factors which account for their sales success. 
And ~ the actual rings delivered live up to the fine 
quality of the samples submitted ~~ unfailingly. 


Cf Sold Thru Jobbers Exclusively $O 
Blancard & Company, Inc. 


136 West 52nd Street, New York City 


Middle Western Eastern Representatives: Western Coast Representative: 
Representative : Freperick J. BLANCARD, Pres. Wituam E. Puiiurs 
Cuar.es S. NEWMAN ALBERT E, CROWELL 704 Title Guarantee Building, 
Chicago, Ill, Henry U. Wirson Los Angeles, Cal. 
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Our “Lohengrin” 
Seamless Wedding Ring 
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The Wonderfully 
Delicate Piercings 
- Exquisite filigree, showing the smallest, most E 
: delicate piercings, is the feature of our line that s 
s has made it such a pronounced success. i 
E In combination with platinum front, on non- ‘ 
- tarnishing white gold backs, our designs always i 
i present an appearance as brilliant as when they r 
i first left the polishing wheel. | 
; Their selling qualities are known to every pro- ; 
. gressive jeweler. : 
R -. : 
5 GEN iii omen oe Stee! er : 
: hala : 
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The Pairpoint Corporation 


4 
# 


Manufacturers 


of 


Silver Plated Ware, 
Metal Electroliers, 
Decorated Glass Shades, 
Cut and Engraved 
Crystal Glass, 


Fancy Colored 
Blown Glass 











Showing-a-New 
TABLE ENSEMBLE 
of Hand Wrought-Crystal 


The Pairpoint Corporation 


Factories: New Bedford, Mass. 


BRANCHES: 


NEW YORK MONTREAL SAN FRANCISCO 
43-47 W. 23d St. Coristine Bldg., St. Nicholas St. Hammond Bldg., 278 Post St. 
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\hen he says “I do” 
And she says “I do” 


NOW— it is 


“The JULIET” is a hand- 
carved seamless ring. Made 
in white gold, green gold and 
iridio-platinum. 


Your margin of profit is 
larger on “The JULIET.” 


Hundreds of retail jewelers 
in the U. S. are selling “The 
JULIET”. Not a _ single 
complaint as to design or 
weight. 


Back of “The JULIET” is 
the reputation of BOWDEN 
—for 83 years identified with 
the highest quality in wedding 
rings. 


“The JULIET” is, and will 
continue to be advertised na- 
tionally to the most respon- 
sive and financially able 
class in the country. 





Only the most recent style 
| in wedding rings will do. 





\ 0 








The “JULIET” 


designed and executed by the 
House of BOWDEN, combin- 
ing superb hand craftsmanship 
and quality with 83 years’ 
experience in wedding ring 


manufacture. 


Whether your wedding ring 
sales are large or small, they 
are sure to be stimulated when 
you include in your stock the 
nationally advertised wedding 
ring hit—“The JULIET.” 
Write us today for full details 
of our Selling Plan and our 
generous Sales Helps for 
jewelers. 


J. B. BOWDEN & Co. 


15-17-19 Maiden Lane 


Established 1843 


New York City 
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Special Gross Assortments of 


MIDDLETOWN 
SILVERWARE 


Offered for the Fall Season at Attractive Special Prices 
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No. 7309. Pie Plate—Louis XIV Panel No. 1210. Pie Plate—Dutchetch 
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Pyrex Casseroles—Rounds and Ovals Relish Dishes—Rounds and Ovals 


Merchants everywhere reported highly profitable returns from these 
specially priced gross assortments during the pre-holiday months. The 
line this year is enriched by many new patterns which are lifting sales 
far beyond last year’s high mark. Advance orders are being taken 
now for future shipments as may be required. Particulars on request. 


MIDDLETOWN SILVER COMPANY of MIDDLETOWN, CONN., U.S. A. 


World’s Largest Producers of Pyrex-Lined Silverware 
New York Office—366 Fifth Avenue 
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Thirty-nine Years ” Successful Ring Making 
Backs This Guarantee Tag 





PIUS TOP 


REG. U.S. PAT. OFF. 


PROCESS 


THIS WEDDING RING HAS BEEN 
COVERED WITH AN 18 KT. WHITE 
GOLD SHELL BY THE PLUS TOP 
PROCESS AND IS GUARANTEED TO 
GIVE ABSOLUTE SATISFACTION 
BY THE MANUFACTURERS. 











Facsimile of guarantee tag that we attach to every yellow 
wedding ring that is covered by the PLUS TOP process. 


NET PRICE LIST 
Inchuding Chasing Our Blossom Design. 
WHITE GOLD OVERLAY | PLATINUM OVERLAY 


TOP TOP and TOP TOP and 
ONLY SIDES _ ONL 4 SIDES 



































2% mm width| $3.00 $4 00 not made $7.50 
3 mm width} $3.50 $4.50 not made $8.50 
Because the majority of people desire their wedding rings covered , : 
on the TOP and SIDES, we will cover the TOP and SIDES of eee 
the ring unless you expressly tell us to cover the TOP ONLY. 
We gladly furnish newspaper mats 


to those who advertise. Send for 
illustrated folder. 


CHARLES M. LEVY & SON 


40 West 48th Street, New York 


Ringmakers for over thirty-nine years 
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(Un ses, 


(th what delight would a 

Du Barry or a Pompadnuyr 
have possessed an“ ELGIN Y 

CAMERICAN ‘VANITY? 
Alas, that the foolish etiquett? of 
those days decreed otherwise ; 
jor Milady must not use 
her cosmetics, except tw 
the strict privacy of her 
boudorr: 
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Set with Topaz, Garnet, 
Ruby, Bloodstone, Sar- 
donyx, Onyx and New 
Zealand Jade, etc. 


14/12 or 18/13 








THE ALADDIN 


CIRCULAR 


SAT Pa Pea Pee Lee 


—_—__ 











{| Buying habits change, 


but sentimént does not. 
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PAT. PENDING 


Aladdin Takes the “Miss ” Out of Mystery! 


THE WISH IS REALIZED WITH THIS ACCEPTANCE RING 


Like feats of magic, swiftly performed 
before admiring eyes, the reappearance 
of the ancient custom which bestows a 
ring on the accepted: man, is today regis- 
tering thrilling enthusiasm throughout 
the country. 


ALADDIN, eager to do as you bid him, 
unlocks the secret door of Opportunity 
and opens it wide, revealing the hidden 
treasures of more Sales and _ greater 
Profits that await you. You can depend 
on ALADDIN—he is endowed with the 
heritage of attractiveness that persuades. 
He conveys the appropriate impression ; 


subtly suggesting good fortune and 


optimism .... 


Blazing the way for a wider appreciation 
of “Gifts That Last,” this mounting 
personifies strength of conception and 
beauty of design. It unfolds an unswerv- 
ing course, inviting long sales strides 
across the field of popular demand. 


The smooth-running control of efficient, 
complete equipment under the guidance 
of skilled craftsmen, insures quality de- 
signing at every step. To charm the 
lover of the beautiful and pay tribute to 
good taste, is our aim. 


That symbol depicted in each corner is your assurance— 


the mythological mark 


enshrined in 


primitive lore and 


romance—representing “S” that stands for reliance Supreme. 


Get Aladdin to Help You Create More Sales. 


See him NOW. 


He is Waiting for You at Your Jobber. 


A. SUDEROV 


“Mountings that Mount to Greater Achievement” 


MANUFACTURING JEWELER 
IMPORTER OF DIAMONDS 


71 Nassau Street 


NEW YORK 
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WALDEMAR CHARMS 


IN 10K & 14K White Gold 
(Furnished for All Societies) 





K of P Charm, 


10 Kt. white, i f/m 
enameled back- ‘#J/@-aN 1651A 
ground, i 
Made in all ij] Elk Charm, 14 Kt. 
orders, i@) white, genuine 


tooth, 





Masonic Charm, 14 Kt. white, pierced in center. 
Made in all orders. 





LADIES’ EMBLEM 
PINS 
In 14K White Gold 


Eastern Star Gold Pin, 14 Kt. 
White gold. 





Eastern Star and Ma- 
sonic combination pin, 
14 Kt. white. Made in 
various combinations. 





3148 
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Are You Responsible 
For This? 


Some wide-awake jeweler, somewhere, said “A birthday gift for 

your husband, Madame? If he’s a lodge-member there’s nothing 

will please him more than one of the new White Gold I & R 

Emblems.” And a sale was quickly and easily made. 

Were you the jeweler? If you were we do not need to tell you to 

“keep a-goin’” along the same line. If you were not, try it at the 

next opportunity. 

THERE IS NO BETTER GIFT FOR A MAN THAN AN 
I & R EMBLEM. 

And don’t forget that the wearing of emblems by ladies is con- 

stantly on the increase. 


(If you have not received our new catalog—“The Red 
Book”—write us at once and we will forward a copy). 


IRONS & RUSSELL Co. 


New York San Francisco 


Providence Chicago 
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cMagic Travelers Watches ete: 
do not infringe any patents! 


We Suarantee unconditionally our Hag Ic 
Travelers’ Watch Cases. ‘To dealers handling 
these products we extend full responsibility. 
very Mag 1 Watch Case wherever 
sold is backed to the limit by the manufacturer 








ilver or Gold Filled, in a variety of handsome designs; and will accommo 
tham r Illinois Move Sree 
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| seers Watch Cases are built by Craftsmen.‘ Yhey are available in ee | 
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— Tllinois Watch Case Company 
“Factory and Main Ojfice, Elgin; llinois | : 
New York Chicago San Francisco Toronto Londor | 
20 West 47thSt Jewelers Bldg, 704 Market St. I7 King StE. 65 Holborn Viaqyct os 
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‘In all fairness to your link button 
business you should see the new 


(K LINE OF PLATINUM FACED 
DIAMOND LINKS 


the product of the latest ingenious 
French brocading machine, which 
enables us to produce new effects in the 
Art of Gold and Platinum Faced 
Diamond Link Buttons. 


/ CHAS. KELLER & CO 


ZO WEST 477%) SIREE! 
NEW YORK 
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Everybody is Behind : 
MARSH BUCKLES : 
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Seems as though one can’t go down the street these days without 
noticing that more and more well dressed men have a natty Marsh 
Buckle in front of the waist line. They’re behind Marsh Buckles 
all right, and jewelers are behind them, too. They’ve found that 
Marsh sales mean satisfied customers and healthy profits. 

Having everybody behind them keeps Marsh Buckles ahead—- 
and keeps the man who sells them ahead. 

We create Marsh Buckles with just two things in mind. We 
want to make them se// and we want to make them satisfy. 

To make them SELL, we’ve made them in designs that will ap- 
peal to every taste. There’s one for the man who wants color and zip 
and pep .. . another for the man who wants something more con- 
servative. A live line with constant additions and styles to suit all 
kinds of customers. 

To make them SATISFY, we’ve built wear into them. Finest 
materials, painstaking workmanship, thorough inspection. And the 
prices are just right. 

Order an assortment. They’ll pay. 


Jhe C.A.MARSH COMI 


Altleboro, Mass. 











1h Sate 








September 1, 1926 THE JEWELERS’ CIRCULAR 27 











White Gold Crafts 
manship reaches a 
new height of per- 
fection in this fourth 
masterpiece of the 
STUDIO SERIES—the 
latest of our diamond 
ting specialties which 
have been establishing 
new Sales records- 
This three-stone de- 
sign is made to retail 
for $5O 
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N AMIN & EDWARD J. nose CO., JNC., 64 WEST 48TH STREET, NEW YORK 
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~Announcing = 


a high class diamond 
advertising service for 
the retail jewelry stores 
of the United States. 


HE Ament Retail Diamond 
advertising service is sent 
you complete—in mat form 

—each month. It consists of a 
hand drawn border and hand 
drawn cuts of Diamond rings, pins, 
watches, bracelets, etc. 


The copy is written by a man 
with 20 years’ experience in pro- 
ducing high class advertising for 
retail jewelers. 


He has also had many years’ ex- 
perience as manager of one of the 
finest jewelry stores in the South. 
The advertiscinents are prepared 
iy a je:veler and written from the 


jeweler’s viewpoint. 


Write or wire today for speci- 
men ads and further information. 
You can start this service in your 
newspapers October Ist. 


Only one jeweler ina city may obtain this service 








NOLTE C. AMENT CO. 


STARKS BUILDING 
LOUISVILLE, KENTUCKY 


) 
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but gratis 


Op werns who appraise merchandise 
only in terms of precious metals, prec- 
ious stones and price tags areignoring the 
most important factor in their business 
opportunity—the trade-mark of the 
manufacturer whose product they sell. 
The emblem that appears within every 
Orange Blossom engagement and wed- 
ding ring has been universally popu- 
larized by advertising; it is a symbol of 
prestige and a guarantee of quality 
supreme. Yet jewelers who carry the 
Orange Blossom line pay not a penny 
for this priceless business asset. Far from 
raising the price of Traub rings, it in- 
creases production, reduces costs and 
adds to value. Traub dealers realize the 
benefit of this fact in larger sales volume 
and larger profits. 


TRAUB MANUFACTURING COMPANY 
DETROIT, MICHIGAN 
New York, 576 Fifth Ave. Windsor, Ont. San Francisco, 704 Market St. 


TRAUB Genuine 


Orange Blossom 


PRA) Engagement and Wedding Rings 





Groom’s ring Genuine 


Iridio-platinum engage- 
ment mounting wit 


Popular style and price 


Gk... 


Trade Mark 
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S. S. WHITE 


Alloys and Solders of the Highest Quality 


The products of the metallurgical 
division of The S. S$. White Dental 
Mfg. Co. have been recognized as the 
highest standard in the dental trade for 
a half century. In recent years we have 
developed gold alloys of the same high 


quality for the jewelry trade,and to meet 
an increased demand we have enlarged 
our facilities and increased the variety 
of our line. Produced by skilled metailur- 
gists by modern methods, our alloys and 
solders have met with gratifying success. 


Alloys for White and Green Golds Solders for White, Green and Yellow Golds 


Solders for Platinum 
Also Precious Metals in Special Forms to Order 


Write for Description and Prices 








Scraps, Sweeps and Waste Materials 


Bought for Cash or Exchanged for Gold Materials 


Each lot received is held for custom- 
er’s approval of price. Assaying and re- 
fining are done by experienced, trained, 
technical men. 


Send usa trial lot and judge us by results. 


Small lots may be mailed to our New 
York Office; bulk quantities should 
be shipped to our Factory, Prince 
Bay, Staten Island, New York. Mark 
your package clearly and ship by in- 
sured mail or express. 


The S. S. White Dental. Mfg. Co. 


Industrial Division 


152 West 42d Street, NEW YORK, N. Y. 


Factory Address: Prince Bay, Staten Island, N. Y. 
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Don’t Buy Any Goods! 


THE NUWITE CO. 


Let’s be honest ! 

You have in your stock quantities of yellow or green gold jewelry that you 
cannot sell. 

You cannot sell them because they are not white gold. 

The result is that you have to continually buy new goods to stay in business 
while your old goods stick on your shelves. 

Now you can make that jewelry white !—with NUWITE. 

And it will stay white ! 

NUWITE is a finish that will never wear off. 

It is a beautiful white finish that makes ordinary white gold jewelry look 


yellow in comparison. 
Here is our proposition :— 
Send us one piece of your yellow gold jewelry. We will finish it for you at 
the price we charge for quantities—if you will fill out the coupon below. 
When you get this piece of jewelry back, test it any way you want. Abuse it! 
Satisfy yourself that this finish has real merit. Prove to yourself that this 
finish will not tarnish ! 

Place the article in pure nitric acid. 

Wind a rubber band around it. 

Put it in sulphur. 

Spray salt water on it as long as you like. 

It just will not tarnish! 
Then satisfy yourself that NUWITE will never wear off. Try to polish 
off the NUWITE finish. 

Place a stiff bristle brush on your polishing machine, applying tripoli 

to the brush and you will find that you cannot polish off the 

NUWITE finish—not even mar it ! 


Convince Yourself that What Cannot be Polished Off— 
Cannot be Worn Off !! 

The cost of finishing your jewelry is $1.00 for each piece if furnished in 
quantities of 25 pieces or more. The cost of finishing single pieces is $5.00 
and more—but if you send us your sample with the coupon attached, on 
this page, we will finish that sample for you for $1.00. (If you send a 
watch case—$2.00. ) 

The cost of finishing watch cases, when included in lots of 25 pieces or 
more, is $2.00 each. 

The NUWITE finish will not affect stones, but will affect pearls and cameos. 
With the exception of gold filled watch cases, we do not finish gold filled jewelry. 


Tear Out Coupon and Mail with Article 


The Nuwite Company, 


Circular 


40 West 48th Street 
NEW YORK, N. Y. | 


40 West 48th Street, New York City. 


Gentlemen: Enclosed find our check for $1.20 (200 is 


for return registered mail). Please finish 
(State article you are sending) 


with NUWITE as sample as advertised in the Jewelers’ 


eee ee ee eee eee eee ee eee eee 


Note: Regular prices: 25 pieces or more $1.00 each. 
Less than 26 pieces $5.00 each and upward, 
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‘A Deal With Diel Means A Good Deal —_ 





TWO INTRIGUING CREATIONS IN LADIES 


SPORT CASES 


THE PEACOCK 





As proudly elegant as the Queen 
of Birds! With a curved back 
and one-piece bezel. Richly 
Engraved; made in _ green 
and white; 634 ligne; 14 K 
ROLLED GOLD PLATE. 


VENICE 





A romantic creation—alive with 
the seductive charm that made 
Venice Queen.of the Adriatic 
Sea. Rich Carving in Green or 
White 14K ROLLED GOLD 
PLATE 6% LIGNE. 





a LED Mark 
<LMONT 
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Qua ut 


“BELMONT QUALITY” 
Stamped in All Finer Grade Diel Cases; A Heavy Quality 
of Gold Sheet Soldered on Base Metal, affording double 
resistance to wear. 


ROE AT ee ee 


NOTE TO JOBBERS: ARE YOU GETTING OUR MONTHLY, “THE SQUARE DIEL’’? 





THE DIEL WATCH CASE COMPANY, INC. 


309 Grand Street 
NEW YORK 
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America’ S Standard 
WEDDING RING 


Made in All Metals—Any Number of Holes 
In the half round, beveled and square shapes 





PATENTED JUNE 30, 1925 


Nationally Known 
Nationally Sold 
Nationally Worn 


INTERSTATE 


NEWARK, NEW JERSEY 
U.S. A. 
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A COMPARISON OF THE 
THREE POPULAR JEWELRY 
METALS. 





The metal value of a case of 
this style is: 


in Platinum ..... $51.50 


in 18K White Gold 6.60 
in Palladium .... 19.50 


PENH EaD TM 


Our new booklet gives instruc- 
tions regarding handling of 
Palladium. We again state in 
cases of difficulty we will re- 
melt the Palladium scrap free 
of charge and refine the Filings 


at nominal cost. 


and the natural white metal 


Palladium jewelry never invites the question—what makes it white. 

The clear blue white of Palladium is its own natural color not one made 
artificially by adding base metals. Therein is one of the charms of Palladium 
jewelry—not to mention its moderate cost. 


It is no wonder that Palladium is white—here is the alloy of regal white metals 
that we use for the jeweler—we call it Special Palladium No. 95. It contains 
92% Palladium, 5% Platinum and 3% Ruthenium. Investigations and experience 
in metallurgy show that it lends itself perfectly to all requirements of the 
jeweler—from both the artistic and the technical point of view. 


Wherever there are people who want really fine jewelry whose finances do 
not allow of Platinum—but for whom artificially colored gold has little or no appeal 
—there is the one medium that will keep their business from drifting away 
from the jeweler and that is Palladium. This class of people constitutes a 
great unlimited market, @Why not sell them? A line of Palladium jewelry 
will give you an entry 


American Platinum Works 


N. J. R. R. Ave. at Oliver Street, NEWARK, N. J. 


New York Office—Charles Engelhard, 30 Church St. 
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Makers of the pest in fountings 


ULMER ¢ GIBBONS 


1OTH & SANSOM STS. 
PHILADELPHIA 
























































aa ae 


PORE HE 











SEEDER LOR AMG G* SAR 





September 1, 1926 THE JEWELERS’ CIRCULAR 35 





ra eoq 


INISH means a lotin ring blanks. It is the out- 
ward evidence of care in manufacture. It is an 
indication of the skill and character of the maker. 
Our White Gold and Platinum ring blanks are 
stamped, tooled and azured with such extreme ac- 
curacy that they make a perfect base for fine rings. 


Send for samples on memorandum. 





Sold to wholesalers and manufacturers only 


I. STERN & CO. 


218 West 40th St. New York City 


WHITE GOLD RING BLANKS PLATINUM RING BLANKS WHITE GOLD SOLDERS 
WHITE GOLD PLATE AND WIRE FOR ALL PURPOSES 
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Lo eve Wars, Inc., are the originators and patentees of this type 
of watch which has already become highly popular in the trade 
and are the only authorized manufacturers of this type of time-piece. 


The trade is warned that a number of infringing watches, many of 
very inferior quality and workmanship which are attempting upon 
the popularity created by the genuine Levy-Wander, Inc., DUO- 
STYL watch, have appeared upon the market. 


Retailers and wholesalers are equally responsible with the manu- 1 
facturer in making or selling infringing articles and we hereby give 
notice that we intend to vigorously proceed against any infringement 
of U. S. Patent No. 1,578,607 in the courts. 
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114-116 W. 6th St. 


Have You Tried 
This Method ? 


Have you ever tried selling goods by 
this method? Have you ever attempted 
to sell your customers’ what they want 
even though your stock doesn’t contain 
it? Have youever thought'of the many 
sales you can make by ‘using this simple 
and effective method? 


Many Dealers throughout the Country 
are doing it and with great success and 
have accordingly increased their sales and 
their profits as well: 


There is nothing complicated or intricate 
about it. All you need is 


Our Big Catalogue 


and when you have it you have the entire 
method in your hands. Just try it out 
and see how easy it is. When customers 
come in asking you for an article that 
you are out of or that you do not carry, 
try showing it to them as illustrated in 
Our Catalogue and you will find that it 
was comparatively easy to make the sale. 


One instance may not mean much per- 
haps. But multiply that by a hundred 
or more times and you will find that this 
method is really one that will mean in- 
creased business and increased profits. 


The Richter & Phillips Co. 


“The Leaders” 


Wholesale and Manufacturing Jewelers 
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of of Efficiency 
in SilverPlate 


Ni The! Hostess: Ideal — wry 
_Supreme Beauty Sat 
Absolute Dependability 


a Complete Satisfaction © aR “a 
for the Bride Per ay 

of yesterday’ 

of today 

of tomorrow 
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@ ‘Picks up 
, Cleanly 








Stores in 
Handle 
Securely 









Ejects - 
~ Easily and 


Completely 


The Table is Crumbfree 
The Hostess is Carefree 


“Jiffy” GETS ALL the crumbs and stores them securely: 
in the specially-constructed hollow handle until such time 
as the hostess is at liberty to dispose of them; and then, 
the easily-removable cap permits their complete ejection— 
no fuss, no untidiness and withal, a beautiful table ornament 
of superlative design and craftsmanship. 








The demand for this little wonder-worker far surpasses 
even our most optimistic expectations and presages thé 
breaking of all sales records— 


ESPECIALLY AT THE VERY NOMINAL PRICE 


“Jiffy”? (No, 2779) is 9% in. long and packed in beautiful, display 
package. 
“Jiffy” exclusive features—protected by U. S. patent—and the very 


nominal price make it the ideal Gift and all-season sales leader. 

“Jiffy” is but one of many new and exclusive creations in all lines: 

Baby Ware—Hollow Ware—Salts and Peppers—Trophies 
WRITE FOR ILLUSTRATIONS AND PRICES 


Salesmen in all territories Sold by all leading jobbers 


Complete Lines on Display in Our New York Salesroom 
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Cincinnati, Ohio 

















38 THE JEWELERS’ CIRCULAR September +1, 1926 








a cea a aa att cate ata mate a wat cat aT cee ate at at at re et Ms ep EE 5 | 
Pe EE LU LU LULVAVAYVALYV AMV AMAMAVMAYAMANMAVAYAYVALAVYAYAVAWAWAVAVaV sa VaVa CAV a Va Vs VY pW VA See ee ee a | 
y -. ~ —s , — ‘ = ‘ 
Oe amar cl\f > x) lara 
\ . j ~~ . j 
Se te Ser «(< lt ee a ae 


fo 


‘7 





a os 
NANA 


R & H PLATINUM 


Welded on Gold 
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(PURCHASERS of R & H Platinum welded on gold are assured of 
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Platinum contents running 992% in purity. Under no circumstances 
do we alloy our Platinum with palladium. 


The reputation of R & H Platinum is valued too highly to place it in 
jeopardy. And the good will of our customers is an asset which we strive 
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to retain by protecting their interests. It is a policy which heightens your 
eg with this Platinum. The Golds employed are up to U. S. 
ards. 
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Make free use, without charge, of our expert 
plating service, conducted by a competent staff. 
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R & H PLATINUM WORKS, Inc. 


Refiners and Workers of Platinum, Gold and Silver 
709 Sixth Avenue 
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Enjoy the Students’ Patronage! 
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e) Jara N meee college and in-a-box is the Dorst unit aS ‘ ») 
|: HY Sh cf fraternity members that has proved its profit- 4Uxmiam « 
f = spend open-handedly for pulling power. Samples 
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the things they want. of these units included in 
And they’ll want these the large assortment of (¢ 
“ >. 4 beautiful Dorst Class Dorst class-jewelry that 
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Pins and Rings the mo- you can obtain without 
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ment they behold them! 
A ring for the boy, a ring 
for him to give his girl, 
and a pin displayed three- 
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EKO) The DORST CO. 












Send for them on Memo. Account 









the slightest risk. Send 
for a selection now—the 
time is ripe for this lucra- 
tive selling! 








c SCCCCEOSEEEEEEEEEEEESEEEESE 


Seeeee Se SSSeseeeeeeeeee ee eeote es =O8GOGeeeeeeeoene en 2eeee ee 














CINCINNATLO {OAS 


‘A 
« 


> 
G 
9) 





A 








“oh at SERA A gS Rare oteet 











i j +a ies ‘ . 3 ’ - 





cone. 


a 


<> 
iY 
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STRAP WATCHES | Be 
Call . ay 4 Gis 

METRIC WATCH CO., Ine. 


1 West 47th Street NEW YORK 
Agent of the 


Sacomars Iiguel eC? 


Watches 
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RINGS 
Refinement 


‘in 20 Kt. 


WHITE GOLD 


All Handmade 
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No. 201 
9 ligne Verythin 
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Persistent efforts and the application 
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of high art and excellent workman- 
ship make WEST rings a much de- 
manded article. It is an indisput- 


able fact that our rings, in regard 
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handmade elegant execution, are the 
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non-plus-ultra of the present day. 
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10 ligne Calendar 
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WEST rings have an enviable repu- 
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BERNARD WEST 


Manufacturer of Ring Mountings 
215 West 40th Street, New York 
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HOWARD S. KENNEDY 


DIAMOND MERCHANT 
170 BROADWAY ; . NEW YORK, N. Y. 


Makes a complete line of the following Diamond Mounted Jewelry in 
Iridium Platinum or White Gold: 


SOLITAIRE RINGS FLEXIBLE BRACELETS 
Fancy Rings luster Rings Bar Pins Circle Brooches 





Send for Selection 














GEORGE H. CAHOONE COMPANY 


TOP VIEW 
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____ SIDE VIEW 
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BACK VIEW 
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Patent No. 1,153,362 ed Sept. 14, 1915, 








Illustrations of one of the many forms of our popular flexible bracelets, patented. 
Notice is given to the trade that our rights will be protected under our patent. 


GEORGE H. CAHOONE COMPANY 


CHICAGO NEW YORK Factory—7 Beverly St. 
29 E. Madison St. 200 Fifth Ave. PROVIDENCE, R. I. 

















No More Pitfalls. Ophthalmometry made simple and precise by 


OPHTHALMOMETRY 


By E. LEROY RYER 





Shows Why and. How 





Price, $3.50 Net a Copy 
THE OPTICAL ee COMPANY 


ll JOHN STREET NEW YORK 
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Split Seconds, Minute Repeaters, Chronographs, Wrist Chronographs 
in Platinum, 18 Kt. and 14 Kt. White or Green Gold 


sore acents:) HENRY FREUND & BRO. *vor i7b S 
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Simons Bros. Company 


Philadelphia 
New York Chicago 
13 Maiden Lane 31 N. State St. 
San Francisco, 49 Geary St. 
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The new 8-day alarm ..... 













When ordering 
please state 
colors of 
cases and dials 
required. 





Dy PMO MALE AA MAA MILA AAA 
2 


No . 702. 5 S 


Jewelled 8 day alarm movement 
Jewelled, 8-day movement, Breguet hairspring, 24 ligne. 


Compensated cut balance, two adjustments, resounding alarm with 

indicator on dial. Butler gold, silver and w:te full luminous dials. 

Leather cases, crushed calf, gold tooled, »ietty shades of helio, 
rose, blue, tan, brown and black seal. 


..... at an enterprising price! 


Samples to rated jewelers 
(Full stock of interchangeable parts) 
“Everything and Anything in Folding Watches” 
Octagon Cushion Tonneau Oval 
Boudoirs—Chatelaines—Cloisonné 


The Herald Watch Co., Inc. Ke Yi4 Ge” 
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& | MADE IN 


a) NEWARK 


MEANS 


QUALITY and RELIABILITY 


Jewelry of Highest Grade 
and Latest Styles 






























149 N. J. R. R. Avenue 


Meyer & Gross BRACELETS Tetaz & Co. 
M G Exclusive Ring Makers Burstow, Kolimar & Co. ieee nis Cian ene ; 
Trade Mark 401-407 Mulberry Street 18 Columbia Street oun aie Game Sts., r Saas Bids. 
Taylor & Go., on. “L. L. & S&S. GOLD ALLOYS” 
. Lorgnons - be ° 
! K sywairy xX K Yellow, Green, White and Red 
Constraction and Finish, Highest Grade ' ¥ " 
<7 Cheatnut 8 | L. LEBER & SON dL, ke > 


(Formerly Lebknecher & Oo.) 
SILVERSMITHS—Creators of Original 


Designs in Sterling Silver Hollowware & Novelties 


STERN MFC. CO. : 
Sutare LADS Se Gunes manedusty HENDY RUFFISEN:ING 

















at a price that will surprise you. To Jobbere Only. MANUFACTURERS OF Crescent Ring Co., Inc. ' 
RINGS OFASQUALITY 109 Oliver St. 
F i 
W. L. Robertson Co. lures of ONYX RINCS 
Assayers and Refiners 126-128 South Street For Fraternal and Scholastic 
38 Liberty St. Obicago Office, 31 N. State St. EMBLEM anaemia 


Why Waste Anything Now? 





vo RINGS re 





Sterling Fireless Silver 





Ree rie ae el eee Reel 


RINGS — 4 speciaity with Reduces polishing to a minimum and obtains 
lasting brilliance. 
Louis Bleiberg JOHN J. JACKSON & CO. BARRASSO & BLAS! 
336 Mulberry Street All Sterling and Fine Slivers Rolling for the Trade 


THE CAMEO HOUSE 
10 and 14 Kt. Cameo and Onyx Rings, Scarf 
Pins and Earrings. 


CAMEO BROOCHES 


an Sold through the jobbers only. : 
Jabel Ring Mig. Co. MARTIN H. WEIDMANN 31-33 Governor St. Newark, N. J. E 

















putting out now? That is the question Cluster Rings 
the ring trade is asking. 401 Mulberry St. 23 Longworth St. Newark, N. J. 
(Established 1911) HIGH CLASS ENAMELING for the MANUFACTURERS of 
White Gold Solders—Platinum Solders WATCH CASES and JEWELRY. 
White Gold Stumpf & Binder 93 Green St. Telephone Market 4328 
Clinton Refining Co. Mfrs, of Fine Gold and Platinum Chains, Swivel, : 
91-03 East Kinney St. Newark, N. J. Spring Rings, in Gold and Platinum. y 


36-40 Crawford St. 








Cc. B. W., INC. 














WINTER & CO, the HELEN MFG.CO. 10, 14 and 18K Ringe—Jobbers Only a 
Manufacturers 475 WASHINGTON SL 391 Mulberry Street Tel. Market 8320 a 

Jewelry- Novelties ‘NIN S UNT Gs New York Office, 938 Nassau St. = 

Buckles our Specialty G & MOUN IN 3 

38 Crawford Street 2 

L. FRITZSCHE & CO., Inc. a 

Wm. H. Taylor & Co." J. J. FISCHER 

a f i 

Established in 1895 Exclusive Ring Findings Platinum “aa tah te nine and = 

Chain Findings in all colors and qualities to Manufacturers Only Flexible Bracelets & 
68 Orchard Street Solder for 245 N. J. R. R. Ave. 2 

a alec 18 Kt. White Gold Phone ‘Mulberry 2927 e Waragien Sweet a 

i 

THE NEWARK JEWELRY FINDING CO. M. ALEXANDER eee \ 
JEWELERS’ FINDINGS Seuutnctaser of Refiners and Smelters : 


Catalog Sent on Request GOLD RINGS BAKER & CO., INC. 


Telephone Market 3489 22 Green Street Tel. Mitchell 1458 50 Columbla St. Murray and Austin Sts. 
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~ & egal aef) J. W. JOHNSON ! 

past y Solicits» Your Inspection © FING 
TENNIS of a Complete Line of RUNNING | 

| NG EC 

ewis! pRiZ pit UPS SKATING 

ROWING 
. TROPHIES PR esos 
gon'™ IN SILVER PLATED DESIGNS OF IVERSAp IES 
LASTING BEAUTY AND FINISH 





A copy of Booklet T-26 is now ready for you and will go forward upon receipt of your request. 


J . W. J OHNSON sagged. ferent " ee NEW YORK 











Nothing takes the place of 


LEATHER STRAPS 


FOR WRIST WATCHES 
MANUFACTURERS OF 
NEET Wis, STRAPS LASKO STRAPS | Lasko strap company 
Phone: Canal 5364 237 Centre Street New York 


REG. U. S. PAT. OFF. 











MAX HIRSCH 


IMPORTER 


SHOWING 


Newest Shapes in Ladies’ Bracelet and Men’s Wrist Watches 


Material Always on Hand 
CHICAGO, ILL. 


Memorandum Selections Sent on Request 


31 No. State St. 




















1874 52 Years of Quality Merchandising 1926 


WHOLESALE JEWELERS 
DIAMOND IMPORTERS 


Jobbers of Elgin, Hamilton, Illinois, Helbros Watches 


BSIGUER BROS g 


an ew AVENUDBE 
CLEVELAND, OHIO 
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prerease You w SHAPE eRVICE 
WVEDDING RINGS irq MODERN NARR® nik 
3 D of Blossoms, W? _ 
OLD R we. 2/2 MM eo with ont Wins o cgnion. 






ely Modeled and Carv™. 


No extra charge for 





e Gold, Fine 
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SPECIAL MANUFACTURERS FOR THE RETAIL JEWELRY TRADE same Wedding Ring Modernized 





We Repair Everything for the Retail Trade in Gold and Silver — Silverware Repaired and Plated 
We Solicit Your Consignments NEW YORK: 25 W. 45th St. 


retainer se  WENDELL & COMPANY _ cnicaco: 618-626 w. Jackson Blvd. 
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A W-M mounting offered with greatest TRAVELING CLOCKS 


pride, The sheer beauty of the alluring 
Butterfly design and the carving, of greater : 


Beautiful Butterfly ELGIN 8 DAY 





distinction than a 16th century masterpiece, 
. . win instant favor for this exquisitely 
feminine jewel setting. 


Wallace - Monroe Co. 


33 John R Street Detroit, Mich. 


] ODD SHAPE AND 
ROUND DIALS 
RADIUM DIALS AND HANDS 





ROSE, BLUE, HELIOTROPE, GREY. 
GREEN. PIGSKIN AND 
BLACK LEATHERS 
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VICTOR A. PICARD & CO: 


INCORPORATED 
| 7 WEST 45th STREET NEW YORK 





SOLE AGENTS 














A New Jewel! Manual of Diseases of 


The Light Green Synthetic Sapphire the Kye 


cA Pye fk Fr gad By Charles H. May, M.D., New York. For students 
and general practitioners, -with 377 original illustra- 

tions, including 22 plates with 71 colored figures. 

A Lovely Green Jewel with Brilliant Lustre Eleventh edition, revised. Cloth. 390 pages. Price, $4.00. 





Agencies in U. S. A. to be disposed of. 


CRISTALLO A. G The Optical Publishing Company 
Sihlquai 55, Zurich, Switzerland 11 John Street ‘ ‘ ; ; New York 
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What SETH THOMAS CLOCKS 


Will Mean To 


Progressive Jew 


p< 


URING September and October 

most people are thinking about 
the interior of their homes. Changes 
in decoration — furniture — fittings 
are taking place. A_ considerable 
share of the American dollar will be 
spent at this time of the year for just 
this purpose. How much of it will the 
Jeweler get? 


The outstanding product in the 
Jeweler’s stock—with which he may 
attract the attention of Mr. and Mrs. 
Public in their efforts at home beauti- 
fying—is his Seth Thomas line. 


Seth Thomas began featuring the 
decorative value of clocks four years 
ago. Today they are regarded as a 
finishing touch of life in nicely fur- 
nished rooms. Nearly every month 
some national magazine carries a 
special article on clocks and the part 
they play in making the home more 
attractive. 


So the Jeweler has something with 


>-—$—=10. G0) 


SETH THOMAS CLOCK COMPANY 


19 WesT 44TH STREET 
New York City 


CHICAGO 


215 West Randolph Street 


elers This Fall 


which to capture the interest of Mr. 
and Mrs. Public—now—when their 
greatest duying interest is centered 
on their home. 





Many Jewelers have recognized this 
fact. They know that the most 
direct method of attracting attention 
to their stores is to feature an article 
that holds the greatest interest to the 
greatest number of people. Accord- 
ingly, they find it profitable to em- 
phasize their Seth Thomas. line dur- 
ing the early Fall. 


They realize, too, that this Fall de- 
mand—and a repetition of it in the 
Spring—insures regular and more 
frequent turnovers.* 


A Suggestion—The Sentinel and 
Cymbal groups of Seth Thomas 
clocks have a wide appeal at this 
time of the year. Retailing at $12 to 
$23.50 they afford the Jeweler an 
opportunity to feature Value. 





*The “Turn-Over Record” takes guess-work out 
of clock buying. It will be mailed free on request. 


San FRANCISCO 
278 Post Street 
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HARRY WINSTON Call On Us to Fill Your Calls 


Premier Diamond Co. 
527 Fifth Avenue, N. Y. C. 


AN UNUSUAL LINE OF 
DIAMOND AND EMERALD BRACELETS 


(UP TO ONE AND A HALF INCHES IN WIDTH) 


Our exceptionally large and 








varied stock, purchased from Diamonds " Fancy Cuts 
jewel estates, enables us to sell 
below market values. Emeralds - P earls 

















A NEW 
JEWELRY 
BUILDING 


The BRENTANO 
BUILDING <4 Seed Pearl Jewelry 
One West 47th Street at 














7 Selection Package sent upon “ 
We have available for immediate posses- an Request. Compare Prices. o t 





sion a few choice office and showroom 
units at attractive rentals. 


Several units are particularly adapted ER Repairing, Remodeling 
for silverware showrooms. o> d Destrinom 

We invite inspection from those firms an eatringing. 
desiring to establish themselves in a rep- 
resentative building in the Fifth Avenue 
jewelry centre. 


® JOHN M. BOYAJIAN & Co. 
ani aad © abdphet ans a cesteea 3: 50 West 47th Street yl 
conveniences. : s NEW YORK CITY ’ 4 Q 


Representative Ownership Management 
On Premises Bryant 6170 


ST ca a ee pee eee ee 


























The BUYERS’ DIRECTORY 


PRICE, $1.00 
The Jewelers’ Circular Publishing Co., 11 John St., New York 
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SyIREOUTH, the Roman custom of pledging oneself to 
JY ft marriage, has come down to us as the English word 
Gabe Troth. The traditional ceremonies attached to the 
aes act have gradually been simplified but the symbolic 
engagement ring has persisted through the centuries. 





As originally practiced, the ritual included troth rings for both 
maid and man, and this double ring custom is still observed by 
most of the European peoples where the influences of industrial 
efficiency have not destroyed time-honored traditions. 


The Troth Ring custom is being revived in America, enriching the ceremonial aspect 
of engagement and marriage. It is particularly fitting that the intended groom should 
receive from his affianced a ring appropriate to the occasion. It may be a signet ring or 
a stone-set ring, the stone symbolizing either the month of his birth or the month of their 
betrothal. The intimate individuality of such a present endows it with a more enduring 
value than many a mere personal trinket could win. 


Thoughtful jewelers, who sympathize with the tender emotions of lovers, can assist them 
in the subtle expressions of their regard by suggesting this revival of the beautiful old 
custom of the Troth Ring. 


Larter Men’s Rings are particularly appropriate for betrothal gifts. Their designs are drawn 
from sources of unquestioned authenticity and time will only increase the value that is theirs 
today. Exquisite workmanship and fine finishing have ‘translated the mental pictures of the 
designers into imperishable jewelry for discriminating wearers. 


LARTER & SONS 


15 Maiden Lane ae New York. N. Y. 


A Betrothal Gift for a Man Which Reflects His Personality 
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Four Months -- And Your Advertising 


ITH the best four months of the 

year ahead of you—seventeen 
weeks teeming with opportunities for 
selling—the important thing is to plan 
to get your message to the greatest 
number of jewelers, the greatest number 
of times, at the least possible expense 











of time and money to yourself. 
So-called “‘direct mail’ advertising, for example, may look good to 
you. With folders, circulars, booklets, etc., a manufacturer or whole- 
saler can reach a part of the trade, tell his selling story and ring the 
bell for orders every here and there. 

In certain cases, at certain times, direct mail advertising has worked 
very well—but it has one important weakness which has prevented 
it from successfully becoming the back-bone of a manufacturer's 
trade advertising—and that is its cost. 

It costs at least $250.00 to reach 5,000 jewelers one time by indi- 
vidual mail. 


It costs less than HALF that sum to reach TWICE 
as many Jewelers thréugh the Leading Trade Paper. 


Reaching twice as many dealers through 
a trade paper at less than half the price é™ 
+O 


is obviously the better ““buy’’—but the 
main advantage is that for the same ex- 
penditure an advertiser in The Jewelers’ 
Circular can reach more than twice as 
many. buyers three or four times as 


often as he can through folders or 


booklets. Frequency of issue is what makes the great and lasting ~ 
impression. 

And another point worth noting—jewelers read their trade paper for 
its business news, for its suggestions, its information, its advertising, 
its value to them. They read it when they have time and are in the 
mood tc do so. Consequently they give more attention to an 
announcement in its pages than they do to a piece of unsolicited mail 
matter dropped on their desks when 
their minds are on other matters. 














How absolutely true this is you 
can readily judge for yourself. The 
facts show that hundreds of adver- 
tisers regularly use their trade 
paper, whereas only a handful con- 
sistently use direct mail matter. 








The Jewelers’ Circular Publishing Co. 
11 JOHN STREET, NEW YORK 
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As old bewhiskered chubby cheeks 
harnesses up his reindeer he’ll prob- 
ably figure that watches such as these 
will make ideal items with which to 
fill his bag. 


And so they will ! 


Smart, delicate, dainty and petite— 
what more entrancing gifts could 
appeal to the hearts of women ! 


With cases of 14 Kt. and 18 Kt. 








While, really, all year ’round sellers, 
the types of these watches make them 
particularly appropriate as holiday 
items. ; 


Handsome, sturdy, satisfaction. giv- 
ing, they are in perfect harmony with 
the usual merchandise handled by 
first grade, first quality shops. 


See these watches when our travelers 
call, and put ina sufficient stock to 


carry you through the Christmas 


season. 


For Santa Claus’ Gift Bag! | 


solid white gold, plain, engraved or 


enameled, they come ina big enough .., 


variety to suit everyone. 


With dependably accurate move- 
ments they make a watch of which 
any woman might well be proud. 


And with prices marked low, even 
Santa, with everyoneas his friend can 
afford to distribute these watches 
freely, and still have enough money 
left to do it again next year ! 


We have for distribution a small illustrated booklet showing several items of interest from our lines of 
jewelry and watches. If you have not received a copy write us. We have a booklet here for you. 


GOLDSMITH, STERN & CO. 


World’s Largest Manufacturers of Gold Jewelry 
136 West 52nd Street, New York, N. Y. 
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|| BUY IN NEW YORK | 


























American Gem & Pearl Co. 
6 West 48th St. 


Precious Stenes, except diamonds 


Baker & Co., Inc. 30 Church St. 
Jewelers’ Settings and Solders 


Baumgold Bros., Inc. 62 West 47th St. 


Diamond Cutters 


Michel Birnbaum & Bros. 48 W. 48th St. 
Importers of Diamonds 


R. A. Breidenbach, Inc. 5 Maiden Lane 
Diamonds and Precious Stones 


Alpheus L. Brown 15 Maiden Lane 
atches: Waltham, Elgin, Howard, Hamilton 


Dattelbaum & Friedman 1 W. 47th St. 
Ring Makers 


Depollier Watch Co., Inc. 20 W. 47th St. 
The Watch with a Shock Absorber 


Derby Silver Co.’s 10 Maiden Lane 
World Renowned Hollow and Toiletware 


Dieges & Clust 15 John St. Medals, Cups, 
wally Class Wines,” Sree Order Work 


eh h Co., Inc. 7 W. 45th St. 
Plat. Dia. tak A lad trad feud 


Jules Franklin, Inc. 


Pearls and Precious Stones 


452 Fifth Ave. 


S. Fuchs & Compan 68 Nassau St. 


Diamonds: Branch of Antwerp & Amsterdam 


G. & ¢ G. Watch Co. 1431 oe 
Direct Importers of Watches and Movements 


Charles Gold & Bros. 7-11 W. 45th St. 
Bags, Vanities & Cig. Cases in Gold & Plat. 


Goldmuntz Bros. 10 W. 47th St. 
Importers, Cutters, Diamonds; Factory 62 W. 47 





T. G. Hawkes & Co. 542 Fifth Ave. 
Decorated Crystal and Silver Mounted Crystal 


Leon Hirsch Corporation 37-39 Maiden La. 
Watches and Movements, Lever or Cylinder 


Janovsky, Heyl & Co. 106 Fulton St. 
Mfrs. High Grade Platinum & Gold Chains 


L. Kamsly & Sons 565 Fifth Ave. 
Diamonds 








New York 


leads the world with its 
competitive markets, the 
same as it does with its 
skyscrapers, hotels, thea- 
tres, etc. A trip to New 
York at least once a year 
is not only a delightful 
vacation, but it is also a 
source of profit and edu- 
cation to the careful 
buyer. 


Plan to Spend 
a Week in 
New York 














Kent & Woodland 


Bracelets 


15 Maiden Lane 


Knox & Bernheim, Inc. 


Importers of Diamonds 


10 W. 47th St. 


Jonas Koch 20 West 47th St. 


Jewelry and Watches 





William A. Lee 14 Maiden Lane Jewelers 
Block Insurance. Individual “Floater”’ Policies. 


Murry Masin 


65 Nassau St. 
American & Swiss Watches : 


Frank T. May Co. 2-4-6 West 45th St. 
Mesh Bags, Vanities in Gold, Plat. & Silver 


Morse Bros. 


Diamonds and Diamend Jewelry 


11 John St. 


H. Z. & H. Oppenheimer 170 Broadway 


Diamonds 


Pendleton & Berger, Inc. 15 William St. 
Insurance Jewelers Block. Personal Floaters 


Jules Racine & Co. 20 W. 47th St. 
Importers of Watches, Timers & Chronographs 


Rosenfeld Chain Ca. oe 15 John St. 
Mfrs. of fine Gold & 


O. Schapiro 64 Fulton St. 
Manufacturer of Gold and Platinum Chains 


Staiger & Sons 527 Vitth A -/ 
Iridio Plat. Mtgs. & Diamond Jiry. Exclusi 


R. Wallace & Sons Mfg. 


Co. 
Silversmiths r+} 1-413 Fifth Ave. 


Weinstrum Watch Co., Inc. 12 John St. 
Direct Importers of Swiss Movements 


A. Wittnauer Co. 30 W. 36th St. 


Importers of Watches 


Wolfsheim & Sachs, Inc. 20 W. 47th St. 
Boxes, Trays, etc. 


J. R. Wood & Sons 15 Maiden Lane 
Diamond Cutters—Wedding Ring Makers 
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“TAs, ) U} Window displays of Triumph Pattern — 1S) f 


‘es el | this silverware of the Younger Seat be oS 
Wa up effectively with W m. Rogers & Son ay 
advertising in the Ladies: Home Journal “ 
< and other national publications. a 


The advertising makes-women want 


Trium ph Pattern silverplate : 


Your window display shows her where 


she can get it. 


Netti Ore 


4 WM. ROGERS MFG. CO., Meriden, Connecticut 


Succeeded by 
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eet a Popular Demand — 
Increase Your P rofitese 


~The €Pieces of 8 Set in an Artistic New Tray 
34 Pieces 


The very successful country-wide advertising campaign and tre- 
mendous sale of *Pieces of 8” Sets emphasize the needs of modern 
life for more pieces of silver to care for larger families and greater 
entertaining demands. To supply these needs at a moderate cost 
the * Pieces of 8” Set in Wm. Rogers & Son Silverplate can be 
offered in beautiful design and satisfactory quality. These Retail Prices 


carry a band some 




















profit to the dealer 


No. 734/4 «Pieces of 8* Set in Glass Bottom Tray. ; j . $24.25 
8 Teaspoons 8 Medium Knives Solid 1 Butter Knife 

8 Table Spoons Handle, Stainless 1 Sugar Shell 

8 Medium Forks Steel French Blades 


No. 734 Same with Solid Handle Plated French Blade Knives—Retail Price $20.25 
No. 734 HFS Same with Hollow Handle Stainless Steel French 
Blade Knives ; 3 : ; : 2 Retail Price $28.60 
Display pad furnished in handsome velveteen, cither green or rose 
Orders should specify color desiredA—+G* or «R* 


M. ROGERS & 
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Whenever you have a silver-buyer who 
impresses you as being cultured in fine 
things—depend upon Pantheon to make 
the sale. The artistic correctness of 
this lovely pattern in International Ster- 
ling is instantly apparent to the artistic 
eye! Pantheon is a pattern which be- 
longs to the Arts. It rises above mere 
fashion, For that reason the knowing 
hostess builds her silver service on 
Pantheon—and for that reason the 
knowing jeweler makes it his leading 
staple, for years of uninterrupted selling. 
International Silver Co., successors to 
Wilcox & Evertsen, Meriden, Conn. 
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The Magazine Advertisement ee der SB nips ; : : 
“Fashion, Beauty, Utility | ; 


(in reduced size) 


as it will run in 


October 1st Vogue 


Advertising 
New 
Powder Boxes 


— to bring you 
new gift-business 


Here —on the right—is one 
of the magazine advertise 
ments’ which in the. coming 
fall-and-winter season ‘will 
bring to the attention of -wo- 
men the beautiful new gift 
originations in International 
Sterling—and will bring:tlzem 


to you for the merchandise. 


New—fashionable and fascin- 
ating—are these Powder Boxes 
of solid silver base and enamel 
top. They are typical of 
Watrous originality and qual- 
ity. They are foremost among 
_the new season’s new cre 
ations—and merit a foremost 
place in your line. Write for 
details. 


WATROUS Mfg. 





— exquisite enamel, the designer of these powder 

boxes has beautified their tops. And with a solid sil- 
ver base he has established their worth. Masterpieces 
they are—so skillfully sized, weighted and shaped that 
their utility 1s as positive as their beauty' For a gift—to 
one’s friend or to one’s self —what could be finer and 
more appropriate than these creations in International 
Sterling? They are completely equipped, with mirrors and 
puffs—the one in the center has a rouge box to match. 
Your jeweler will show you—and, if he has not yet stocked 
them he can arrange to have them immediately 


Pad No. 274/19 Powders 
x, Dresden E: dC 
er, pophon $10.50. Ni 


(Center) No. 2771.21 Pow: > 
der’ Box, and Rouge Box,” 
Esther Turquoise or gone 
Blue Enamel Covers. Price. 
$13.50. ; 


(Below) No. 2711 18 Powe c 
+ her Box. Either Turquoise 

ot French Blue Enamel, 

or pm sO. ie 


The above show 
boxes reduced in 
size about one-half. 


CA gift origination .. | 
INTERNATIONAL 
STERLING 


© Wrought from solid silver’ 


WATROUS MFG. CQO., Wallingford,Conn. 


SUCCEEDED BY 


S INTERNATIONAL SULVER CO. £3 


Company,°Wallingford. Conn. 
Succeeded by 
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The drawer in this Solid Mahogany Table holds three velvet pads which are removable, for serving purposes. They con- 
tain 68 pieces of Holmes & Edwards Silverplate—5 serving pieces and the popular service of staple pieces for six persons. 
The pads in the drawer are so constructed that, with extra knife pad, they will also accommodate 131 pieces—a complete 
service for 12 persons—which can be furnished with the original sale, or, the additional pieces added at anytime. 
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A Feature and a Fast Seller—this New Silver Console! 


HIS latest Holmes & Edwards creation 

for flatware has three distinct sales 
appeals: It is a chest for silver flatware, a 
handsome serving table, and it is designed 
to hold almost twice as much as its original 
content. 
It is gracefully fashioned in mahogany 
with simple lines to harmonize with the 


most modest or the most pretentious home 
furnishings. 

This high quality console table is an entire- 
ly new and forceful sales creator. You have 
not only immediate, profitable sales, but the 
opening of new channels for future sales 
of additional pieces. Write today for full 
details, prices and complete selling plan. 


Sales Service Department 


HOLMES § EDWARDS 


BRIDGEPORT, 


New York 
9-11 Maiden Lane 


CONNECTICUT 


Chicago 
5 N. Wabash Avenue 


San Francisco 
150 Post Street 


Standard Silver Company, International Silver Company of Canada, Limited, Successor, Toronto, Canada 


SUCCEEDED BY 
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YOUR PIRATE SALES GIRL 


She 1s Popularizing *‘ Preces of 
8’’ through National Advertss- 
ing. Now She Will Sell **Preces 
of 8’ Through your Windows. 


CHARMING treasuring-hunting lady her- 

alded the arrival of “Pieces of 8’. Her 
charm and beauty registered such an immediate 
hit that she has become one of the most delightful 
characters in advertising folk-lore. She is looking 
out upon millions of readers from the pages of the 
national magazines—telling them of Silverware’s 
latest and greatest innovation—“Pieces of 8”. 

































Now let her lend her charming presence to your show 
window. Let her tell the story of “Pieces of 8’ through 
your advertising in your local papers. 


“Pieces of 8’ is a new idea and dozens upon dozens of 
women within easy reach of your store are interested. Cash 
in on this interest. Play up “Pieces of “8’. Write today fot 
display material and advertising electrotypes. Address the 
Sales Promotion Department, International Silver Com- 
pany, Meriden, Conn. 


AY 1847 ROGERS BROS: 


™ — SILVER PLATE 


A complete line of hollowware to match we 


spoons, forks.and knives in each pattern. 
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Gem-Stone Research Aided by Reflex-Photography 








By Clement W. Coumbe 

















J XAMINATION method of such simple 
character that most jewelers can utilize it 
in identifying, with assurance the kind and 
quality of stone under observation would be 
of invaluable assistance to the dealer in pre- 
cious stones. ‘“Reflex-photography” would 
seem to promise such important service. More 
than this there seems to be likelihood that 
this system of research may enable the 
jeweler to identify the individual stone itself 
from others of practically similar kind. 
Dr. Siegfried Rosch, in an article which 
appeared in a recent issue of Deutsche Gold- 
schmiede-Zeitung gives much elucidation of 
the subject illustrated with two pages of 
such reflex photographs affording - visual 
demonstration of the evidence given forth 
from the stones when subjected to the pro- 
cess. Perhaps the clearest view we can get 
of what Dr. Rosch informs us is to repeat, 
in translation, his own words. He says: 
“Some time ago there was pointed out in 
this periodical the possibility of obtaining a 
picture, by taking a photograph of the re- 
flection thrown by the light striking a 
faceted stone, by which one could obtain 
insight into the quality of the polish, the 
symmetrical conditions and the optical effect. 
[The article was by Dr. Résch himself.— 
Editor.] This method finds, meanwhile, 
numerous kinds of application; it accom- 
plishes, from the scientific as well as practi- 
cal point of view, numerous good services. 
Here we might point out its criminalistic 
importance; for it, in the reflex-photographi- 
cal way, becomes possible to identify a valu- 
able stone, such as a brilliant, unreachable 
in any other manner. In external form and 
in weight two cut stones may be alike 
enough to be indistinguishable. Occlusions 
and other internal exceptional signs are not 
possessed by every stone (and especially not 
by the most costly). And their discovery 
is a wearisome and uncertain matter. But 
that two stones should give the same reflex 
image is as unlikely as the appearance twice 
of the exactly same impression of the finger 
of a human being. And, in the same man- 
ner as the human dactylograms are de- 
posited in archives of the police authorities, 
each valuable precious stone can, so to 
speak, receive its reflectogram as personal 
proof. This evidence, meanwhile, is of spe- 
cial importance as it, at one and the same 
time, demonstrates objectively the optical 
properties of the stone and therewith also is 
witness to the purity and is a measure for 
its valuation. 
“This last-named circumstance leads di- 
rectly towards the second application of the 


reflex-photographic method, namely, the ex- 
act determination of the light effect of the 
stone, its brilliance. As is well known, this 
depends on the inner purity of the stone, 
the degree of polish of the facets, above all 
upon the angle, however, at which these sur- 
faces are related to one another and towards 
the main axis of the stone. If one, as the 
expert does for his determination, places a 
stone in the sun or gets a light to play on 
it, one sees, one after another all the 
sparkling reflections which, partly, are mir- 
rored from the surface, but an essential part 
dispersed in colors come out of the inside 
of the stone: and the practiced connoisseur 
can thereby measure the brilliance purity of 
the stone. Photography, however, offers 
the advantage that it shows all the reflec- 
tions at once and allows them to be fixed, 
so that, then, a numerical determination of 
the strength of brilliance is made possible ; 
this either by the entire quantity of reflec- 
tions or through their density. 

“This was, so far, impossible but is needed 
in an objective valuation. There is another 
way of determining the brilliance purity of 
a stone; one measures the angles of the 
facets as to size and one is able, by the dis- 
covery gained to draw conclusions as to the 
fire. If the stone is symmetrically con- 
structed and is close to its most practical 
shape, in accordance with the ideal form 
cited in the article of Herr Julius Cohn [the 
writer here refers to an article by the latter 
on ‘The Brilliance Effect of Cut Diamonds’ 
in Deutsche Goldschmiede-Zeitung, 5 and 7, 
1926.—Editor.], then the optical effect is a 
perfect one; if of imperfect construction the 
latter is imperfect. This method (the only 
one so far scientifically exact), which is 
carried out with the crystallographic goni- 
ometer instruments, is very tiresome and 
requiring much time, and making an ex- 
ceptional amount of work in the investigat- 
ing of a large number of stones, is never- 
theless unavoidable in many cases. But re- 
flex-photography affords a quick and easy 
method of obtaining the result. Each facet 
gives its surface reflection and, from the 
position and grouping of these points, the 
symmetry and purity of the cutting is seen. 
Here, then, we have to do with both pro- 
cesses in a sense, that of the entire reflec- 
tion and that of the angular measurement, 
combined in one.” 








The jewelry repair shop of George A. 
Eckler was removed recently from 10 N. 
Market St., Gloversville, N. Y., to the lobby 
of the National Hotel on S. Market St. 


Pewter Plate Growth in XVI Century 





REFINEMENTS in the home of Eng- 
land’s middle classes came in by the 
middle of the XVI century. Chairs had al- 
ready taken the place of coarse wooden 
benches, but the table service consisted of 
wooden-ware. The plates and dishes, even 
the spoons were of wood (“treene”). The 
advent of such home comforts is well de- 
fined in ‘Harrison’s “Description of Eng- 
land in Shakespeare’s ‘Time,’ published 
in 1587. Here we read: ; 
“For so common were all sorts of treene 
stuff in olde time, that a man should hardly 
find four pieces of pewter (of which one 
was peradventure a salt) in a good farmer’s 
house. But now a farmer will think his 
gains very small if towards the end of his 
term he cannot have a fair garnish of pew- 
ter on his cupboard, a bowl for wine (if noi 
a whole neast), and a dozen spoons to fur- 
nish up the suit.” 

Of the advanced luxury of the upper 
classes of that period, that writer says: 
“Likewise in the houses of knights, gentle- 
men, merchantmen, and some other wealthy 
citizens, it is not geson (out of the way) to 
behold generallie their great provision of 
tapestrie, Turkie work, pewter, brass, and 
fine linen, and thereto costly cupboards of 
plate with five or six hundred or a thousand 
pounds to be deemed by estimation.” 
fabric.” 








The Tactual Quality of Jade 


THE wonderful coloration of jade is one 

of its great attractions to lovers of this 
beautiful semi-transparent stone. One valu- 
able quality, generally ignored by the lay- 
man, is highly prized by the connoisseur. 
John C. Ferguson affords a few words on 
this point as follows: 

“Jade, however, has another and more 
subtle appeal. It is to the delicate sense of 
touch. Just as painting is appreciated by 
sight and music by hearing, so jade offers 
to its devotee the purest delights of the 
artistic sensation of touch. It is described 
[by the Chinese] as jun, which means soft, 
like morning dew or gentle rain; it also 
means an elegant, glossy surface. It is a 
quality which corresponds to harmony in 
sound or to grace in movement. It is also 
defined as wén, i. e., warm and smooth, like 
the flesh of a child; again as chén mi, fine 
and close, like the texture of a delicate silk 
fabric.” 











A beautiful silver loving cup which was 
given to the winner of the Franklin cup 
race, one of the 10 mile events on the auto- 
mobile race program at the. Illinois State 
Fair was on exhibition recently in the show 
window of the jewelry store of J. C. Kla- 
holt, 514 E. Adam St., Springfield, II. 
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LETTERS TO THE EDITOR 





An Astounding Statement 
New York, Aug. 18, 1926. 
Editor of THe JEWELERS’ CIRCULAR: 


When the farmer saw his first specimen 
of a highly decorative city “dude” he is said 
to have exclaimed: “What strange things 
one do come across when one ain’t got no 
gun.” The Chemical Foundation, Inc., in 
its aim to familiarize the lay man with the 
enormous assistance to industry and the pub- 
lic weal in general that the work of chemical 
research has produced, recently issued, at a 
nominal price, two volumes under the title 
“Chemistry in Industry.” The work consists 
of articles in the common vernacular and 
spiced with the usual “pep” and attractive 
features common to such simple decipher- 
ments of abstruse subjects when prepared 
for easy digestion by the ordinary citizen. 
These articles are compiled by leaders in the 
chemical departments of our industries, and 
must therefore be incontrovertibly exact as 
to facts. Chapter IX deals with “Industrial 
Gases,” and is written by Clark S. Robin- 
son, of the Department of Engineering, 
Massachusetts Institute of Technology. It 
treats interestingly of nitrogen, oxygen, 
hydrogen, helium, natural gas, acetylene, 
carbon, dioxide, chlorine. Surely the reader 
is in safe hands. 

The gases are explaimed physically and 
their industrial uses on a large scale are 
propounded. We read: “Hydrogen is used 
in a number of important industrial proc- 
esses. We are all familiar with Crisco and 
other lard substitutes. These greases are 
made by treating cottonseed oil with hydro- 
gen in the presence of a catalyst, which is 
a substance that causes chemical reactions to 
proceed more rapidly.” Fine! Enlightening 
and highly interesting. But what about the 
next sentence? Here we are told: “Large 
quantities of hydrogen are used in the oxy- 
hydrogen torch or flame to obtain the high 
temperatures needed in the manufacture of 
artificial rubies and sapphires.” 

Since when has “the manufacture of arti- 
ficial rubies and sapphires” become an “im- 
portant industry” such as to use up large 
bodies of hydrogen gas, like the balloons 
and dirigibles this author cites as similar 
consumers of this gas? Where and oh, 
where, are those great synthetic gem “in- 
dustries”? We know of three small fac- 
tories (or is it four?) which produce (under 
patent, remember) synthetic rubies in suf- 
ficiently suppressed quantities not to bring 
their goods down to glass bead prices. If 
they have a great productive “industry,” 
where does all the outpouring product go? 
Is it being used in the building trade? We 
have often had suspicions about the high 
price of building and the soaring rents, can 
our old friends “synthetics” be traced to this 
source of consumption? 

“Astounding” is the only word we can 
find to connote the otherwise able writers’ 
obsession to “go off at a tangent” when 
they deal with the romantic gem stones. 
Precious stones and pearls have but one 
competitor (and an insignificant one, com- 
paratively) in this field of hallucination— 
that is the metal gold. Any old thing as a 
wonderful statement of “news,” such as the 
synthetic manufacture of this precious metal, 
the size and auriferous qualifications of a 
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new suppositious gold field—anything seems 
good enough to wash with the “dear pub- 
lic.” But friend “synthetic ruby” is a more 
alluring topic and a compilation of the “non- 
facts” already published on this subject 
would fill a “shelf.” 

And yet a second’s thought should tell 
these writers that such “industrial” manu- 
facture of rare or precious articles must im- 
mediately bring them down to the dead-level 
of prices prevailing with ordinary commer- 
cial commodities—according to the much- 
dinned law of “demand and supply.” 

Yours for accuracy, 
Gj wee. 








Decorative Brass Alloys 





(THE demand for a cheap “gold-looking” 
material from which to make trinkets 
has existed for very many years. And in- 
genuity combined with experiment has pro- 
duced some compound substances which 
have passed muster effectively. The com- 
position of some of those most largely used 
was set forth in few words by H. W. Lewer, 
in his “The Bric-a-Brac Collector” (New 
York: Dodd, Mead & Co., 1923) as follows: 

Princess METAL.—A yellow red brass; 
made from copper and zinc, the former up 
to as much as 88 per cent. Tin added in 
some cases up to 6 per cent. 

PINCHBECH.—A_ copper-zinc alloy; the 
former usually over 90 per cent. Possesses 
a red color. 

Tompac.—An alloy used for buttons, 
usually between 92 and 8 per cent., and 8&4 
and 16 per cent. The copper occasionally 
up to 99 per cent. Color according to pro- 
portion of copper. 

Batu MetaL.—A yellow alloy of copper 
and zinc mixed in the proportions of 83 and 
17 per cent. or thereabouts. Sometimes 
termed Similor. 

Frencu Oréipe.—A similar alloy, golden 
in color. The copper may be as high as 
90 per cent. 

Mosaic Goitp.—An alloy of full yellow 
color. The copper content usually under 70 
per cent. Other names for the grade were 
Hamilton’s Metal and Chrysorin. 

GiLtpING Brass.—A copper-zinc alloy of a 
rich yellow color. Tin added up to 3 per 
cent. 

OrmoL_u.—An alloy possessing a golden 
bronze color of French origin; a_ typical 
mixture was copper 58, zinc 24, tin 18 per 
cent. 

LATTEN.—The name applied, down to 
Tudor times, to sheet brass. It frequently 
occurs in old documents such as wills and 
inventories. 

“It will be asked how it came about that 
alloys, apparently similar in mixture and 
content, varied so in color? The answer 
involves explanations too technical for this 
book, but broadly speaking the differences 
were due to the way in which the metal was 
melted and to the fluxes used by the founder 
to cleanse the pot before it was poured.” 








Sam Cooper, jeweler, Bayonne, N. J., re- 
cently addressed the members of the Bayonne 
Rotary Club, at their luncheon meeting. He 
took as his topic, “The History of the Dia- 
mond” and the meeting was well attended 
by members who listened with interest to 
Mr. Cooper’s remarks. 
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BURGLARS “BLOW” SAFE 





Pittsburgh Jewelry Concern Suffers Loss of 
Jewelry Worth $15,000 When. Thieves 
Smash Strong Box 


PittsBuRGH, Pa., Aug. 30.—Safe crackers 
early yesterday blew the safe of the Kaplan 
Jewelry Co. in the Blackstone building and 
made their escape with diamonds and jewelry 
valued at $15,000. 

The safe attacked, a rather frail affair and 
not under any special protection, was evi- 
dently robbed by experts, who used an elec- 
tric battery to set off the fuse. They ob- 
tained in addition to jewelry about $350 in 
cash, but overlooked two trays of rings, 
valued at $5,000 in their hurry to get away. 
Norton: Frank, manager of the Pittsburgh 
store says he will not know what the exact 
loss amounted to, until the Trenton office of 
the concern makes a check-up. However, 
he does’ not believe it will exceed $15,000. 

Mr. Frank told THe JEwevers’ CIRCULAR 
correspondent that he believes the thieves 
were in the building Saturday night when he 
left it, as he and one of the employes were 
last out, not leaving the place until about 
midnight. The robbery was discovered 
shortly before noon yesterday. 

The thieves either were in the building and 
gained ‘entrance to the store, situated on the 
fourth floor, by use of a skeleton key, or 
else climbed up the side of the building, from 
a lower floor. Detectives who were called 
are inclined to believe that the latter method 
was used. They have been attempting to get 
finger prints, in a hope of endeavoring to 
catch the offenders. This is likely to be hard 
work, for two pairs of green gloves were 
picked up. 

The men used soap in the use of whatever 
kind of explosive was employed. This was 
spattered about the room, when the explosive 
was discharged. Mr. Frank says the loot 
stolen consisted of 200 watches, 250 diamond 
rings and a few stickpins. 

Mr. Frank also remarked that the Wheel- 
ing store of the concern had been robbed 
under similar circumstances, so that it is 
possible that the same men who committed 
this recent theft, also did the job at Wheel- 
ing. Just why the men should use explos- 
ives to batter open the safe also is somewhat 
of a mystery as it is only a safe cabinet. 
However, it is supposed to be fire resisting. 

The police here are of the opinion that 
they have one suspect in a Wheeling convict 
released from a West Virginia penitentiary 
within the last month. In any event an at- 
tempt is being made to link him up with 
other robberies. 

The Kaplan Co. has its main offices in 
Trenton, N. J. Henry Kaplan of that city 
is president and principal owner which main- 
tains stores in several other cities besides 
Pittsburgh. 

The latest information is that the rob- 
bery was committed around 8 o’clock yester- 
day morning or just after the night watch- 
man had left the building. It is believed that 
the men waited until he was safely out of the 
structure. The police also are satisfied that 
one of the robbers was a woman. A woman’s 
shoe print in blotches of powder satisfied the 
police that one of the gang must have been a 
female. 
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STYLE 1036—A sixteen inch REGENT PEARL, neck- 

lace of uniformly sized seed pearls, in an inter- 4 .00 

woven effect with a one-and-one-half inch inter- —_ 

woven drop, finished off with a pearl pendant. 

Stetling stlver and pearl -ClSD......2.6.65.0% 60 250000 

Price subject to Jewelers’ Circular Key 
| | ALSO STONE AND AMBER NECKLACES 
| ALBERT LORSCH @ CO., Inc. 
Meher \ 

| aad FOUNDED 1867 
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BRANCH OFFICE: 131 WASHINGTON STREET, PROVIDENCE, R. I. 
Pacific Coast: LEE & KiERsSKI, 704 MARKET STREET, SAN FRANCISCO, CAL. 





| 
Main OFFICES AND SALESRCOMS: 607 FIFTH AVENUE, NEw York, N. Y. 
CO 
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The News From England 





Belgian and Dutch Diamond Centers Active—Green Popular as Color in 
Jewelry—Royal Jewels Stolen from Throne Room at Bangkok—London 
Clerk Arrested for Theft of Coins from Museum 














Lonpon, Eng., Aug. 20.—There will be 
little business passing in the jewelry trade 
during the next two weeks, this being the 
season of holiday making, but while pur- 
chasers of retail jewelry are frolicking at 
the seaside buyers of diamonds are fairly 
busy. There is some activity at the 
Belgian and Dutch diamond centers, despite 
the upward trend in prices, and it is inter- 
esting to note that the demand is for higher 
quality goods with preference shown good 
craftsmanship. The larger diamonds of from 
two carats upwards of pure water trans- 
lucency still are in greatest demand and, ac- 
cording to Backes & Strauss, the diamond 
merchants of Holborn Viaduct, the number 
of buyers from the United States who now 
are in Europe looking for good parcels, 
would indicate that business across the At- 
lantic is pretty good. Apropos of the dia- 
mond markets here the firm says: “With the 
annual Summer holiday in full swing, busi- 
ness is more or less at a standstill, and not 
much movement can be expected until the 
beginning of September. Trade on the 
whole has been fairly good, but there is no 
doubt that had it not been for the adverse 
influence of the coal strike, the past season 
would have been one of great prosperity. 
The principal articles in demand continue to 
be large stones from two carats and up- 
wards, both in round and in fancy cuttings, 
but fine color is a sine qua non, tinted goods 
being rather neglected. Judging by the 
number of American buyers at present in 
Europe, business in the United States seems 
to be good, and the reports from Amsterdam 
and Antwerp denote great activity in these 
centers. The slow upward movement in the 
prices of all polished diamonds, which has 
been apparent for some time, is not having 
a deterrent effect on buyers, and large par- 
cels have changed hands freely. The tendency 
is all for better class goods, and special at- 
tention is paid to good cutting, merchan- 
dise of inferior workmanship being a very 
slow sale at present.” 

*x* *x * 

Owing to the uncertainty of the future 
with regard to the demand for electro-plate 
ware it is reported from Sheffield that the 
manufacturers are disinclined to spend 
money on the production of new designs for 
the coming Fall and Winter trade. At this 
season of the year the plate and cutlery sea- 
side auctioneers usually do a good business. 
Just now they are having a lean time. The 
cutlery and plate trades are only moderately 
employed, the demand even for the cheaper 
grade of goods now being on the decline. 

*x* * * 
_ The popularity of green as a color in 
Jewelry this season is becoming more notice- 
able each day, and this probably accounts 
for the revival in demand of the emerald, 
especially for use with the diamond in good 
Jewelry pieces. Emeralds in their unset 
carved form appear to carry a wide appeal. 
In fact, anything in which green can be 





. 


introduced as a color that will harmonize 
with dress tints is now being worn so far as 
decorative jewelry is concerned. Where 
emeralds cannot be afforded semi-precious 
media is used. Thus, one sees large lumps 
of carved jade slung on slender chains or 
cords and worn around the neck. But the 
preference for jade is not entirely actuated 
by price motives since some of the best 
carved pieces are almost as expensive as 
emerald jewelry. Many women are wearing 
lumps of carved jade slung on thin platinum 
chains studded with pearls. When the 
pieces of pendant jade are of more than 
ordinary size they serve a utility, as well 
as a decorative, purpose. Small gold or 
platinum watches are set in the jade pendants 
in such a way as to be almost invisible. 
* * * 

Apropos of emeralds and the vogue for 
green in gem colors a new type of bracelet 
that is likely to have a wide appeal is that 
in which two or three circlets of emeralds 
in graduated size are strung together by 
strings of diamonds. Instead of the brace- 
lets being separate pieces they are joined up 
as one by these diamond connecting links. 
They are expensive, of course, but they 
doubtless will be profusely copied in imita- 
tion or synthetic gems before long and thus 
become available to the masses. 

x * x 

An international search is being made for 
the royal jewels, valued at $150,000, stolen 
from the throne room of the Chakri Palace 
at Bangkok, the other day. The king and 
queen of Siam were out of the city at the 
time of the theft. Wholesale arrests have 
been made, so far, but it is believed some 
of the finest of the uncut gems already are 
on their way to Amsterdam and Antwerp. 
The gold settings from which many of the 
jewels were removed were left behind. The 
throne room contained a very unique collec- 
tion of precious stones in the form of ear- 
rings, finger rings and golden belts. There 
was a very valuable collection of emerald 
jewelry and numerous beautifully-made ves- 
sels of gold. The thieves apparently con- 
centrated on the emerald jewelry, most of 
which is missing. 

* ke * 

The Transvaal gold output returns for 
July disclose a further increase, the total 
amount of gold obtained in that month being 
860,134 ounces, which compares with 852,145 
ounces in June, and 818,202 ounces in July, 
1925. The supply of native labor, however, 
decreased during July, the total being 182,- 
262 as against 183,092 in June. 

x * x 

In their report on the Blackwater Mines, 
the New Zealand gold producer, the direct- 
ors state that the experiment of using coal 
miners in the company’s mines has proved 
successful, despite the fact that many of the 
coal miners who were sent out from Britain 
for this work have violated their contracts, 
the directors say, by leaving the mines soon 
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after their arrival in New Zealand. The 
contracts calted-for a period of employment 
in the gold mines of at least two years. De- 
spite the different methods of working the 
mines coal miners, the directors say, quickly 
accustom themselves to gold mining. 

~*~ * * 

It is reported from Sheffield that the Cut- 
lers’ Co. of that city has elected David 
Flather, managing director ef W. T. 
Flather, Ltd., as Master Cutler. 

* * x 

A London clerk has been committed to the 
Central Criminal Court for trial on a charge 
of stealing Greek and Roman gold coins 
valued at $2,500 from the Victoria and Al- 
bert Museum, Kensington. Three coins 
were offered to Spinks, the Picadilly jewel- 
ers, by the clerk who said they were given 
him by an army officer for services ren- 
dered. The jewelers paid him $75 for the 
three coins. Later, when the jewelers read 
a list of the missing coins, they identified 
the three they had purchased and communi- 
eated with the police. The clerk said he had 
been in very straitened circumstances and 
had tramped from Liverpool to Hull and 
from -Hull to London looking for employ- 
ment. A witness said she met the clerk by 
appointment and at his suggestion took a 
coin to a firm of jewelers who paid her. $25 
for it. 








IN BANKRUPTCY 


Mike Kaplan, Norfolk, Va., Files Voluntary 
Petition and J. G. Tilton Is Appointed 
Receiver 

NcrFoLk, Va., Aug. 28.—A voluntary pe- 
tition in bankruptcy was filed today in the 
United States District Court by Mike Kap- 
lan, a jeweler in this city. Shortly after the 
petition was filed, J. G. Tilton, a local at- 
torney, was appointed as receiver. 








It will be recalled that the creditors of 
Mike Kaplan, Norfolk, Va., held a meeting 
at the Hotel Pennsylvania, New York, on 
Aug. 2, at which time he offered a settlement 
of 20 cents on the dollar. This offer was 
rejected and Mr. Kaplan returned to Nor- 
folk where he executed a deed of trust to 
Frank C. Miller of Miller & Jacob, at- 
torneys. The business was being continued 
under this arrangement when the petition was 
filed. 

As soon as word reached New York that 
Mr. Kaplan had gone into bankruptcy, Gold- 
man & Frier, representing creditors notified 
the creditors that Kaplan’s assets will neces- 
sarily have to be liquidated in bankruptcy. 
At the time the meeting of creditors was held 
in New York, the assets of the firm were 
placed at $39,208 while the liabilities were 
estimated at $51,865. 








Market Prices for Silver Bars 
The following are the quotations for silver 
bars in London and New York as reported 
for the past week: 


Selling Price 
London U.S. Gov’t New York 
Date Official Assay Bars Official 

Ati. 2A icc 2945 65% 62% 
Ate 25° wcxe 28% 65 62% 
ee 28% 65% 62% 
Atta) 2F  x'0'as%eis 2945 65% §3 

Ate 28 cscs 2832 64%4 62% 
Aug. 30 .... 2838 64% 62% 








THE JEWELERS’ 


CIRCULAR 





September 1, 1926 











Deltah t/a 


PEARLS Pearce 





ELLER JEWELERS’ NEWS 


ISSUED BY 


PARIS L. He Mer ‘SON Inc New Pe 





Co 


Helle. 
° diy U 


























Our Third-of-a-Century Anniversary 








We Repeat Former Successful Extra-Special 
Anniversary Offerings and Add 
to Your Pearl Profits 

















A Third-of-a-Century is a long time. 
When a business concern successfully 
passes this mark there is cause for cele- 
bration. 

But it is not easy to say how this 


celebrating is to be done. An individual 


has a party for his friends, or perhaps 
drinks overly of the new synthetic spir- 
its. A business firm cannot hold a party 
for its thousands of friends, and would 
not admit the other. 

So we decided to repeat the one out- 
standing success of our former 30th An- 
_miversary Celebration—the creation of 
an extra-special Anniversary Assortment 
of Deltah Pearls—which through extraor- 
dinary values and exceptional features 


would make it possible for the consumer, 
the jeweler and the wholesaler to share 
in our anniversary celebration. Yes— 
and we almost forgot our mutual friend, 
the wholesaler’s traveller. There is pro- 


vision for him too. 


Ask your wholesaler to show you this 
Deltah Anniversary Assortment. Four 
exquisite necklaces—each a lovely cre- 
ation—each a remarkable value—com- 
plete with special anniversary features. 
We have heard it called “The Best Pearl 


‘Offer of the Year,’’ and we believe it is. 


Emeralds 


Of all the genuine precious stones, 
emeralds undoubtedly lead as the out- 
standing vogue of the year. Emeralds 
in bracelets, rings and brooches are 
featured by leading jewelers in France 
and this‘country. Emerald jewelry will 


be in greater demand this Fall. 


The Passing of 
Rudolph Valentino 


One can find no greater commentary 
on the appeal the movies have for the 
Average American Citizen than in the 


nation-wide sorrow occasioned by the , 


death of the Sheik of the Cinema. 
Those in New York who saw the end- 
less lines of patient people waiting for 
hours in drizzly streets to obtain a last 
look at the star’s features, realize how 
real Valentino’s shadow on the screen 
must have seemed to them. 


Fortunately for the jewelry business, 
movie stars are fond of jewelry. On 
the screen the display of jewelry is 
often lavish. The same Average Amer- 
ican Citizen, man and woman, who 
mourns so keenly the loss of one of his 
great loves, is likewise impressed with 
the jewelry his movie favorites wear 
so gracefully. No amount of paid ad- 
vertising could buy this publicity. 


“Women’s Wear” Chart 
of Costume-Accessories 
Features Pearls 


“Women’s Wear,” a paper for cloth- 


ing designers and the costume trade in 
general, presents a style forecast each 
Season. We reprint below their “Chart 
of Costume-Accessories for Fall,” taken 
from a current issue: 


NECKLACES — Pearls outstanding 
favorites; pea-sized pearl in 60 inch 
rope, worn twice around the neck; 
twisted ropes and chokers; multi- 
strands of small pearls; multi-strands 
mixed with colored stones, like lapis 
lazuli, jade and onyx, in elaborate de- 
signs; fancy knottings; drop  orna- 
ments; twisted chokers for evening; 
pink pearls alone; baroque pearls in 
variety; crystals and rhinestones for 
evening, often in combination; colored 
crystals; crystals or rhinestones al- 
ways in flat necklines; gold filigree in 
leaf motifs, with colored stones or 
pearls; metals in modernistic effects, 
usually matched by bracelets. 








Visited Us Last Week 


Among those who called at our New 
York offices last week were Mr. B. 
Levine, Buffalo; Mr. M. A. Zolla, Chi- 
cago; Mr. Lipman, Pittsburgh; Mr. 
Bliss, Peoria, Ill.; Mr. John L. Terry, 
Eldorado, Ark.; Mr. Chas. S. Stifft, 
Little Rock, Ark. We extend a cordial 
invitation to the visiting trade to make 
our offices their New York headquar- 
ters. 
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Reports from the European Diamond Markets 








Conditions in the Diamond Centers of London, Paris, Antwerp and Amsterdam 
as Reported by Correspondents of The Jewelers’ Circular 

















‘Lonpon, Aug. 20.—The diamond market 
here as well as that of the jewelry and 
allied branches, has been distinctly “spotty” 
during the month and will likely remain so 
until the Summer holiday season draws to 
an end, when it is expected that the dealers 
will give more consideration to business and 
that generally sales will be better. Con- 
sideration of the business factors during the 
last three months leads to the assumption 
that with the lack of business, the majority 
of jewelers, particularly manufacturers, are 
not now possessed of a very large stock of 
merchandise, at least, to the extent that they 
were a year ago and in previous seasons; 
it is natural to assume that they will be 
more inclined to buy and in a better position 
to do so in order to stock up for the Autumn 
season. 

Already the interest in the advertising 
campaign of the National Association of 
the Jewelers has become manifest both in 
the trade and in public, and it is believed 
this will undoubtedly lead to a stimulation 
in business and an increase, particularly in 
diamond sales, as well as those of the allied 
trades. The appeal for £10,000 which is 
necessary to put the scheme across for the 
next few years has been well received and, 
according to information just gathered, 
many of the leading firms of our city, as 
well as the provinces, have either already 
contributed or have promised to do so. Big 
as the amount involved seems, it has been 
pointed out that it is very small in compari- 
son to the collection already obtained from 
the United States jewelers of $800,000 and 
smaller yet compared to the $2,000,000 or 
maybe more that is to be raised in the 
U. S.A. 

‘Of course, the actual effect of the cam- 
paign in England is yet to be seen as a 
great deal depends -on the purchasing 
power of the public, which is very much 
less in this country than in America, espe- 
cially in the midland districts of Englar 1 
where business conditions are not altogether 
rosy. 

But, on the whole, there cannot fail to 
be improvement as a result, an improve- 
ment which the diamond trade is expected 
to feel along with a normal improvement 
which is due in the Fall and Winter months. 





AmstTeErDAM, Aug. 18.—Business conditions 
in the diamond market of this city this 
month reflect the inaction of the holiday 
season. There is a tendency in all branches 
of the trade to keep away from any trans- 
actions of any importance and “mark time” 
so to speak, at least, as far as polished 
stones are concerned. This business calm 
is not an unusual feature at this season of 
the year, but follows the regular condition 
manifest in pre-war times when August was 
always characterized by general slackness in 
sales, a business quietness that affected 
dealers, manufacturers and even the diamond 
workmen. For a while during the boom 
period of 1918-19 there was a continuous 


activity in business with little difference 
between the holiday seasons and other 
periods of the year. But this was based on 
an artificial demand and abnormal condi- 
tions that have never occurred before and 
may not occur again. Normally August is 
not a month in which business can be ex- 
pected and the time from now on is one for 
stocktaking, making up yearly accounts, etc. 

Of course, there has been a big change in 
the fundamental conditions surrounding 
business since the war. In fact, the changed 
conditions have made it more difficult for 
our people to do business, no matter what 


-their line; at least, to do business in a way 


that would yield a profit for the cutter and 
even a decent living for the middleman. The 
concentration of the supplies of rough 
material has increased the burden for the 
small cutter and dealer, making it harder to 
acquire the goods which they want, than it 
was the years before the war. In fact, in 
certain classes of goods many of these people 
cannot now do business at all owing to the 
amount of capital required. 

The recent sights or consignments at the 
London Syndicate at the end of last month, 
and, in fact, most of the series of the Wessel- 
ton and other DeBeers goods that have been 
shown were quickly snapped up by the big 
importers of rough and there was not much 
chance for the small applicants of getting 
any of the goods they required. The next 
series to be shown this month will consist of 
South West African diamonds, favorite 
goods in this market at the present. 





Paris, Aug. 7.—Business in the diamond 
and precious stone market of this city is 
about the same as reported in previous 
correspondence to THE JEWELERS’ CIRCULAR. 
Taking in consideration the present fiscal 
policy and conditions prevailing in France, 
business is no better or worse than could 
be expected. We must consider that the 
nopulation generally is burdened by heavy 
iavation and there is not much money left 
among the ordinary buyers with which to 
indulge in luxuries. But still there has 
been some demand for diamonds among the 
middle class people, not wholly as a question 
of luxuries but as-a staple article of value 
in which money could be invested and at 
times when the fluctuation in the value of 
currency is manifest, this is a factor that 
the business man considers. 

Business in the diamond and jewelry busi- 
ness has been affected in another way, for 
a number of firms have nominally removed 
their business headquarters in order to escape 
taxation. Taxation and other conditions 
have increased the difficulty of dealers and 
the jewelers are no. exceptions, though 
many of them are trying to make the best 
of it and continue as well as they can under 
the present circumstances. 

During the month, the pearl trade showed 
some little improvements as there were a 
number of inquiries for high grade fine 
quality pearls. These inquiries, it was 
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assumed, had their origin in a London 
market. but they were..only. of a sporadic 
character and the business done was limited 
to a small circle of pearl dealers. 

As regards colored stones, sapphires «and 
emeralds still have a strong demand and 
customers may always be found for them 
provided the stones are of a good quality. 

The dealers in industrial diamonds report 
business quiet although prices seem to be 
very firm in their line especially in regard 
to the ordinary qualities and there has been 
a distinct increase in the price of “crushing 
bort,” which underwent a. rise of nearly 
four shillings a carat during the last six 
months, and it is expected it may go still 
higher before the expiration of the year. 








Activity of the Antwerp Diamond Market 
During June Reported by United 
States Consul 


WasuinctTon, D. C., Aug. 27.—Renewed 
activity in the Antwerp diamond market is 
largely attributed to the arrival during June 
of a large number of American buyers. 
Consul General G. S. Messersmith, at Ant- 
werp, reports to the Department of Com- 
merce that the market showed an appreciable 
improvement over the month immediately 
preceding. The trade in polished stones was 
active, offers being plentiful and the demand 
equally good, resulting in brisk transactions. 

The demand was especially strong for 
mélée of all colors and medium qualities. 
Large pure stones of fine color also were in 
good demand, while the demand for small 
fancy goods favored stones of good color 
and baguettes. All of these stones sold at 
good prices, while other articles yielded very 
little because of the hesitancy among Ant- 
werp buyers to replenish stocks until other 
markets, such as Spain and Italy, become 
more active. ; 

Sellers, however, have serious . expecta- 
tions from America, whence news is good, 
and the revival of activity on the American 
market is expected to have its reaction in 
Antwerp. On the whole the general outlook 
of the Antwerp market is satisfactory, re- 
ports Consul General Messersmith. He 
states that announcement of the fiscal 
charges in: the trade has made a favorable 
impression on the market. 

Activity in the market for rough stones 
was not as great as that in polished goods. 
Complaints were still being heard in June 
regarding the bad classification of goods by 
the London Syndicate, resulting in too small 
a quantity of big stones and a nearly total 
absence on the Antwerp market of all 
stones likely to yield a fair margin of profit 
to dealers. 

Practically all fine stones on the London 
market are reported to be finding their way 
to Paris and the United States, this factor 
explaining the scarcity and consequent de- 
mand for these stones in the Antwerp mar- 
ket. A few transactions were recorded dur- 
ing June in sizes from 4 to 5 carats, and 
only small operations took place in meélée, 
“eight-facets” and small brilliants. Indus- 
trial and infericr goods were neglected and 
such transactions as were concluded were 
made at prices below normal. 








Kurpius & -Pogreba,- jewelers -at Staples, 
Minn., have enlarged their store. 
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(From “The Sun”, New York, Aug. 3rd, 1926.) 


Porch Thief Gets $14,500 Pearls 


;|Robs Home of Benjamin Brewster Jennings 
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at Glen Head, L. I. pet 
Nassau county’s porch climbing thief has made another suc- 
cessful raid. It became known to-day that the home of Mr. 
»}and Mrs. Benjamin Brewster Jennings at Glen Head, L. 1., had 
_| been invaded last Thursday night and jewelry valued at 
$14,500 taken. 
Mrs. Jenningsgis the former Kate de 
Forest Prentice, daughter of Mr. and TRAIN IN iS r wif 
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pany man and the son of Mr. and Mrs. 
Oliver Gould Jennings of this city, 
Newport and Fairfield, Conn. They 
vere married in 1923. 


Mrs. John H. Prentice of this city. PS 
Mr. Jennings is a Standard Oil Com- TED UP 











Why Run the Risk? 


It is dangerous to keep genuine Pearls and priceless 
Heirlooms in the home. 

Tell your customers that you can duplicate any real 
pearls or pearl jewelry with QCrienta: the famous 
artificial pearls which defy detection, at a minimum 
of cost. 


Estimates will be gladly furnished. 
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Paris Fashions in Gowns and Jewelry 





Pearls Returning to Popularity—Bone, Amber and Ivory Necklaces Being Worn 
with Cretonne Dresses—Jewelry to Match Attire Much in Vogue 














Paris, France, Aug. 20.—The fashions are 
sometimes altered by circumstances and the 
heat wave that is making itself felt all over 
Europe is bringing pearls into vogue again, 
after a brief eclipse. At the beginning of 
Summer it seemed as if diamonds were in 
to stay, and that even if pearls were worn 
it would be with diamonds. But the con- 
stant heat is bringing into favor the type of 
gown worn in the tropics. Tussore is seen 
in various pastel colors, for the simple 
dress. Natural silk color is also seen. The 
combinations of tussore and diamonds is 
frankly impossible. Why, it is difficult to 
say, but tussore calls for ropes of pearls. 
With the pink tussore that is so fashionable, 
a string of pink “pearls” is worn. They are 
stained too deep a strawberry red to have 
any pretensions to be genuine. With the 
natural color tussore, real pearls are worn, 
either cream or deep cream. With the pale 
blue or lilac tussore very white pearls are 
selected. This type of dress, tailored, calls 
for a single rope of pearls, not overlong, 
just outlining the decollete of the gown, 
neither twisted nor knotted, just a plain and 
businesslike string, to suit a gown innocent 
of all trimming. 

* * * 

The Summer dress that is being worn 
this Summer is in one of the transparent 
crepes or mousselines de soie now so popular. 
These tissues have an immense and bold 
design, usually in a contrasting color. Scar- 
let poppies are printed on a cream back- 
ground, but the poppies are outlined in 
faint black, producing something very 
elusive, indefinite. Under the robe in muslin, 
there is a stout silk petticoat, that gives 
the desired color. With this type of gown 
pearls are worn, or some of the new pebble 
necklaces, for diamonds would be out of 
place, on what is essentially an afternoon 
dress. Then diamonds, whether “fine” or 
not make too rich an impression to be 
tolerated, on these inexpensive-looking but 
really very costly gowns. <A _ set of 
garnets, of moonstone jewelry, turquoise, 
amethysts, all look very well among the 
flounces and frills of these silky dresses. 
The fashion of making tailored gowns of 
flimsy material is very costly. Although the 
stout lining is intended to bear the strain, 
the whole costume: does not last very long. 
A new set of jewelry is needed too, with 
every dress, if the wearer wants to be in 
the fashion. The cretonne dress, with its 
somewhat gaudy flowers is being much worn 
by the young girl, it naturally “takes” neck- 
laces in bone, amber or ivory. With the 
light background—either white or cream— 
and the highly colored flowers outstanding, 
what is distinctly a common material needs 
something apparently cheap in jewels. The 
sautoir, made up partially of coarse hanks of 
loosely twisted silk, is worn with the cre- 
tonne gown. A sautoir made of large golden 
pebbles, threaded on a crimson silk cord, 
very thick with huge knots to keep the 
lumps of pebble, as big as walnuts, in place, 


had fringes, 12 centimetres in length. With 
one of the popular, flowered silk gowns, in 
old gold, the flowers being carried out in a 
somewhat lighter shade than the fabric, a 
sautoir in twisted gold silk, with lumps of 
amber, of irregular shape was worn. It 
looked exceedingly distinctive, the wearer no 
longer young, appeared to be harmoniously 
clothed. Long drop earrings, also in amber, 
completed the costume. Costumes, in black 
and white silk muslin, the skirts full and 
very short, the bodice with a fichu worn 
crosswise over the chest, have broad belts 
made of the same material as the gown and 
puckered. With this gown sautoirs of 
crystal and onyx are worn, jet and crystal, 
kept small, to be unremarked on the black 
and white surface. 
* * * 

The popular cloak, that is seen more and 
more for covering the light gown, has a 
lining to match the gown, or to suit the 
trimming. The whole of this ensemble is 
only broken by the: Japanese parasol, a tiny 
affair carried in the hand, that is a complete 
contrast to the gown and the jewelry. Some- 
times in blues and blacks, on a pink ground, 
in pink and yellow on a blue ground. These 
parasols are in paper or parchment, and not 
being costly, are purchased in sets in order 
that the head may have the background re- 
quired to suit each gown. With the pic- 
ture hat, they produce a very pleasing effect, 
but when these parasols are worn, the parure 
cf jewelry must be kept in the same tone 
as the costume, otherwise too many colors 
and shades are introduced. 

x * x 


There is no doubt that the “rage” for the 
dress and cloak, the hat and jewelry all to 
match will be succeeded by something quite 
different. Autumn will probably see black 
coats worn over light gowns, while the 
jewelry will be in contrast to the costume. 
Something of the kind exists already, in 
the wearing of a short black coat over a 
fluffy, frilly dress. In this case a large 
brimmed black felt hat is worn, and the 
jewelry is kept in black and white to match 
the coat. Double-breasted coats are being 
introduced. They are made in some thick 
rough-faced material, in navy blue or black, 
and are slipped over a light morning dress. 
This is a return to a fashion that prevailed 
some years ago, and is the inevitable result 
of the wearing of light material gowns, that 
are too flimsy to resist a shower ora cold 
east wind. Long cloaks or coats in thick 
woollens are also used, but in this case the 
jewelry coincides with the dress below and 
is not seen when the coat is worn, naturally 
the coat is removed when making a visit and 
really serves as a waterproof rather than as 
a garment. 

* * * 

The intense heat has brought out a 
quantity of white linen dresses, with rounded 
colored collars, sometimes .pale blue muslin 
is used, sometimes pink. These gowns have 
pleated skirts and plain bloused bodices. 
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With this style of gown, the white ivory 
sautoir, the bone bead, painted in a dozen 
different colors, laid on in specks, somewhat 
like the coloring of a bird’s egg, is worn. 
Mother of pearl is also seen with the white 
dress. White serge, with.a navy blue border- 
ing, some inches deep, at the edge of the 
pleated skirt is seen. The blue bordering, 
woven in with the material, is repeated, but 
much shorter, on the sleeve, with this gown, 
for the sea or for boating only, sautoirs com- 
posed of enamel beads, in navy blue, or navy 
Flue with red specks, painted in, are seen. 
It is a case of the ornament matches the 
trimming of the gown. 








DEATH OF CHARLES S. STIFFT 





Veteran Jeweler of Little Rock, Ark., Passes -- 


Away in Maine at Age of 70 Years 


Littte Rock, Ark., Aug. 30.—Charles S. 
Stifft, 70 years old and pioneer Little Rock, 
Ark., jeweler and founder of the Charles 
S. Stifft Jewelry Co., died at Belgrade Lakes, 
Me., last Thursday morning. He had been 
spending the Summer there. The remains 
were brought to Little Rock on Sunday and 
carried to the Scottish Rite Consistory and 
the funeral was conducted Sunday after- 
noon, with interment in the Jewish Cemetery, 
Rabbi A. B. Rhine, officiating. 

Following the sad news the store of the 
Charles S. Stifft Jewelry Co., 310-312 Main 
St., closed until after the funeral obsequies. 

Deceased was a native of Cincinnati, O., 
locating many years ago in Little Rock, 
where he saw a great business grow. He 
was affiliated with many clubs and societies 
and his family is one of the most prominent 
in Arkansas’ capitol city, both in business 
and social circles. | 

Besides his wife he leaves one son, five 
daughters and 13 grandchildren, two 
brothers and two sisters. 

At the time of his death he was president 
of the Capitol Building and Loan Associa- 
tion and vice-president of the American 
Building and Loan Association. In former 
years he was a director in several of the 
banks but not in recent years. He was 
president of the Arkansas Diamond Cor- 
poration and one of the chief promoters in 
the development of the diamond mines near 
Murfreesboro, Pike County, Ark. 








DEATH OF JOHN P. ALLEN 





Former Jeweler of Springfield, O., Dies in 
Cleveland in His 85th Year 


SPRINGFIELD, O., Aug. 26.—Word has 
been received here of the death of John P. 
Allen, 84 years old, formerly a well known 
jeweler of Springfield, which occurred at 
the home of his daughter-in-law, in Cleve- 
land. Mr. Allen went to Cleveland three 
months ago. 

Mr. Allen was born at Washington Court 
House but spent practically all his life in 
Springfield. For more than 40 years he 
operated a jewelry and optical store on 
Limestone Ave. here, continuing in business 
until failing health forced him to retire 
about 15 years ago. 

The body was taken to Washington Court 
House and burial was made in the cemetery 
there. 
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Notes on the Swiss Clock and Watch Industry 





Geneva Clockmaking School Opens for Fall Sessions—Many Women Employed 
in Watch Factories—Move to Simplify and Standardize Watch Production 
Started by Swiss Watchmakers—Exports of Watches Decrease 




















GeneEvA, Switzerland, Aug. 13.—The Ge- 
neva school of clockmaking opens its Au- 
tumn session next Monday, Aug. 16, at 7 in 
the morning. This seems somewhat early 
in the morning to people living in western 
Europe, but watchmakers require all the 
light that there is, and the hour seems rea- 
sonable to the pupils. The school of clock- 
making is not only for pupils who intend to 
become watch and clockmakers. Pupils 
working in metal, in any line that requires 
address and delicacy of fingers, are welcome. 
Constructors of electric apparatus, on a small 
scale, clockmaking machines, stamping ma- 
chines, makers of electric and astronomic 
clocks are also recommended to take a 
course. Special classes are arranged for 
those who want to train as watch and clock 
repairers—a distinct trade in this country. 
Their apprenticeship lasts five years, and 
they pay fees amounting to five Swiss francs 
or $1 a month. 

se © 

The employment of women in watch and 
clock-making factories is increasing in 
Switzerland. In some of the factories where 
clocks are turned out by the gross, half the 
workers are women. In some workrooms 
there are even more women than men. They 
are mostly occupied in winding machines. At 
Geneva, where the “fine” watch is made, 
even the article turned out by the dozen 
being costly and beautifully made, perhaps 
a quarter of the workers are women... They 
are employed in putting pieces of = ‘hes 
together. They also carry out certain 0) _ra- 
tions that are too fine to be done by ma- 
chinery. Naturally, the vogue of the tiny 
watch—a vogue that is increasing rather than 
decreasing—makes ‘necessary the employment 
of women. For the hairsprings are so deli- 
cate that a man’s fingers are too coarse and 
clumsy to deal with it at all. It takes a 
woman’s delicate fingers to hold the tiny 
pair of pincers that pick up the spring and 
put it in its place. It is interesting to see a 
girl, with thin, tiny fingers—there is much 
Italian blood in Geneva—which accounts for 
the fineness of the members and the slimness 
of the fingers—deal with tiny spirals which 
are invisible to the eye of the visitor. 
Women, trained from the beginning in the 
factory where they are employed, make the 
best workers, says the employers of feminine 
labor. Besides the women who are employed 
in factories, quite a number work at home, 
polishing the cases and carrying out other 
operations that require time and patience. 
The ruling salaries run from one gold franc 
an hour. The high-class workers, who 
place the hairsprings, for instance, get as 
much as $60 a month, but this is the limit. 

* * * 

The watch and clock making industry in 
Switzerland is tending towards simplicity 
and standardization. All kinds of super- 
fluities are being done away with and every- 
thing brought into line with other countries. 
The custom of measuring the works of a 


watch in-“lignes” is. disappearing.. A “ligne” - 


measures a little more than two and a 
quarter millimetres. Works are made 4%, 
12, 173% or 24 lignes as the case may be. 
The Federation of Watch and Clock Makers 
has decided that it will be much better in 
the future to reckon in millimetres. Every- 
one understands- what 40.04 millimetres 
means, and this simplification of terminology 
can only be productive of good. In many 
cases today, the works of watches are re- 
turned as not according to order through 
miscomprehensions, through the giving of 
the order in “lignes,” and not being under- 
stood. During the time of transition dimen- 
sions, however, will be given in lignes and 
in millimetres to avoid confusion. At 


-Besancon, in France, the intersyndical Cham- 


ber of clockmakers in the east (of France) 
has expressed the wish that dimensions be 
expressed in millimetres even if the old 
fashion method of reckoning in “twelfths” 
(the mode obtaining there) is retained, the 
two measures being mentioned simultane- 
ously. These reforins that have already 
been made in the big factories are being 
introduced into small workshops. 
* * * 


According to statistics published in 
Geneva, exportations of finished watches in 
general are falling off, during the first six 
months of 1926, the loss being considerable. 
The gold and silver watches are more es- 
pecially affected. Watch movements and 
odd pieces are selling well and the exporta- 
tion figures show a considerable increase. 
This is considered a disadvantage for the 
trade as a whole, as tiie finely made works 
are fitted into French watches, for example, 
and the maker puts his own name on the 
goods, thus getting credit for making the 
watch, when as a matter of fact he only 
manufactured the case. The exports of 
jewelry from Switzerland to different parts 
of the world have increased considerably, 
as well as that of works for phonographs 
and similar machines. Geneva is, of course, 
the centre for the Swiss jewelry trade as 
well as being the home of the “fine” watch. 








Piece of Holy Cross in Possession of New 
York Doctor Cased by New York 
Jewelry House 


A piece of the Holy Cross is in the pos- 
session of Doctor L. M. Pisculli, of New 
York, and is said to be the only piece of the 
Holy Cross in America. 

The wood from the cross is made into a 
tiny Cross, and is surrounded by silver 
filigree of the workmanship of about 1525. 
The entire relic, which measures two inches 
by one and one-half inches, is oval shape 
and is encased in a steel box with a glass 
front. The box is sealed. 

The relic was presented to Monsignore 
Joseph Pisculli, Archbishop of Catanzaro, 
by Pope Julius III in 1554, and has been in 
the family ever since, being handed down 
from generation to generation. 
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Dr. Pisculli-is having-the-relic mounted in: 
a handsome fourteen karat case. The his- 
tory of the relic is being engraved on the 
inside cap. The outside cover of the case 
has the Papal Coat of Arms in raised relief, 

The work is being done by Wendell & 
Co., manufacturing, jewelers of New York. 
The work is under direct personal super- 
vision of Frank J. Tackella, superintendent 
of the company, and was placed through a 
local downtown jeweler. 








WINDOW SMASHER CAUGHT 


Man Arrested in Milwaukee, Wis. Con- 
fesses to 14 Jewelry Store Robberies 
in Five’ Years 

MILWauKEE, Wis., Aug, 25.—Milwaukee 
police have captured the . window-smashing 
burglar who, according ‘to the authorities, 
confessed, to robbing 14 jewelry store win- 
dows during the past-five- years in this city. 
In that period of time it was impossible for 
the authorities to locate the thief responsible 
for the window robberies despite investiga- 
tions which were carried on after each one. 

On Friday morning, Aug. 20, two police- 
men who were going home after their night’s 
work, heard a window break and upon in- 
vestigating saw a hole in the display window 
of the jewelry store operated by George 
Durner at 745 3rd St. A man who was 
standing nearby told the policemen that the 
window was just broken. He was taken into 
custody by the officers who found four 
watches on him. He was taken to the cen- 
tral station and upon questioning he admitted 
his name was William Stocks, 51, of Chi- 
cago, and that he had stolen in this manner 
for five years. 

When brought to District Court he was 
held for trial in bail of $10,000. Stocks was 
formerly a waiter in several Milwaukee 
hotels for years and was known by sight 
to thousands of Milwaukeeans. He said 
that he had gambled and needed money for 
races and card games and this led to his 
being dishonest as a waiter and to the rob- 
bery of several jewelry stores. 

The various show window robberies said 
to have been admitted by Stocks in Mil- 
waukee and the value of the jewelry taken 
by him in each are: Archie Tegtmeyer, 401 
Grand Ave., $1,299.38; Oberst Co., $199 and 
$1,474 while this firm was located at 418 
Grand Ave, and $146 at the location at 192 
W. Water St.; George W. Chatterton, Inc., : 
132 Grand Ave., $419.50, $287.24 and $97; 
William E. Schmidt, 308—3rd St., $36; 
Eugene Wald, 155 W. Water St., $900; 
Stouthammer Bros., 767—3rd St. $193; 
Richard Seidel, 204 Grand Ave. $422; 
Schmidt’s, 308—3rd St. nothing taken; 
Louis Esser, 111 Wisconsin St., $358.50; 
Bernz Jewelry store, Grand Ave., $72.75. 

When he was searched at police head- 
quarters, a small rock was found in a sock 
in his pocket. He said that he learned little 
noise would be made if the rock was thrown 
at high speed at a window, and this was 
the manner in which all of the windows 
were broken. 








A new jewelry store will be opened in the 
Pinney building, on Main St., Ansonia, 
Conn. The business is owned by H. W. 
Bowers, New Haven, who will formally 
open the store in the near future. 
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DEATH OF 0. M. NELSON 


Retired Madison, Wis., Jeweler Dies Snd- 
denly at His California Heme 


Maopison, Wis., Aug. 25.—O. M. Nelson, 
Sr., founder of the O. M. Nelson & Son 
Jewelry Co., Madison, Wis., and president 
of the company, died very suddenly at his 
home in Long Beach, Cal., on Aug. 22, ac- 
cording to word reaching Madison. 

Mr. Nelson was born in Bergen, Norway, 
in 1851 and came to America as a young 
man, locating in Chicago. He came to 
Madison in 1882 and opened a repair shop 
in the store then owned by Charles Hawkes 
on Pinckney St., a few doors from the 
present location of the company. Mr. Nel- 
son was in the jewelry business for 37 years. 
He retired from active business and moved 
to Long Beach when he was 60 years of 
age. On the occasion of his 75th birthday 
last June a family reunion was held at his 
“home. He was a member of the Masonic 
order. 

Deceased is survived by his wife and 
seven children. 











Third Annual Convention of the Pacific 
Coast Association of Display Men to Be 
Held at Seattle, Sept. 20 


SEATTLE, Wash., Aug. 27.—With a wealth 
of helpful hints for the jeweler and the 
jeweler’s display men, the Third Annual 
Convention of the Pacific Coast Association 
of Display Men will open in Seattle Sept. 20. 
For three days topics, discussion and display 
will hold close to the theme of “Better Busi- 
ness Through Better Windows.” Henry 
Stohlton, the display director of S. Fried- 
lander & Sons, Second Ave. jewelers, and 
the secretary-treasurer of the association, is 
preparing for more than 1,000 visitors to the 
convention, which will include about 300 or 
400 delegates from all parts of the Pacific 
Coast. 

Besides many specially prepared addresses 
from the leading thinkers along display 
lines, there will be an open discussion that 
will be a feature of the convention, and 
which will include subjects of more than 
passing interest to the jeweler. 

There will be consideration given to such 
questions as: 


1. What is the display policy of your 
store? 

2. What is the best display policy for 
the store to build on, price, or quality 
and style? 

3. Is it desirable to frame a definite 
display policy? 

4. Should the appeal depend on the 
season, or should it always be the same? 

5. To what extent should windows 
be used to back up advertising of par- 
ticular items? 

6. When should windows display 
prestige, and when should they display 
price merchandise? 

7. Methods of proportioning display 
expense, window rentals, supplies, etc. 


In addition to these, other baffling ques- 
tions will be discussed by the assembly, an 
elaborate program of entertainment and 
education has been tentatively prepared, and 
but little deviation therefrom is expected: 

The sessions will start Monday morning, 
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Sept. 20, and continue over Tuesday and 
Wednesday, ending late in the afternoon of 
Sept. 22. 





— 





Exports of Platinum During June 


Wasuincton, D. C., Aug, 26.—Figures 
just announced by the Department of Com- 
merce show that during the month of June 
platinum valued at $140,977 was sent out 
from this country. Of this amount $119,717 
represented platinum ingots, sheets, wire, 
alloys and scrap, while the remainder of 
$21,260 was the value of the manufactures 
of platinum, except jewelry, exported during 
the month. 

The figures showing the amount and the 
countries to which the metal was sent 


follow : 
Manufaetures 
of Platinum 


Ingots, Sheets, 
Wire, Alloys 





and Scrap Except Jewelry 
eS 

Countries Oz. Troy Value Oz. Troy Value 

Preee®  kisck.s ts 199 $19,988 eK evdines 

Canada: ons c% 105 11,694 136 =. $11, 584 

Atgentime s5060 ss +S% EK 98 9,676 
Japan, includin : 

CHO bs44:0 841 88,035 aos seeeee 

TOUR x60ees 1,145 $119,717 234 $21,260 








Imports -of Platinum and Allied Metals 
During June 


WasuHincTon, D. C., Aug. 26.—Figures 
just compiled by the Department of Com- 
merce, showing the imports of platinum and 
allied metals during June, indicate that the 
value of iridium brought in during that time 
was $53,134, while osmium and osmiridium 
imported amounted to 361 troy ounces valued 
at $41,681. The rhodium and ruthenium 
received here from other countries was worth 
$5.604, while the amount of palladium 
brought into this country reached 672 troy 
ounces worth $33,368. The value of grain, 
nugget, sponge or scrap reached $612,219. 
Ingots brought here were valued at 
$134,348. 

The figures showing the imports by coun- 
tries are as follows: 
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DEATH OF CHAS. GILMORE ° 


Widely Known Kenton, 0. Jeweler’ Suc- 
eumbs to Long [Illness 


Kenton, O., Aug. 25.—The death of 
Charles Gilmore, proprietor .of Gilmdre’s 
Jewelry and Gift Shop, which occurred 
Aug. 19, is a matter of distinct regret not 
only to the jewelry trade of this section 
but to the business world of Kenton, and 
to his many friends throughout the State. 
Though not entirely unexpected; for he had 
been in poor health for the past eight years, 
it was, nevertheless, a severe shock to his 
friends. The funeral was held Sunday- - 

Mr. Gilmore was a native of Kenton and 
had been in the jewelry business all. his life. 
He was born in the house in which he passed 
away, the home built by his. father, a 
pioneer of the county who located in Kenton 
in 1846 coming from Pennsylvania. 

Charles Gilmore first saw the light - Dec. 
27, 1872, and as a boy learned the jewelry 
business in the store of his brother, the 
late William H. Gilmore, for’ whom he 
worked many years. Upon the death of his 

~ brother in 1899, he took over the reins of 
the business and since then operated the 
business in a most capable and efficient man- 
ner, building up a clientele that spread far 
beyond the confines of his town. Of recent 
years he had developed a gift business and 
the store had been known as Gilmore's 
Jewelry and Gift Shop. The business is an 
old one, having been founded in 1872 on 
the east side of the square. 

Mr. Gilmore’s health first began to fail 
in 1917, in which year he went to Florida 
and later spent several years in the west in 
the hope of benefiting his condition. For. 
the past two years he had been confined to 
his home here. But even his illness did not 
keep him from active management of his 
store, for he attended to the work of buying 
and other important transactions from his 
bedside at his home. For a while, it was 
hoped that his health would improve but 
he suffered a relapse last February, since 























Ores of Ingots, 
Platinum Grain Bars, Sheets Osmium Rhodium 
Metals Nuggets, or Plate, Not and and 
(Platinum Sponge Less Than Iridium Osmiridium Palladium Ruthenium 
Countries Content) or Scrap %% in. Thick Oz. Troy Oz. Troy Oz. Troy Oz. Troy 

FORO eset ene eens 297 823 13 5 ona 
GPMany . cscs ace — 276 afer rage mace 132 
United Kingdom... - 2,309 102 645 229 650 50 
Canada. ..cccccsvose 3 81 eee woke hale 22 nt 
Ae 193 
COMIEIER 3 ierataln'sio.s% 3,981 ans 
cc ee peer ork 132 
Total-Ouantity .... 3 6,861 1,201 658 361 672 182 
Total-Value ....... $300 $612,219 $134,348 $53.134 $33,368 


$41,681 $5,604 
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Sudden Death of Frank A. Bowers, Win- 
field, Ia. 


WINFIELD, Ia., Aug. 26.—Frank-A: Bow- 
ers, aged 63, a pioneer jeweler inthis com- 
munity and a long time resident here, died 
Aug. 24 after an illness of two days. 

A widow and ‘several brothers and sister 
survive. 








A voluntary petition in bankruptcy has 
been filed by Hyman Rosenfield, 194 Prov- 
idence St. Woonsocket, .R. I. The assets 
are listed at $232 and the ‘Habilities at $5,103. 


= 


which time his condition had gradually 
grown worse. 

Mr. Gilmore, throughout his life, enjoyed 
the confidence and respect of those with 
whom he came in contact both in -business 
and in social life, and attracted a wide circle 
of friends and acquaintances who..admired 
him for his genial personality, his public 
spirit and his other sterling-qualities. He 
was known as a big hearted man, ever ready 
to help others and one whose word could be 
relied on in every instance. 

‘Deceased is survived by a widow and two 
brothers, Henry and James Gilmore. 
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Watch Imports and Exports 





June Figures of Commerce Department Show That We Brought in Time 
Pieces Worth $1,160,399 and Shipped Abroad American Watches Worth 
$151,661—Switzerland Dominates American Market 




















WasuincTon, D. C., Aug. 28.—The im- 
portations of watches and parts into the 
United States for the month of June as indi- 
cated by the figures just released by the 
Bureau of Foreign and Domestic Commerce 
amounted to $1,160,399, while during the 
same month we exported to foreign countries 
American watches and parts amounting to 
$151,661. In other words, we bought over 
$1,000,000 more than we sold during the 
month. 

How thoroughly Switzerland dominates 
the American watch market, as far as im- 
ported watches is concerned, is to be seen 
from the fact that out of a total of watches 
and watch movements valued at $873,753, 
Switzerland supplied watches worth $851,- 
460; and out of a total of imported cases, 
dials and parts of watches worth $112,550, 
the same country supplied $99,033. In the 
jewels for watches and clocks, etc., ship- 
ments of $139,152 also came from Switzer- 
land out of a total of $174,096. 

In the same month France supplied us 
with watches valued at $18,484, cases, 
dials, etc. of $10,097, and watch jewels 
valued at $6,600; Germany supplied us with 
watches valued at $3,536 and cases and dials 


worth $2,673 but with no watch or clock 
jewels; Italy on the other hand sent us 
practically no watches, cases, dials or parts 
but sent us jewels worth $10,915, and Eng- 
land from which we bought nothing else 
sent us watch and clock jewels worth 
$17,429. 

It will be seen from this that the watch 
importing trade is practically all in Swiss 
hands. 

The statistics of the Department of Com- 
merce regarding exports of American 
watches show that the largest amount ex- 
ported were in cheap watches, without 
jewels, amounting to $59,455, while watches 
with jewels were valued at $58,946 and the 
parts of watches $33,260. Australia was 
our largest customer , for the non-jewel 
watches taking shipments of $29,331, while 
British South Africa was the largest cus- 
iomer for the jeweled watches, taking ship- 
ments of $24,175. Canada, as usual, received 
the largest amount of the parts of watches 
exported, shipments being valued at $21,515. 

The full list of countries to which watches 
were exported and the amount sent to each 
is given by the department in the following 
table: 


EXPORTS OF DOMESTIC WATCHES TO VARIOUS COUNTRIES 








WITHOUT JEWELS WITH JEWELS ParTS OF 
HA \ mo A —~, WATCHES 
Countries Number Value Number Value Value 
Denmark and Faroe: 16.....4006.csseecese 1 $29 soa 
MIME oso sido eae se er eEelieas ae iaeeee. Sos rr 3 42 $1,066 
UNIENNI. Sek hehe ins Bh engage yw Meiers wor 36 $42 ae nai 
co ee ee rt er eee rere 7 she 2 70 saa 
EN SS aoe Site el saeco suns Ate wai b ane are dia use ids isa 1 60 96 
NEES cig Ses GESIIA CRT WAM a Haw ews 20 103 1 50 axaie 
OOIRMIUMNIIN So. 5 6 ais 6: Sdi io WIR wis DROSS Ss ow 1 15 ear eo 2,348 
RUTNUOG: TRIRUOI oiis. 5h sic esses eee whona ccd 4,850 2,940 1 11 1,308 
PURRM SUL Gi Galina stiles CAs cea a buess 8,581 7,331 173 1,786 21,515 
PST AE ESCUOE AN: «5 5-605 SS Ra Sates 69 90 punks an arate 
NaN anne See ge IT ied ea esate Ate 288 237 10 248 
SEU oe 2 ohec fas a ease aa ease aces 84 104 5 38 
RMP IRI 55 5 bn 5.4. 5h 0 Boke esa Sel ee 36 69 1 31 
NN aio arise. ici das wasls oie Swaelhaaton 30 39 12 251 ae 
MMR = che eat see age ih ai ave aus ms Ainid os @altalovers iets ae ears ia 30 
MRC tastier. ist sh snalvarhaic leis eis ae sale wire ieteans 505 925 584 4,842 3,738 
Newfoundland and Labrador .............. 24 20 
RMMANC oes 52's wpe KRM os rs. 6ie a kad bE RO 96 116 
MER as akin tb Wa SSS STK Ws cick kane es 252 365 sare 
BPOIVIENGAN, TRODUDINC 6.5 i00ce:<eisicaess one cesiee mais sere 85 
Peete TMPDUNNG 6..is46.00%.0esceascswsaess 192 341 
ES SE Sone a er era ee 432 422 
NERS Rr os Sieg ogc tare cael eia's aes > 10 74 
Lb) ASS SR eae ee 72 76 ei ee 
do A See rt eT eee eee 34 27 1 45 rr 
See ee ee 156 176 sans ics 204 
co Ea 79 87 65 700 shee 
SE ee 96 136 oe Jen ee 
UE ea aes vig also cislaseis lo 65 341 730 8,643 130 
Japan, including Chosen................. 24 28 256 2,396 381 
LE re 167 1,422 669 6,447 4,191 
PS I Nn chor Ace eeoe® si0e eked bie ave 8 400 a 
mowiet RUSSIA i ANI. 666ck sess cic scees 4 ree es ai 
MERCURE oai hic ane erheks nee cwe ewe alba ee as 28,831 29,331 757 8,282 768 
PRE VE NE RPPRINERD diol, 5's ac aii oobi w eieiors Se 48 130 are ae die 
NO PR UNNEIY Oeics «S's Sais gis Gs sc'c's se wwe’ 5,182 7,719 64 400 
British Soe) ROMER oie ech iai-s seas aero Wis eyes 0. 120 152 Sor es ee 
ES AE 3,187 6,523 3,411 24,175 488 
Re Me: Wiecl PRE EMCI. 5 ais acess ania woke aice b eew his 72 70 sive Na ee 
ates 53,641 $59,455 6,755 $58,946 $33,268 
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Exports of Domestic Jewelry During the 
Month of June 


Wasurncton, D.C., Aug. 26.—The figures 
just released by the Bureau of Foreign & 
Domestic Commerce indicate that the ex- 
ports of domestic jewelry during the month 
of June amounted in all to but $58,818. As 
usual our largest customer during the month 
was Canada, but the next largest was Brazil 
and the third largest, China. 

The full list of countries to which jewelry 
was exported and the amount sent to each 
is given as follows: 





Countries Value 
Denmark and Farce Islands............ $91 
COMO 6 oh occad iness sewhensaasccawe 472 
NON ai an ila ig es ch wee im cw avai a tg a 305 
EWE hare wihuis. Liaw Wa Wendel scaaceeeen 158 
UNNI acct agauciceaccecccuaanie 134 
Ue OE 8.0 casecacac cacti 1,324 
CON odie cb Seacciwasnded nsec 17,648 
CRG NEE fis Hard crdlc.ace dareheedanmcsndaes 423 
RINE i aia cic winatemiacer cule wale eee 192 
UUM dixic ss Ke aXc awa ced eaatacts 717 
DOMES soa vie Bde acne Senne 373 
MINN odes 0:5)e oases 44 ecu ereecarecaeaa eee 389 
RIMM ood 4's.c wad n be mans pene 145 
nO OD eA EN 84 
MMII iar Sar a'd a viaetind «ude and eeca cae 4,375 
NE ae cso bindu ctacseasaoden seats 376 
yelver Bette We. THs 6 6a ccc ck casacace 249 
CUS cacddenmdasienewewwenwesccnweees 3,084 
Dommican. Republic: ....0ccc dees deck 90 
EPMA ONEONO iiicc dic liiccswnctaasaee 496 
PERCU 20a. Han vk he cate Oka euae 1,944 
NNN TE x itr uc wrints. 3. ai'atat'a oie gi Wi nie. ae eg hate 155 
MEUM Rie. nic Biel ba0 Sk aa al i aaaiad Bnet Saciass 8,654 
CAL el SRR AEN ole imc nee 425 
I is wo a pidiareimigace Sel ealeh oe oe Gee oe 1,511 
NUNES g ohc/cis ics: “kimaieved,waemcatne aes es 54 
MON UP<. oie.cie sited a vracinonelow aera en eas 209 
MUN ac oialarai scarwiaa aa mace en actareae a 1,465 
WOMOINOEE. ossieo bes. wkcteescmmesmoedse< 2,022 
RINNE ROI tiara seals ni cco eeaherarct aia a wearin 212 
Repti) ON Gi edi ceeds cncnawaadeaws 1,507 
CO ie crcdevnesca ta teatemecwecueaene 184 
CIM ova ow seca eins eewncinndwceseneewe 5,483 
PP VesSNCREN IN Neo ae Coats at ciaralnsa. oer rereieraie.ave cheater 50 
Japan, including Chosen................ 182 
PRSIO TORN ois. ie aWeeec die casio 2,278 
MRAINR UIT or Gd ili ob ata OS ee ew Rewer meeees 102 
WG I a Se hee ec wacnna ecawseaa we 122 
Pete 5S TRICE a okie siee iccen ctans 1,087 
iWin WN ARRON oo sie. carremw ea wou et 47 

"ROUGE ced huss eens eee nacereus $58,818 








Burglars Escape from Racine, Wis., Jewelry 
Store with Loot Worth $2,000 


Racine, Wis., Aug. 25.—Burglars escaped 
with jewelry valued at about $2,000 from 
the jewelry store of H. E. Hinners, 1337 
Washington Ave., Racine, Wis., early in the 
morning of Aug. 24. They cut a hole 
through a wall of the adjoining building 
to gain entrance to the Hinners’ store and 
left the same way. 

The loot consisted of 12 diamond rings 
which had been in the display window, 
valued at from $15 to $175 each; 15 strings 
of pearl beads valued at from $6.50 to $30; 
seven bracelets worth about $10 each; a 
number of cuff links valued at from $3 to 
$5 per pair; six watch chains; 35 rings; tie 
clasps, and various other articles of merchan- 
dise. 

No clue has been found to the burglars 
but the Racine authorities are searching for 
a number of suspicious characters who will 
be questioned. The loss is covered by in- 
surance. 








The jewelry store of Ernest F. Armbuster. 
Springfield, Ill., will be moved to 104 N. 
5th St 
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ANSEN & COMPANY, INc. 


CUTTERS and IMPORTERS of | 
FANCY SHAPED DIAMONDS 


Telephone 


Murray Hill { $308 527 Fifth Ave., New York 


3209 























Telephone Bryant 8967 


LOUIS J. SCHOOLHOUSE 





Emerald Cut and Marquise 


DIAMONDS 


20 West 47th St. New York 
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COMMERCIAL F INANCING 


Special facilities for the 
Jewelry Trade 


WILLIAM A. LOEB & CO. 











22 West 48th Street New York 
































September 1, 1926 


LATEST CUSTOMS RULINGS 





Customs Court Fixes Duty on Silver Pencils, 

Faceted Stones, Fancy Bags, Hatpins, 

Buckles, Beads, Necklaces, and 
Other Jewelry Articles 
SILVER PENCILS 

A protest of Chas. A. Winship & Co., 
Chicago, is partly sustained by the United 
States Customs Court at New York, in a 
decision concerning the correct tariff treat- 
ment of certain silver mechanical pencils 
with pocket safety clips. On entry, the col- 
lector levied duty thereon under Par. 1428, 
Act. of 1922, at 80 per cent. ad valorem, 
as metal articles valued above 20 cents per 
dozen pieces, designed to be worn on apparel 
or carried on or about or attached to the 
person, such as and like the articles enu- 
merated in the paragraph. 

The importers claimed the merchandise 
to be dutiable at 45 cents per gross and 25 
per cent. ad valorem under Par. 1451 of the 
same act, as mechanical pencils not specially 
provided for. Judge Sullivan, in sustaining 
the protest as to the pencils, but not as to 
the clips, concludes his opinion as follows: 

“In view of the Draeger Shipping Co.’s 

case, G. A. 8976, T. D. 40827 (47 Treas. 
Dec. 456), and 13 Ct. Cust. Appls. 
T. D. 41204, these pencils are properly 
dutiable at 45 cents per gross and 25 per 
cent. ad valorem under Par. 1451, and the 
clips at 25 cents per gross under the same 
paragraph. 

“The protest is sustained to this extent 
as to the pencils, but overruled as to the 
clips for the reason it does not claim as to 
the clips. The collector’s decision is re- 
versed as to the pencils, but will stand, 
although erroneous, as to the clips.” 

Judge Sullivan writes a similar decision 
to the above in the case of gold or silver 
mechanical pencils with clips imported by 
Geo. Borgfeldt & Co., New York. 


FACETED STONES 

Judge Sullivan, in granting a customs 
claim of A. F. Stauff & Co., holds that 
certain imitation semi-precious stones, 
faceted, assessed by the collector under Par. 
239, 1922 Tariff Act, at 50 per cent. ad 
valorem, should have been taxed at only 20 
per cent. ad valorem under Par. 1429 of the 
said act, as imitation semi-precious stones, 
faceted. 

FANCY BAGS 

(Certain bags of silk, having imitation 
sterling silver mountings set with glass in 
imitation of semi-precious stones thereon, 
and imported by Stanley Kershak, of Chi- 
«ago, are held by the Customs Court to have 
been incorrectly returned for duty at 80 per 
cent. ad valorem under Par. 1428, Act of 
1922, as articles of metal designed to be worn 
on apparel or carried on or about or attached 
to the person, valued above 20 cents per 
dozen pieces “such as and _ including 
; mesh bags and _ purses 
and like articles.” The protestants con- 
tended for duty as manufacturers of silk, 
at 60 per cent. ad valorem under the provi- 
sions of Par. 1211 of the same act, which 
contention is sustained in a rather lengthy 
opinion by Judge Sullivan. 


HATPINS 
The A. Smith Co. partly wins before the 
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Customs Court in a ruling having to do with 
the rate of duty applicable to certain hat- 
pins. Some of the pins, the record disclosed, 
contained steel stems and hollow heads of 
faceted black glass or paste, not plated with 
gold or silver, while some had highly orna- 
mental heads of a pearly and a metallic or 
iridescent lustre. Duty was levied on all 
of the Merchandise as manufactures of glass 
or paste, cut and colored, at the rate of 55 
per cent ad valorem under Par. 218, Act 
of 1922. Claims were made in the protests 
for duty at 35 per cent. under Par. 350, 
50 per cent. under Par. 230, or at 40 per 
cent under Par. 399 of the same act. 

As to those hatpins with steel stems and 
hollow heads of faceted black glass or paste, 
Judge Sullivan fixes duty under the pro- 
vision in Par. 350 for base metal pins with 
heads of glass, paste, or fusible enamel, not 
plated with gold or silver, and not commonly 
known as jewelry, at the rate of 35 per cent. 
ad valorem. However, as to the pins having 


highly ornamental heads, Judge Sullivan 
overrules the importer’s protests without 
affirming the collector’s assessment. In con- 


cluding his opinion with regard to the latter 
mentioned hatpins, the judge states: 

“Inasmuch as the heads of these pins are 
highly ornamental they are not dutiable 
under the first clause of Par. 350, nor are 
they dutiable under the second provision 
thereof for the reason their heads are not 
made of glass, paste or fusible enamel. The 
heads being made of a wood or papier 
mache mold and a gelatine composition they 
are not dutiable as classified by the collector 
under Par. 218 as articles in chief value of 
glass or paste, colored, etc., at 55 per cent. 
ad valorem. Inasmuch as protestants have 
not proved the component material of chief 
value of these pins, we cannot determine 
from this record how the items represented 
hy Ex. 3 should be classified, therefore the 
collector's action will stand as to Ex. 3 
without our acquiescence therein.” 

SHOE BUCKLES 

Shoe slides or buckles, entered at the port 
of Chicago by Marshall Field & Co., are 
held by the Customs Court, in a ruling just 
handed down, to be dutiable at 20 per cent. 
ad valorem and 15 cents per hundred under 
Par. 346, Act of 1922, as_ claimed, 
rather than as assessed by the collector, at 
80 per cent. under Par. 1428 or 55 per cent. 
under Par. 218 of the same act. 


GLASS BEADS 

Overruling a protest of the American Art 
Novelties, Judge Sullivan finds that certain 
glass beads were correctly returned for duty 
at the rate of 45 per cent. ad valorem under 
Par. 1403, Act of 1922, as beads in imitation 
of precious or semi-precious stones, “of all 
kinds and shapes, of whatever material com- 
posed, strung or loose, mounted or un- 
mounted.” According to the record in this 
case, the samples produced in evidence con- 
sisted of about a dozen small beads, 
strung on a thin cotton string and attached 
to a card. 

Claim was made in the protest for duty 
under the same paragraph at but 35 per cent. 
ad valorem, as “Spangles and beads, includ- 
ing bugles, but not including beads of ivory 
or imitation pearl beads and beads in imita- 
tion of precious or semi-precious stones.” In 
denying relief to the importers in this case, 
judge Sullivan states that the protestants 
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had fot introduced proof (1) that the beads 
in question are not imitation precious or 
semi-precious stones, or (2), that they are 
dutiable as claimed in the protest. “We 
cannot determine the proper classification 
of these beads from a mere inspection of 
the samples,” Judge Sullivan writes in con- 
clusion, 
NECKLACES 

The Customs Court, in overruling a pro- 
test of John F, Allen, Providence holds 
that certain merchandise, consisting of 
elaborate necklaces composed of various 
colored beads and colored glass ornaments 
were properly returned for duty at 80 per 
cent. ad valorem under the provision in Par. 
1428, Act. of 1922, for “Jewelry, commonly 
or commercially so known, finished or un- 
finished, of whatever material composed, 
valued above 20 cents per dozen pieces 
.” The importers, in protesting 
against this classification, claimed duty at 
45, 35 or 60 per cent. ad valorem under Par. 
1403 of the said act. Judge Sullivan, in 
affirming the collector’s assessment at the 
80 per cent. rate, points out that there was 
nothing in the record to prove that the mer- 
chandise is not jewelry. 

BLACK ONYX 

Another decision in the name of John F. 
\llen, of Providence, refers to the correct 
tariff classification of certain so-called 
“black onyx.” Duty was levied thereon at 
the rate of 55 per cent. ad valorem under 
Par. 218, 1922 law, as articles in chief value 
of paste, “colored, cut,” not specially pro- 
vided for. Judge Sullivan, in his opinion in 
favor of the importer, rules that duty should 
liave beerr taken at the rate of only 20 per 
cent, ad valorem under Par. 1429 of the same 
law, as “imitation semi-precious — stones, 
faceted,” 

CORAL 

Certain pieces of coral, loosely strung on 
Himsy cotton strings, some in small and 
irregularly shaped beads, and some in rough 
and irregularly shaped pieces, and pierced 
in a haphazard fashion, were erroneously 
returned for duty as unfinished jewelry, at 
80 per cent. ad valorem under the provisions 
of Par. 1428, Tariff Act of 1922, the court 
rules in sustaining a protest of F. Del Gatto 
& Sons. The protestant contended fer duty 
on the pieces of coral in question at the 
rate of only 20 per cent. ad valorem under 
Par. 1429, as coral, “cut but not set, and 
suitable for use in the manufacture of 
jewelry.” This contention is granted by 
Judge Sullivan, who reverses the collector’s 
classification under said Par. 1428. 


BALL CHAIN 


A rather lengthy decision just handed down 
by the Customs Court overrules protests of 
Durbrow & Hearne, filed against the col- 
lector’s assessment of duty at the rate of 
75 per cent. ad valorem under Par. 1428, 
Act. of 1922, as materials of metal suitable 
for use in the manufacture of jewelry, on 
certain ball chain. According to the record 
in the case at bar, the importers claimed 
duty as manufactures of base metal, not 
plated with precious metals, not specially 
provided for, at but 40 per cent. ad valorem 
under Par. 399 of the same act. This claim 
is denied by Judge Sullivan, who writes in 
part as follows: 

“As to the use of this chain plaintiffs’ wit- 
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SOL VAN WEZEL 


Begs to announce the opening of his office and 
Diamond Cutting factory 


Fancy Cut Diamonds a Specialty 


64 West 48th Street - New York 
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SAMUEL LENKOWSKY & SONS 


Importers of 


DIAMONDS 
Marquise and Other Fancy Shapes 


Are Now Located at 


10 West 47th Street 


New York City 
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ness Hearne testified the large size is used 
‘for making dog chains and _ plumbers’ 
chains, and chandelier chains.’ The smaller 
chains he testified were sold ‘for the use in 
the manufacturing of electric light sockets, 
both the large and the small ones, number 
6 and 3, and also for use in sewing on braid 
which I believe is afterwards used on 
dresses. He further testified he had not 
seen this merchandise used in the condition 
as imported in the manafacture of jewelry, 
without further manipulation by being ‘gold 
plated, silver plated, nickel plated, enameled, 
and to have clasps put on it.’ He admitted 
on cross-examination—‘T have sold some of 
number 3 to some people that I knew made 
some kind of necklaces out of them.’ 

“The Government then called four wit- 
nesses. Mr. Shepard testified he had noticed 
chains like Exhibits 1 and 2 used in jewelry 
factories for ‘making articles of jewelry out 
of it. Bracelets, neckchains, sar- 
toires, which is a long chain a little longer 
than a necklace.’ Illustrative exhibits were 
introduced showing the use of similar chains 
in neckchains. 


“Certain illustrative exhibits, consisting of 
a neckchain and some bracelets were intro- 
duced in evidence, and marked ‘Ill. Ex D’ to 
show that jewelry is made out of ball chain. 
The chain in these samples is similar in ap- 
pearance to the smaller sizes of the imported 
merchandise, represented by Exhibit 1, ex- 
cept it appears to be plated with silver. 

“The testimony very satisfactorily estab- 
lishes that the imported merchandise is suit- 
able for use in the manufacture of jewelry. 
‘Suitable for use in the manufacture of 
jewelry’ is the wording of the statute. 
Therefore it was correctly classified, and in 
view of our decision in the Durbrow & 
Hearne case, Abstract 46447 (44 Treas. 
Dec. 457), affirmed by the Court of Cus- 
toms Appeals in 13 Ct. Cust. Appls.. . . ., 
T. D. 40230, we overrule the protests.” 


RHINESTONES 

Rhinestones in metal settings, known as 
roses montees, are dutiable as imitation 
precious stones, cut, at 20 per cent. ad 
valorem under Par. 1429, Act of 1922, rather 
than at 55 per cent. under Par. 218, Judge 
Sullivan finds in sustaining a protest of G. 
Hirsch Sons. 








Affairs of Lyons Mfg. Co., Providence, R. 
I, Finally Adjusted and Louis Lyons 
Resumes Control 


Provipence, R. I., Aug. 28—An adjust- 
ment of the affairs of the Lyons Mfg. Co., in 
the Manufacturers’ building, 101 Sabin St. 
which have been under the supervision of a 
committee of the creditors, has been brought 
about whereby Louis Lyons, former pres- 
ident and treasurer of the corporation, has 
resumed control. As a result of a con- 
ference of creditors of the concern held Oct. 
14, 1925, the business was placed in charge 
of the committee with Horace M. Peck, 
manager of the Manufacturing Jewelers’ 
Board of Trade, acting as treasurer of the 
business. 

At a recent meeting of the stockholders of 
the company together with members of the 
creditors’ committee final adjustments were 
effected following which Mr. Peck resigned 
and Mr. Lyons resumed full charge. Dur- 
ing the trusteeship the business has been 
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entirely reorganized, numerous pending mat- 
ters settled and the plant rearranged. 





JEWELER HONORED 








George F. Berkander, Providence, R. L., 
Knighted by King of Sweden and a 
Banquet Is Given in His Honor 


Provipence, R. I., Aug. 28.—George F. 
Berkander, manufacturing jeweler, 891 
Broad St., who received notification a few 
days ago that he had been made a Knight of 
the Order of Vasa, first class, by the King 
of Sweden, in recognition of aid given by 
him to many causes of Swedish-Americans, 
was the guest of honor last Monday evening 
at a banquet at the Providence-Biltmore 
hotel. There was a considerable gathering 
and Claus Emanuel Ekstrom, assistant pro- 
fessor of education at Brown University, 
was toastmaster. Among those to add their 
congratulations and who spoke in praise of 
the guest of honor’s philanthropic work was 
T. F. I. McDonnell, former President of 
the Providence Chamber of Commerce, the 
only other Rhode Islander to hold the 
decoration. 

The Order of Vasa was instituted in 1772 
by King Gustavus III, the first European 
monarch to recognize the independence of the 
United States. The decoration which is the 
equivalent of the French Legion of Honor 
is the highest to be conferred upon Amer- 
icans of Swedish descent. A similar decora- 
tion has been conferred at this time upon 
William L. Batt, a manufacturer of New 
York. 

Mr. Berkander was one of the sponsors 
of the John Ericsson Memorial at Washing- 
ton, recently unveiled by Crown Prince Gus- 
tavus Adolphus. Some time ago he manu- 
factured a small boutonniere, in the form of 
a mayflower, which were sold in the prin- 
cipal cities of the United States for a fund 
used to aid Americans of Swedish blood who 
were sufferers from tuberculosis. Mr. 
Berkander donated the cost of manufactur- 
ing the buttons. 








KIDNAP BOY GUARDING GEMS 





Chicago Bandits Overpower Lad in Charge 
of Chicago Jeweler’s Automobile and 
Later Throw Him Out and Escape 


Cuicaco, Aug. 28.—While Ben Z. Gins- 
burg, president of the Arrow Jewelers, Inc., 
wholesale jewelers, at 5 N. Wabash Ave, 
was in a store at 1916 West Chicago Ave., 
his assistant Donald Masters was guarding 
his grips in a closed automobile at the curb 
in front of the store. No sooner had Gins- 
burg entered the store when two bandits fled 
to his automobile to make a getaway after 
robbing the store of Simon Spiro, a malt and 
hops dealer a few doors down the same 
street. 

Young Masters, kidnapped with the car, 


_fought the bandits valiantly, but was over- 


come and thrown out a short distance from 
the robbery. 

Ginsburg was attracted by the commotion 
and ran to the curb. As he got there one 
of the bandits put his hand into his coat 
pocket and as though pointing a revolver 
ordered Ginsburg to lay off or they would 
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kill him. Ginsburg hesitated and the men 
fled with the car. 

Ginsburg reported the robberey immed- 
iately to the police who are searching for the 
bandits and the car. 








WANTS $4,000,000 FUND 





Chairman Advertising Committee Urges In- 
creased Subscriptions for Work of Na- 
tional Jewelers Publicity Assn. 


Newark, N. J., Aug. 28—Fred S. Gruen, 


chairman of Advertising Committee, of 
National Jewelers Publicity Association 
says: 


“The minimum amount to start the cam- 
paign- was $800,000.” 

“The minimum amount to get anywhere 
is $2,000,000.” 

“But the minimum amount to do a right 
job is $4,000,000.” 

“This to be spread over a period of four 
years and then in that time we will get 
such results that will make the jewelry 
store the most popular gift shop in every 
community in the United States.” 

“I feel this is the beginning of a real cam- 
paign that will get us somewhere. I shal! 
not be satisfied” said Mr. Gruen, “until there 
is a $1,000,000 available each year for 
national advertising.” 

“As soon as the importers, manufactur- 
ers, wholesalers and retailers realize what 
this means to their busifiess and that the 
increased volume which will result will pay 
the cost many”*times over, we shall have 
every concern in the industry paying its 
part.” 

The association has just made public 2 
letter from the S. S. White Dental Mfg. 
Co., which reads: 


“We believe in National Cooperative 
Advertising and in the future of the 
Jewelry Industry,” said the — sales 
manager of the S. S. White Dental 
Manufacturing Company, “and in con- 
templation of entering the jewelry field, 
we want to do our part. I shall recom- 
mend that our company subscribe.” 


“We received a substantial subscription 
from the S. S. White Dental Mfg. Co. 
today,” said John Drake, executive-secre- 
tary, “which evidences the belief in the force 
of co-operative advertising and a willing- 
ness to help net alone their owh prospects 
but the trade in general.” 








Reputable jewelers in Atlantic City are 
again aroused over a revival of the auction 
house evil on the Boardwalix and are de- 
manding the city authorities enforce the law. 
or a time, following the crusade waged by 
Samuel P. Leeds and the established jewel- 
ers of the resort, there was a recession of 
this evil but recently the fakers have reap- 
peared on the Boardwalk and resumed their 
old practices the result ‘being many com- 
plaints from visitors who say they have been 
swindled in these places. Mr. Leeds has 
again jumped into the fray and has called 
upon Mayor Bader and the police authorities 
to see that the law regulating these places 
is enforced — strictly.’ The officials have 
promised action and the-jewelers are waiting 
to see the result, before appealing to higher 
powers, 
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THE MELEE HOUSE 
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in any size or quality 


JAMES J. LOEB & BRO. 


22 W. 48th St. New York 
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WE SPECIALIZE IN ALL STONES FOR 


FRATERNITY EMBLEMS 


BELGARD & FRANK, Inc. 


Successors to H. NORDLINGER’S SONS, Inc. 
PEARLS, GENUINE and IMITATION STONES 
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Fall Outing Proves a Success 





Members of Cincinnati Wholesale Jewelers’ and Manufacturers’ Association 
Enjoy Sports and Dinner at Ohio Boat Club House 














eal 


CrncinnaTI, O., Aug. 30.—Although the 
Ohio River was fairly well out of its banks 
and rocked the home of the Ohio Boat Club 
at Kellogg Ave., members of the Cincin- 
nati Wholesale Jewelers and Manufacturers’ 
Association had an extraordinarily good time 
at the annual Fall outing. Clarence Loeb 
as president of the club and chairman of 
the entertainment committee outdid himself 
in preparing for the occasion and in this 
work he was ably assisted by Edgar Noter- 
man, Arno Dorst, Eli Gutmann and Arthur 
C. Jacobs. The affair started early and as 
each group arrived they were royally greeted 
and made to feel right at home immediately. 

Because of the swift current of the river 
only two members ventured in as swimmers, 
but Peter Henry led a group of oarsmen into 


Noterman. Nehf attended the session as 
representative for his father, Charles T. 
Nehf, who has been in the jewelry business 
in Terre Haute, Ind., for years. 

After a couple of hours of sport the guests 
sat down to one of those justly famous 
steak dinners during which a field of corn 
was consumed. Fred G. Gruen, president 
of the Gruen Watch Co., led all others in 
the consumption of the succulent corn on 
the cob by having seven clean cobs in front 
of his plate. Arthur Jacobs tried to outdo 
him but could only total six ears. The 
corn was extraordinarily good as it had 
been cut from a nearby field just a couple 
of hours before dinner was served. 

A. S. Workum and Louis DeBeers repre- 
sented the diamond cutting branch of the 
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GROUP OF CINCINNATI WHOLESALERS AND MANUFACTURERS AT THE OHIO BOAT CLUB HOUSE 


a jaunt on the stream in order to take the 
rollers of the big steamer Jsland Queen. 
Ed Cronninger was number one oar, Louis 
T. Homan, Jr., number 2 and one of the 
men from the Gebhardt Bros. Co. number 
3. Henry sat in the stern and guided the 
craft whenever that was possible. Cron- 
ninger was ringing wet when he returned 
from the trip and promised never again to 
try his prowess with the oars. 

Joseph T. Homan, president of the 
Hollowware Manufacturers’ Association, ob- 
served his usual custom of holding court on 
one end of the boat and he never lacked for 
auditors. At the other end members of the 
entertainment committee held forth and it 
kept the visitors busy going from one end 
to the other. 

Due to the absence of August Nuern- 
berger, William W. Oskamp, vice-president 
of the association, presided. It wasn’t 
necessary for anyone to wield a gavel dur- 
ing any part of the occasion but the 
Presence of one or two presiding officials 
Was necessary to lend a little dignity. 

Harry Kelly, of Sullivan, Ind., was there 
as usual. He never misses. A new guest 
this year was Arthur Nehf, member of the 
Pitching staff of the Cincinnati base ball 
club, who was there as the guest of Edgar 


industry and held forth in good style. After 
the meal had been served the guests sat 
around and talked shop. 








DARING BURGLARY 


Eight Masked Men Tie Up Three Watchmen 
in Factory of Wahl Pencil Co., and 
Get Away With Loot Worth $20,000 

Cuicaco, Aug. 28.—On Sunday, last week, 
eight masked men entered the plant of the 
Wahl Pencil Co., 1800 Roscoe St., and after 
tieing three watchmen escaped with gold pen 
points valued at $20,000. 

The thieves surprised Gustave Block and 
Ray Laurie, two of the watchmen, while 
they were in the boiler room of the building. 
After forcing the men to lead them to the 
offices on the first floor of the plant they tied 
the men and several of them went in search 
of the third watchman. They soon returned 
with him and he was tied next to his friends. 
Block was soon released and was accom- 
panied by two of the bandits in his rounds to 
make his regular “pulls.” The other bandits 
blew all of the safes but two which they 
were unable to force. 

They, however, spent about six hours in 
the building before departing with their loot. 
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JEWELER CLERK ATTACKED 





Young Man Who Brought Jewelry to Apart- 
ment on Telephone Order Bound, 
Gagged and Robbed 


An old method of robbery which has been 
perpetrated on the jewelry trade for years 
was successfully worked in New York last 
Wednesday and netted the thieves jewelry 
worth about $1,400. The victim was Miss 
Emma Wells, who is employed in the jewelry 
store of Frederick C. Sackman, jeweler, at 
424 E. 167th St., Bronx. 

On Wednesday, Mr. Sackman received a 
telephone call from a woman, telling him 
that she had read his advertisement in the 
papers and asked him to send several dia- 
monds to her apartment. The jeweler evi- 
dently thinking the call was all right, 
instructed Miss Wells to take the rings to 
Apartment 3A in the building at 501 W. 
122nd St., where she was to ask for a “Miss 
Armand.” When Miss Wells reached the 
apartment, she was greeted at the door by 
a young man who instructed her to come in 
and wait for a few moments. 

Miss Wells entered the apartment and 
after a few seconds, two men appeared and 
grabbed her. They stuffed a towel into her 
mouth and tied her to a chair and then 
relieved her of a case containing the jewelry. 
Leaving her in this condition, they then 
walked out. 

Finally Miss Wells worked the gag loose 
and reached the telephone. She immediately 
called for help and in response, Detective 
Donnelly appeared. An investigation by 
the police showed that a man giving him 
name as “Charles Armand” had sub-let the 
apartment from the original tenant about a 
week before. 








JEWELRY DISAPPEARS 





Police and Private Detectives Searching for 
Salesman’s Brother and Bag of Valuables 
Worth $5,000 Belonging to 
New York Wholesaler 


The New York police and Pinkerton 
operatives are searching for Victor Kasinitz 
and a bag containing jewelry worth about 
$5,000 belonging to Henry Davidson, whole- 
sale jeweler, 51 Maiden Lane. Kasinitz, 
who is a brother of Hyman Kasinitz, sales- 
man for the Davidson concern, disappeared 
last Friday and at the same time the bag of 
jewelry and an automobile dropped out of 
sight. The car has since been located at 
lifth Ave. and 14th St., but no trace of the 
jewelry or the salesman’s brother has been 
found. His relations are puzz'ed. 

Mr. Kasinitz, the salesman, had been tak- 
ing his brother around with him in his car 
for a few days before his disappearance. 
On Friday the salesman left the Davidson 
concern’s offices and with his brother drove 
to the City Hall Post Office. The jewelry 
salesman went into the post office leaving 
his brother Victor in the car with the bag, 
but when he came out he could find no trace 
of the machine, the jewelry or his brother. 

The disappearance was reported to the 
Oak St. police station and sometime later 
the machine was found uptown. The jewelry 
and the young man are now being sought. 
The loss is covered by insurance. 
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DEATH OF A. W. SPROEHNLE 





Head of Widely Known Chicago Wholesale 


Jewelry House Passes Away in His 
Sixty-Fourth Year 


Cuicaco, Aug. 27.—It was with profound 
sorrow when members of the watch and 
jewelry trade of this city learned today of 
the death of Albert William Sproehnle, one 
of the leading citizens of Chicago and for 
more than 40 years, head and directing in- 
fluence in the house of Sproehnle, Inc., 
wholesale watch dealers, located on the 11th 
floor of the Heyworth building. Mr. 
Sproehnle passed away at 7:30 p. m. last 


a 





THE LATE ALBERT W. SPROEHNLE 


evening at his home, 1704 E. 56th St. 
Though he had not been in good health for 
about 18 months, his death was a surprise 
and shock to his family and friends. After 
his second operation last January he had 
never fully recovered his strength, although, 
he had spent some time at his office during 
the past few months. 

“Al” Sproehnle, as he was known to his 
many friends in the trade, was born on 
Oct. 31, 1862, at Chicago. He received 
his education and early training in the public 
and high schools of this city and then com- 
pleted his work at Notre Dame college. 
When he was 20 years of age he joined his 
brother, Frank N. Sproehnle, in the business 
of Sproehnle & Co. When Frank N. 
Sproehnle passed away, four years later, 
Albert Spxeghnle assumed charge, and under 
his supervision the business grew to what it 
is today. :s#*few years ago John Sproehnle, 
a son of*"Al’’ Sproehnle, entered the busi- 
ness, and on Jan. 1 of this year the business 
was incorporated under the name of 
Sproehnle, Inc., with Mr. Sproehnle as presi- 
dent. The business in which the deceased 
took such a pride will be continued by his 
son, John, and other officers of the corpora- 
tion. 

Mr. Sproehnle was a member of the Chi- 
cago. Jewelers’ Association for over 30 years, 
and won the cordial friendship and the high 
respect of its members by his active interest 
and faithful enthusiasm for all association 
affairs. He served on many committees of 
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the association and held various offices; he 
was secretary-treasurer in 1907 and 1908; 
vice-president in 1911 and 1912, and presi- 
dent in 1913 and 1914. He helped indus- 
triously to raise the jewelry trade quotas 
during the Liberty Loan campaigns; the 
Y. M. C. A., Salvation Army and° other 
wartime activities. He was also Chicago 
vice-president of the National Jewelers’ 
Board of Trade. He interested himself 
greatly in the work of the crime commission 
and supported it loyally and at the time of 
his death, was vice-president of the organi- 
zation. He was an active member of the 
Chicago Athletic Club, the City Club, the 
Association of Commerce and the Ethical 
Society. 

Deceased was loved by his associates in 
business and was highly honored and re- 
spected by all members of the trade. At all 
times he was alert and aggressive for the 
best interests of his friends in the jewelry 
trade. 

Mr. Sproehnle was married to Miss 
Isabel G. Kuh, of Chicago, 36 years ago. 
His widow, his son, John, and one daughter, 
Mrs. Katherine Rheinstein, survive him. 

Funeral services will be held on Monday, 
Aug. 30, at 3:30 p. M., at Boydston’s Chapel, 
4227 Cottage Grove Ave., and interment will 
te at Oakwoods Cemetery. 








A GREAT OUTING 





Members of Brooklyn Retail Jewelers Asso- 
ciation Hold Enjoyable Picnic 
at Babylon, L. I. 


An outing attended by more than 100 
inembers, their families and guests was held 
on Sunday, Aug. 22, by the Brooklyn Retail 
Jewelers’ Association at the Edward Harri- 
mann Parkwood Lake Mansion, Babylon, 
L. I. The trip to the picnic ground was 
made by the jewelers in automobiles. 

On their arrival at the mansion, various 
games were staged after: which a luncheon 
was served. Following the luncheon, photo- 
graphs were taken then a full nine-inning 
baseball game was played. Two picked 
teams, one captained by Charles Peters, and 
the other headed by David Heft, members 
of the organization, staged a bitter battle in 
which the Peters aggregation was returned 
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the winner by a score of 17 to 16. The 
feature of the game was the only home run 
made during the entire nine innings by “Bill” 
O’Brien of J. R. Wood & Sons, a guest who 
did the catching for one of the teams. After 
the game, a duck dinner was served. 

The winners of the various games were 
given handsome prizes donated by Jonas 
Koch & Co., Aisenstein & Woronock and 
Seltzer Bros. 

In the 50-yard dash for ladies and girls, 
Miss Sue Feldman crossed the line first; 
50-yard dash for married ladies was won 
by Mrs. Helen Peters; the Fat Man’s Race 
by David Heft and the 100-yard dash for 
men by Harry Galowenchik. In the cane 
race, I. Weinstein was declared the winner 
while Miss Ruth Katz finished first in the 
junior girls’ race. The junior boys’ race 
was won by Master Joseph Peters; the men’s 
potato bag race by I. Weinstein and the 
ladies’ potato bag race by Miss Sue Feld- 
man. 

The athletic committee was composed of 
Albert L. Schiff and Max Katz. 








PATENT SUIT FILED 





Cincinnati Watch Case Concern Starts Ac- 
tion Against Providence Company 
Charging Alleged Infringement of 
Patent Rights 
ProvipENcE, R. I., Aug. 28—A bill in 
equity, through which the plaintiff seeks to 
obtain a preliminary or temporary injunction 
and an accounting, was filed in the United 
States District Court for Rhode Island here 
today by the Gruen National Watch Case 
Co., of Cincinnati, O., against the American 

Standard Watch Case Co., of this city. 

The plaintiff alleges that the American 
Standard Watch Case Co. has infringed on 
its patent rights granted from the United 
States patent office on Feb. 16, 1926 for cer- 
tain new and useful improvements in~a 
watch case and the process for making watch 
cases. No ad damnum is stated in the bill 
of complaint although the plaintiff prays for 
costs of the suit and an accounting of the 
profits and damages resulting from the in- 
fringement. 

The American Standard Watch Case Co. 
has a plant at 92 Westfield St., this city, but 
as yet has filed no reply to the complaint. 











SOME OF THE MEMBERS AND THEIR FAMILIES WHO ATTENDED THE OUTING 
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Two Murder Suspects Arrested 











New York Police Hold Men Said to Be Involved in Killing of Aaron Rodack 
and in Many Other Robberies of Jewelry Stores 














No less important than the round-up of 
the notorious Whittemore gang was the 
arrest in New York last week of Benjamin 
Mintz and Hyman Amberg, who were taken 
into custody charged with being members 
of the gang which held up and murdered 








made a confession in which he admits that 
he was the driver of a stolen automobile in 
which the men fled after killing the jeweler. 
He also told the police, it is claimed, that 
he has driven stolen cars for the same gang 
in eight other robberies in different parts 








BENJAMIN MINTZ 


Aaron B. Rodack, a retail jeweler at 3630 
Broadway, on July 22. With the arrest of 
this pair, the police not only expect to clear 
up the Rodack murder but several other 
slayings, and it is understood that the 
authorities are still searching for three more 
members of the gang. 

Mintz, who claims to be 21 years old and 
lives at 481 Alabama Ave., Brooklyn, was 
arrested as a suspect in the Rodack murder 
on Aug. 23, but the fact was closely guarded 
until last Friday when Amberg was caught. 
The arrest of Amberg was brought about 
through the alertness of an assistant super- 
intendent of the Pinkerton National Detec- 
tive Agency, who had been sent to Albany, 
N. Y., to look for a man who has been 
switching checks on jewelers’ trunks. As 
the assistant superintendent was walking 
through one of the trains in search of his 
man, he noticed Amberg sitting in the corner 
of a Pullman coach. Knowing that Amberg 
was wanted by the New York police, he 
immediately had him arrested. When taken 
to the police station Amberg gave the name 
of “Harry Strauss” and denied that he had 
anything to do with the Rodack murder. 
This pair is now being held without bail. 

The murder of Mr. Rodack at his store 
on July 22 last caused a great deal of in- 
dignation in the trade, which undoubtedly 
spurred the police to pursue every clue until 
they finally captured the bandits. This was 
Mr. Rodack’s third encounter with hold-up 
men and it proved fatal. After routing the 
thieves with a pistol, one of them fired from 
the automobile in which they were escaping, 
a shot, which struck the jeweler in the head. 
He collapsed and died shortly afterwards. 

Both Mintz and Amberg have police 
records and the former, it is claimed, has 


of the city during the past 10 months. In 
these hold-ups, he told the police the gang 
escaped with about $250,000 in money and 
jewelry. 

Further confessing Mintz, it is alleged, 
admitted that on May 28, 1926, he shot and 
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killed William Dorsch, another gunman on 
E. Houston and Columbia Sts., because of 
a remark made by Dorsch about Mintz’s 
wife. The arrest of Mintz and Amberg is 
considered by the police the most important 
since the round-up of the Whittemore gang 
last Winter in which the robberies of 
numerous jewelers throughout the city were 
cleared up. 

It is understood that the gang numbered 
from five to 10 members and on various 
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raids made by these thieves, Sol Brofmap 
and George Cohen, the pair who were 
arrested for the Fagin hold-up at 15 Maiden 
Lane were members of the gang. 


During the five days in which Mintz was 
in custody before his arrest was made 
known, he was questioned by the police and 
is reported to have admitted that he always 
made certain to have on hand from eight 
to 10 stolen automobiles which were at the 
disposal of the robber gang. These cars 
were kept in garages in various parts of the 
city. When the leader of the mob (whose 


‘ identity the police are withholding), decided 


on a hold-up, Mintz, it is claimed, admitted 
he would select a stolen car from the garage 
nearest to the place to be robbed. After 
he had driven his confederates with their 
loot to a safe place, he would then abandon 
the machine. 

The hold-ups in which Mintz, according 
to his confession was implicated, included 
that of the pawnshop of Jacob Woldar, at 
274 Grand St., Brooklyn, on Oct. 16, 1925, 
in which the pawnbroker was robbed ‘of 
$350. The next robbery the thieves at- 
tempted to commit was frustrated by Jacob 
Levin at his pawnshop, 171 Lenox Ave., on 
Dec. 10. At that time Mr. Levin refused 
to obey the commands of the gunmen to 
throw up his hands, but instead fired sev- 
eral shots from a pistol which he had hidden 
behind the counter. Mintz told of the hold- 
up and robbery of the pawnshop of Herman 
Goldberg, 91 Eldridge St., in December ‘fast. 
It was in this robbery that Mintz claims 
Brofman took part. It is also claimed he 
admitted driving four members of the gang 
on Jan. 31 to the establishment of Lerner 
Bros. & Buxbaum, 5 Eldridge St., where 
they held up and robbed the jewelers of 
loot estimated at $50,000. The next robbery 
was at the jewelry establishment of Samuel 


ye 


AMBERG 


Brill, 34 E. Broadway, in which about 
$40,000 in jewelry was stolen. 

Mintz is said to have confessed to the 
police that he was a member of the gang of 
thieves who held up and robbed the jewelry 
store of Wm. H. Sims & Co., at 2486 Grand 
Concourse, in which five of the gunmen 1- 
cluding George Cohen and Sol Brofman 
escaped with about $75,000 in gems. The 
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(Continued from page 80) 





Sims robbery was followed by an attempt 
to hold up Isadore Renner, 132 Rivington 
St., but this robbery was frustrated when 
the jeweler drove his fist through the store 
window. 

THE ARREST OF MINTZ 

It was on a statement made by Brofman, 
it is claimed, that the arrest of Mintz was 
brought about. This statement Brofman is 
alleged to have made was given to Assistant 
District Attorney Garrison and Richard G 
Murphy, counsel for the Jewelers’ National 
Crime Committee, and it is understood that 
they immediately had men detailed to locate 
Mintz. The detectives learned that their 
man had made several trips to the office 
of a doctor on E. 21st St. Detectives 
Harold F. Flay and William Courtney of 
Inspector Coughlan’s staff who had been 
assigned to locate Mintz were standing on 
Third Ave. and 21st St., when the man 
came out of the physician’s office. They 
grabbed him and took him back to the 
doctor’s office and there the physician ad- 
mitted he had been treating Mintz for a 
wound on the left arm which the prisoner 
had told him had been received from ice 
tongs. 

Mintz was then taken to police headquar- 
ters where his finger prints showed that in 
February, 1920, he was arrested for the 
theft of an automobile in Brooklyn and later 
was discharged. The following month he 
was taken into custody for another felony 
but again was discharged. On grand larceny 
charges he was arrested once in 1921 and 
again in 1922 but in each case was discharged. 
In January, 1923, he was arrested on the 
charge of felonious assault and received a 
suspended sentence from Judge Rosalsky in 
the Court of General Sessions. Again in 
March of the following year he was appre- 
hended on a robbery charge but again was 
discharged. 

The prisoner, it is claimed, at first denied 
any connection with the Rodack murder or 
the other hold-ups of which he was charged, 
but eventually let slip some information 
after which it is claimed he made a full 
statement. 

THE ARREST OF AMBERG 

Following the arrest of Mintz, the Pinker- 
ton National Detective Agency, working for 
the Jewelers Security Alliance and the 
Jewelers’ Protective Union, were informed 
that the police were searching for Hyman 
Amberg, alias “Mickey Amberg” as a sus- 
pect in the Rodack murder and other 
jewelry store hold-ups. The Pinkerton 
agency detailed one of their assistant super- 
intendents to Albany, N. Y., having been 
advised that Malcolm Ritchie, who has been 
identified as the man who has _ switched 
checks and stolen several jewelers’ trunks 
throughout the country, was riding trains in 
and out of Albany. On Aug. 27, after hav- 
ing walked through every train arriving in 
Albany for two or three days prior, the 
Pinkerton man boarded a train with an 
Albany police officer. Carefully scrutinizing 
every passenger looking for Ritchie, he 
noticed sitting in one of the Pullman cars, 
Hyman Amberg, known to him as a New 
York thief and wanted by the New York 
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Sent to Prison for Forty Years 











Chicago Bandit Who Held Up Maiden Lane Firm Gets Heavy Sentence by 
New York Judge—Companion to Be Sentenced Later 














George Cohen, one of the two men who 
pleaded guilty to participating in the hold- 
up and robbery of Abraham Faigin, diamond 
dealer, 15 Maiden Lane, New York, several 
weeks ago, was brought before Judge Koenig, 
last Thursday morning and sentenced to 
serve 40 years in prison. Sol. Brofman, the 
second bandit, who pleaded guilty several 
weeks ago, was to be sentenced yesterday, 
(Tuesday) after THe JEWELERS’ CIRCULAR 
had gone to press. 

The arrest of this pair was the result of 
some clever work by detectives attached to 
the Old Slip Station. The hold-up and 
robbery occured last July and was planned 
by four men, two of whom the police are 
still seeking. 

For several. weeks, Mr. Faigin had been 
negotiating with two men whom he thought 





GEORGE COHEN, SENT TO JAIL FOR 40 YEARS 


were customers. They were in search of 
a diamond ring and finally made an appoint- 
ment to have them come to his office. They 
appeared on July 19 and after selecting a 
ring, offered a check in payment which Mr. 
Faigin refused. One of the men then volun- 
teered to go out and get money and while 
he was absent, two other men came in. 
These last two men and Mr. Faigin’s sup- 
posed customer then produced guns and after 
overpowering their victim and other people 
in the office, removed a wallet of gems 
estimated to be $75,000, from Mr. Faigin’s 
coat. Almost immediately after the men 
had left the office, an alarm was rung but 
the men made their escape, one of them fir- 
ing a shot in the arcade of the Silversmiths’ 
building. 

Detectives led by Detective McKeever of 
the Old Slip Station, started to work im- 
mediately on the robbery and by following 
the scantest clues, succeeded in capturing 
Brofman and Cohen. Cohen is said to be 
a notorious character in Chicago, where it 
is reported he is wanted by the police. They 
were indicted and recently pleaded guilty 
to robbery in the first degree as second of- 


fenders. It was on these charges that the 
men were sentenced. 

When the men came up for sentence Rich- 
ard C. Murphy, counsel for the Jewelers’ 
National Crime Committee, told Judge 
Koenig that Cohen had been implicated in 
several jewelry establishment hold-ups in 
New York. Among them was the robbery 
of $50,000 from Samuel Brill at 34 East 
Broadway, the $75,000 hold-up of Henry 
Goldberg, 91 Eldridge St., and the theft 
of $75,000 in jewels from William H. Simms 
& Co. of 2,488 Grand Concourse, the Bronx. 

The long term imposed on Cohen under 
the Baumes law came about, however, 
through a report of Irving W. Halpern, a 
probation officer, that on April 27, 1920, 
Cohen had been convicted of robbery in 
Chicago. He also said that at the time 
Cohen was arrested here he was being sought 
by the Chicago authorities for the shooting 
of Patrolman Frank Malone there last Sep- 
tember. Cohen was captured for the shoot- 
ing, but fled several days after he had been 
released in $25,000 bail. 
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police. Amberg was immediately placed 
under arrest but denied that he had anything 
to do with the crime for which he was 
wanted in New York. The Pinkerton man, 
however, was certain Amberg was the man 
wanted and had him taken to police head- 
quarters. Inspector Coughlin was then noti- 
fied and arrangements were made to bring 
Amberg back to New York. 


The police records show that Amberg was 
arrested in New York in July, 1921, on a 
petit larceny charge and three months later 
was given a suspended sentence. He was 
again arrested about three years ago in 
Brooklyn, charged with shooting a man but 
at his trial was acquitted by a jury.. Amberg 
was again arrested in May, 1925, in con- 
nection with the killing of another man in 
3rooklyn and in November of the same 
year, was discharged from custody. The 
following month he was captured charged 
with carrying a pistol but a grand jury 
refused to indict him and he was dismissed. 
Again on Jan. 13, last, he was arrested but 
after a hearing, three days later, was dis- 
charged. 


The police are now searching for three 
other members of the gang, who, according 
to Mintz’s alleged confession, were impli- 
cated in the Rodack murder. 








The jewelry store of Harry Rubin, 1918— 
14th St., Washington, D. C., was broken 
into recently by thieves who escaped with 
merchandise worth $229. Two colored men 
were seen running away from the store 
shortly after Mr. Rubin was awakened by 
a noise. 
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American, 





WE modern Americans are turning 
again to our past for a new period 
of design for our homes and their 
furnishings. 


That American women may have for 
their tables, silverware in all the 
decorative charm and beauty of our 
early American days, we have de- 
signed and wrought this new pattern 
in ‘“TREASURE” Solid Silver. 


Going back to the very silver itself 
for its inspiration, the EARLY AMERI- 
CAN STYLE, which embraces the 
delightful and distinctive features of 
the spoons made by our early silver- 
smiths, provides the ideal design 
for the many who are demanding 
house furnishings of Early American 
traditions. 
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HE fight against 
the crook is con- 

2 : tinuing without abate- 
Against Crime ment and, little by 

little, it seems that the jewelry trade, 
through its various committees and protec- 
tive associations, is making headway in 
stopping the wave of crime from which it 
has suffered for so long. The number of 
convictions obtained in New York and Chi- 
cago, the heavy sentences imposed on the 
criminals, the execution of the bandit, 
Whittemore, and a number of other factors 
have served to make the criminal element 
feel that the war on jewelers is no longer 
a one sided fight. The sentencing in New 
York of a Chicago bandit who recently par- 
ticipated in the hold-up in Maiden Lane, to 
40 vears in Sing Sing, Thursday, adds an- 
other chapter to the successful fight made 
by the jewelry trade that will not lessen 
with the chagrin that the professional crimi- 
nal must now feel. This last and drastic 
sentence imposed by Judge Koenig of the 
Court of General Sessions, New York, came 
after the counsel for the Jewelers’ National 
Crime Committee had been able to lay before 
the judge proof that the defendant had been 
implicated in the hold-up of several jewelry 
establishments of New York and had also 
been convicted of robbery in Chicago. The 
man’s partner in the Maiden Lane hold-up 
was remanded for sentence but his record 
will also be laid before the court. 

The co-operation which the jewelers’ 
organizations, particularly those in Chicago 
and New York have been giving the police 
and prosecuting authorities is now produc- 
ing results, at least, in the way of having 
adequate punishment imposed, and thereby 
is having a distinct effect in helping to stop 
the Saturnalia of crime in which our mer- 
chants have been the most prominent victims. 


Progress Made 
in the Fight 





;OLLOWING the 

mane hye eae a 
Publicity “Stunt”? sational about the gem 
business without attempt at verification a 
number of newspapers recently gave promi- 
nence to a story to the effect that a so-called 
New York “scientist” had been able to 
change the color of yellow diamonds to blue 
white by means of radium. It was even 
stated in some of the articles that “New 
York jewelers were co-operating” with the 
“scientist”—a physician, in his experiments to 
change the color of gems. As far as we 
can learn, none of the papers publishing 
the article took the trouble to either go to 
any of the experts in the jewelry trade to 
find out whether the so-called experiments 
had any commercial value or even attempted 
to look up the record and standing of the 
so-called “scientist.” What is more sur- 
prising, they did not make any endeavor to 
find out if they were being “played” to gain 
publicity for any commercial enterprise. 
The publication of the story was not with- 
out its harmful effect upon the diamond 
trade in general, and caused comment and 
speculation not only among the public at 
large but even among a few jewelers who 
wondered if blue white diamonds could 
actually be turned out from the commercially 
cheaper yellow stones. 

Now, it has been known for some time 
that radium will affect many substances in 
different ways and that it might affect the 


Were the Editors 
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color of diamonds, is not at all surprising, 
if they were subjected to the influence of 
radium rays for any length of time. Many, 
experiments along this line have been made, 
which proved scientifically interesting, but 
with no practical or commercial value, as 
the newspapers could easily have found out. 
But even the statements which they credited 
to the experimenter of New York did 
not bear out their contention, because he 
did not say definitely that the change of 
color would be permanent and, in fact, he 
produced nothing to show that he made any 
change of color of the diamond, nor did he 
produce anything to establish his position as 
a “scientist” worthy of being quoted on a 
matter of this kind. 

The aftermath of this should be interest- 
ing to those editors who so gladly jump at 
sensational articles about gems. The man 
in question was a director of a radium insti- 
tute in New York and the publicity given 
to him and his so-called diamond experi- 
ments was good advertising of this institute. 
But, unfortunately for him, the medical 
society of which this man was a member 
looked behind the statement as to gems, see- 
ing in it an advertisement for an institute 
which it was said claimed to treat cancer by 
radium; and the medical society. has asked 
the doctor in question to appear before it 
on charges of alleged unethical practice. 

Some of the very newspapers which “fell” 
for the story about the coloring of diamonds 
have later been featuring the trouble which 
its author got into with the medical society 
over its publication. j 





IVALRY between 
the diamond cen- 
ters of Antwerp and 
Amsterdam for the 


Antwerp Leads in 
Diamond Imports 
During June 


domination of the American market has 
been keen for some time, for though 
originally the Amsterdam cutters sup- 


plied the greatest amount of goods ship- 
ped here, some years ago the proportion of 
diamonds coming from the Antwerp center 
exceeded those of the Dutch city. About 
a year ago imports from Amsterdam began 
to dominate and continued to do so until 
recently. However, in the statistics of the 
imports of diamonds into this country for 
June just released by the Treasury Depart- 
ment it is to be noted that Antwerp is 
again in the lead very slightly, the importa- 
tions of cut diamonds from Belgium amount- 
ing to $1,793,782 and those from the Nether- 
lands, $1,563,153. These two cities supplied 
the great bulk of the total imports of cut 
stones for the month, which in all amounted 
to $3,596,401. 

The only other importations of cut 
stones of any sizes were those from France, 
$117,693 and those from England of $110,804, 
while some very small shipments were re- 
ceived from other countries, including $3,733 
from Germany, $2,641 from Austria, $2,390 
from Canada and $2,205 from Brazil. 

During the same month we received 
rough or uncut diamonds valued at $765,196, 
making the total shipments $4,361,597. Of 
these rough, over half was supplied by the 
Syndicate in London, shipments from the 
United Kingdom being listed as $422,914, 
while over $200,000 was sent from: the other 
cutting centers (imports from Netherlands 
arrounting to $110,867 and from Belgium, 
$95,663). The imports of diamonds directly 
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from the South African fields amounted to 
$133,857 and Venezuela is credited also with 
sending us 140 carats of rough valued at 
$1,895. 


\¢ e Carry a No shipments were made either from 


Brazil or British Guiana, indicating that the 


* mines of these countries are still no factor 
<q in supplying rough for the American in- 
O dustry. 


UGGESTIONS to 
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Suggestions for 


HERSCHEDE SESSIONS Saf din make _ instalment 
ANSONIA INGRAHAM resteanntagntte- selling safer are of 
GILBERT WATERBURY instalment Sales interest to every 
NEW HAVEN JUNGHANS jeweler who has established or is consider- 


ing establishing a time payment department 
of his business. Some very practical ideas 
on the subject are outlined by H. E. Gil- 
bert of Cleveland, O., in a recent issue of 
the National Association of Credit Men’s 
Credit Monthly, who. among other things, 
suggests the creation of reserve funds or in- 








e 
Community Silver surance to meet any unusual hazard. 
T Pl Mr. Gilbert says that in instalment selling 
i. udor Plate first, the recognized rules of handling credits 
ot must be observed; second, that reserves or 
1847 Roger Ss Bros.—_Wm. Roger Ss & Son insurance should be employed to safe-guard 
risks; and third that the value of the article 


at any time during an instalment transaction 


P yr alin Toilet Articles should never be less than the payments that 
: : , r . are due for, as he well says, “no one of us 
Send for illustrated Pyralin catalogue in colors with Jewelers enjoys paying for a ‘dead horse’” He also 


remarks that instalment selling experience 
to date has been infinitely better than the 
average of other credits. 

“A proper time payment plan,” Mr. Gil- 
bert says in part, “used in connection with 
the sale of merchandise to which it properly 
applies, based upon sound credits, has a 
proper place in the field of commercial activ- 
ities today. There are certain fundamental 
laws which must be applied to make it suc- 
cessful, the transgression of which will lead 
to disaster.” 

In discussing the need of reserves to meet 
conversion or the selling of merchandise by 
the buyer and the failure to make the re- 
maining payments, the author says: “con- 
version is one of the additional hazards 
which one of the industries which is a large 
user of time payment sales has to contend 
with; but conversion can be practically elim- 
inated by a selection of risk or by getting 
additional signers on the transaction,—not 
primarily for the purpose of making a third 
party pay for merchandise which the prin- 
cipal absconds with, but for the very prac- 


Plated Hollow Ware tical reason of having a third party inter- 
ested in helping find the principal and ob- 
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Of this the gold bars exchanged for gold 
coins are reported as follows: 


Cross & Beguelin i ‘te 





ME isphoenessanetecsuadpeias 226,446.85 
15-17-19 Maiden Lane, New York, N. Y. cp eeppeeeerreerreemie 
| Ss. ae 





= = TM TI RA: SME Dat $1,013,880.21 









































September 1, 1926 





Merwyn S. Mack is now engaged in busi- 
ness on his own account at 64 W. 48th St. 

J. D. Ingber, importer of diamonds, 48 
W. 48th St. recently returned from the 
European diamond markets. 

Louis Birnbaum of the Birnbaum Pressel 
Co., Inc., diamond cutters, 62 W. 47th St., 
is returning from Europe, Sept. 6 aboard 
the Leviathan. 

Arthur S. Bower, it was announced sev- 
eral days ago, will represent Adolph Luthy 
& Co., 17 W. 45th St., through the middle- 
west and south. 

A. Cooperman, representing J. & H. Flyer, 
64 W. 48th St., has severed his connections 
with that concern. He will still continue 
to call on the trade with a similar line of 
merchandise. 

T. J. Nikodem, general jewelry buyer for 
C. D. Peacock, Inc., jewelers, Chicago, will 
be in this city for one week starting Sept. 
3. While here, Mr. Nikodem will make his 
headquarters at the Hotel Biltmore. 

George W. Korper, importer of pearls and 
precious stones, 527 Fifth Ave., sailed for 
Europe on Tuesday night of last week 
aboard the Aquitania. Mr. Korper has gone 
abroad to visit the Paris and London mar- 
kets. 

Col. Charles Dieges of Dieges & Clust, 
manufacturing jewelers, 15 John St., led 
the Timers’ Club in the parade held in this 
city last Friday in honor of Gertrude Ederle, 
the first woman to swim the English 
Channel. 

Leo Alexander, western representative for 
Tomchin & Levinson, Inc., 21 Maiden Lane, 
is now in the middlewest calling on the trade 
while enroute to the Pacific Coast. Irving 
W. Broder is visiting the trade in the east- 
ern territory. 

Major General W. C. Langfitt, chief en- 
gineer of the United States Army in France 
during the World War and now general 
manager of David Belais, Inc., metallurgist, 
137 W. 14th St., is in the Flushing Hospital 
recovering from an operation. 

Ernest Belmont and David R. Jacobs, both 
engaged in the jewelry business, with offices 
at 12 John St., who were arrested recently 
to answer charges of criminally receiv- 
ing stolen goods, were arraigned last Wednes- 
day in the Court of General Sessions, at 
which time their pleadings were postponed 
to Sept. 8. They were released in $10,000 
bail each. 

Charles Lavine, representing J. Gottlieb, 
Swiss watch importer, 66 Nassau St., has 
left on an extended trip through the south- 
ern, southwestern and Pacific Coast States. 
Mr. Lavine reports that an optimistic feeling 
prevails throughout the trade for future 
business and it is to be expected that this 
feeling will greatly increase and materialize 
with the coming of the holiday season. 
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Lavine will return to New York on or about 
Nov. 1. 

The September issue of the rating book 
has just been distributed by the National 
Jewelers Board of Trade. Over 100 pages 
are devoted to concerns in New York, Brook- 
lyn, Long Island and Staten Island. The 
balance of the country including firms in 
Canada, are listed on 998 pages which follow. 
The names of 5 and 10 cent stores and 
premium houses appear on the last three 
pages of the book. 

The trade received notices last week call- 
ing attention to the fact that several changes 
have taken place in the officers in the firm 
of Hammel, Riglander & Co., 209 W. 14th 
St. According to the announcement, Sey- 
mour G. Hammel is now secretary while 
George’ E. Sands is now assistant treasurer 
and assistant secretary. Monroe Hammel, 
who was formerly assistant treasurer and 
assistant secretary, is no longer associated 
with the corporation, according to the an- 
nouncement. 

On Friday evening of this week, many of 
the concerns in the jewelry trade will close 
their offices and will not reopen until the 
following Tuesday morning, affording em- 
ployes a three-day vacation over Labor Day. 
Several years ago, a petition was circulated 
in which the concerns agreed to make the 
Saturday preceding Labor Day a permanent 
holiday. Any concern or individual in the 
jewelry trade still wishing to sign this 
agreement can do so by communicating by 
telephone or letter with H. H. Dillingham of 
N. H. White & Co., 21 Maiden Lane. 

The Franco-American Precious Metals 
Corporation, refiners and dealers in gold, 
silver and platinum, the American branch 
of the French firm of Marret, Bonnin, Lebel 
& Guieu, Paris, have established their New 
York office in the Flint building at 62 W. 
47th St. For six years, the business was 
conducted under the name of Joseph V. 
Ogier, at 42 W. 51st St., but during the 
past year and a half owing to the erection 
of their new smelting and refining plant in 
Newark and their greatly increased business, 
it was found necessary to open more modern 
and convenient offices at the W. 47th St. 
address. 

Suit was filed in the Supreme Court on 
Friday by Abraham W. Faigin, against 
George Cohen and Sol Brofman, accused 
jewel robbers now under arrest, to recover 
$50,000. The complaint alleges that on July 
19, 1926, the plaintiff was the owner of cer- 
tain diamonds ‘valued at $50,000 which were 
in his possession at his place of business. He 
alleges that on that date the defendants 
“wrongfully and unlawfully took said dia- 
monds from the plaintiffs possession and con- 
verted them to their own use to the plain- 
tiff’s damage of $50,000.” The papers were 
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served on the defendants by Deputy Sheriff 
Bernstein in the Tombs on Aug. 24. 

The punishment of dishonest bankrupts 
will be swifter and more severe under the 
new Federal bankruptcy laws which went 
into effect last Friday according to one of 
the assistant United States District At- 
torneys in this city. The penalties for fraud 
in bankruptcy proceedings have been changed 
from two to five years, while the statute of 
limitations, under which a bankrupt might 
obtain immunity from prosecution, has been 
increased from one to three years. Under 
the new laws it is a crime to conceal assets 
from a custodian of property, whereas it 
formerly was necessary to conceal them 
from a trustee to commit a crime. Any 
creditor who receives a brankrupt’s property 
after the petition in bankruptcy is filed is 
guilty of a crime, while mutilating, falsifying 
or withholding the books of an bankrupt 
firm is likewise punishable by a jail sentence 
of from one to five years. 

The creditors of George Greidenberg and 
Samuel Sisholce, individually and as co- 
partners trading as Greidenberg & Sisholce, 
and also as the Bienne Watch & Jewelry 
Co., were notified last week that the trustee 
in bankruptcy has filed his final report in 
the office of Robert P. Stephenson, referee 
in bankruptcy. This report may be inspected 
at the referee’s office by creditors, who are 
also informed that a final meeting will be 
held at Mr. Stephenson’s office, 32 Broad- 
way on Sept. 7 at 10:30 a. m. At this meet- 
ing, the trustee’s account will be examined 
and if found correct, will be allowed and 
the trustee discharged of his duties. If any 
moneys are remaining, a final dividend will ° 
be declared. All outstanding accounts will 
be sold and other applications for allow- 
ances will be passed upon, including one 
for $195 to Francis A. O’Neill, trustee’s 
commissions, and $395 for Greenbaum, Wolff 
& Ernst, attorneys for the trustee. 

Acting on a statement said to have been 
made by Sol Brofman, one of the two men 
arrested for holding up and robbing Abraham 
W. Faigin, 15 Maiden Lane, New York, in 
July, a retail jeweler and a diamond setter 
were arrested on short affidavits charging 
them with receiving stolen goods. Dayid 
Lillienfeld, a diamond setter at 118 Clinton 
St., New York, is charged with receiving 
the proceeds of three jewelry store rob- 
beries, while Samuel Schwartz, jeweler, 4 
Pike St., it is claimed by the police, received 
the loot taken from the Faigin hold-up. The 
pair were arraigned before Magistrate Weil 
shortly after their arrest on Thursday and 
were each held for trial in $25,000 bail. 
The arrests were made by Detectives Mc- 
Keever, McGann and Kalbfleisch, all of the 
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Over One Hundred Years the Jewelers’ Bank 


A Bank’s Best Friend 
Is a Satisfied Customer 


Hundreds of Jewelry Merchants opened their first bank 
account here and are among our best friends today. 
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NatoNaL paNh 
TRust comPANy . 


Capital, Surplus and 
Undivided Profits over 


Twenty-fi rae 
seine, Deve Resources Over a Quarter of a Billion Dollars 


We Welcome New Business 


Main Office—149 Broadway 
Branches—Battery to the Bronx 























IN THE HEART OF THE JEWELRY MESH BAGS 


TRADE po 
JEWELERS in steadily increasing SILVERWARE 
numbers are finding our location Repaired — Replated 


most convenient and our serv- And Completely Restored Like New 
by experts whose skill and experience aided by the 


ice very satisfactory. newest equipment assures satisfaction. 


SWARTZ & CO. 


Successors to Swartz & Ciske 
“Plating That Lasts” 


10 S. Wabash Ave. Chicago 











MODERNIZE Your Business 


Adopt My Successful Credit System 
NO DULL SEASON 











FIpDELIITy TRUST Correspondence Solicited 
CoMPANY S. A. SAMPSON $24,bis.4"s,. 
of New York 
110 William St., cor. John St. 
New York THE BUYERS’ DIRECTORY 
Price $1.00 
Date Deposit Baults The Jewelers’ Circular, 11 John St., New York 


























Banking Service for the Jewelry Trade 


E offer to jewelers the special facilities developed through years of 
intimate association with their business, together with all the 
financial and service resources of a great banking institution. 


MARKET AND FULTON OFFICE 


IRVING BANK-COLUMBIA TRUST COMPANY 


81 Fulton Street, New York 
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Old Slip Station. Lillienfeld, the detectives 
claimed, received the loot taken in the rob- 
beries at the jewelry stores of Samuel Brill, 
34 E. Broadway; Henry Goldberg, 91 Eld- 
ridge St., and Wm. H. Simms & Co., 2488 
Grand Concourse, Bronx. The statements 
on which this pair were arrested were alleged 
to have been made by Brofman to Assistant 
District Attorney Garrison and Richard C. 
Murphy, counsel for the Jewelers’ National 
Crime ‘Committee. The defendants deny 
the charge. 

M. I. Lusky, of the M. I. Lusky Jewelry 
Co., is preparing to open a new store in 
Nashville, Tenn., about Oct. 15 and has been 
in New York for the past week making 
purchases. 

J. Bush has been in New York for the 
past week purchasing goods for his new 
store which he will open soon at 340 Main 


St., Sarasota, Fla. Mr. Bush also has a 
store at Athens, Ga. 
Paul de Vries, 527 Fifth Ave. re- 


turned last Friday on the De Grasse, from 
a six weeks’ trip to Europe during which he 
visited the diamond markets of Antwerp, 
Amsterdam and Paris. 

Word has been received here of the serious 
illness of Charles A. Scudder, jeweler of 
Athens, Ga. Mr. Scudder has double pneu- 
monia and while reports indicate he is im- 
proving he will not be at his store for some 
time. 

Maurry S. Sater, importer of precious 
stones, 87 Nassau St., is sailing today 
(Wednesday) on an extensive visit to the 
European diamond markets, going abroad on 
the George Washington. During his absence, 
Mr. Slater’s business will be conducted by 
his representative, Isadore H. Shapiro. 

An involuntary petition in bankruptcy was 
filed in the United States District Court, this 
city, last Thursday against David Green, 
manufacturing jeweler and dealer in precious 
stones, 98 Norfolk St. The creditors filing 
the petition include: Abraham Orgel, with 
a claim for $331; Isidore Renner for $250, 
and Harry Weiss for $750. On Monday 
Judge Mack appointed Charles Schongood 
as custodian under a bond of $200. 

The Gorham Co. announced this week that 
it has engaged Wallace H. Bracken as head 
of the leather goods department. Mr. 
Bracken is at the present time connected 
with Becker’s Leather Goods Co., of Wash- 
ington, D. C. Previous to that he was a 
salesman for the Hartmann Trunk Co., 
covering the west, and subsequently was 
connected with Boyd’s in Cleveland. Mr. 
Bracken will assume his duties with the 
Gorham Co. about Sept. 15. 

At three different times last Monday, 
Maiden Lane, John and Nassau Sts., were 
thrown into confusion by the blowing of 
hold-up sirens. These sirens are being con- 
stantly installed by jewelers down-town, but 
either through carelessness or forgetfulness 
these alarms are set off almost daily. This 
gives the detectives and uniformed police in 
the neighborhood a great deal of extra work 
not only answering these alarms but dis- 
persing the crowds which gather. Jewelers 
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are advised to be cautious when working or 
standing near the buttons which set these 
sirens in motion. 

The Jewelry Crafts Association is making 
arrangements for a trip to the Sesqui-Cen- 
tennial Exposition in Philadelphia sometime 
the latter part of September or the first 
week in October. It was at first planned to 
have the trip in August. Members of the 
trade felt that better weather would prevail 
and the exposition itself would be more pre- 
pared for visitors late this month or early in 
October. The plan is to have all the ar- 
rangements made in advance to meet the 
officials of the City and Exposition and see 
everything under proper guidance and then 
wind up with a dinner in the evening with 
the Philadelphia jewelers. A special train 
leaving New York at 8 o'clock, daylight 
saving time, will be engaged to make the 
trip. The plans are being perfected and an 
announcement in detail will be made in a 
short time. All those interested are urged 
to send in their reservations to the office of 
the Jewelry Crafts Association at 45 W. 
45th St. 

A man posing in some places as a furniture 
credit expert has been passing bogus checks 
on a number of up-town jewelers. Most of 
these checks have been drawn on the Manu- 
facturers Trust Co. and have been returned 
marked “No Account.” When not posing as 
a credit man he usually goes to someone he 
has known years ago and after renewing his 
acquaintance asks to be recommended to a 
reliable jeweler. The friend not knowing 
much about what the man has been doing in 
the past few years, but acting on the old 
acquaintanceship, sends him to some jeweler 
where he makes a purchase. The jewelers 
thinking the man alright accept his check, 
only to learn later they have been swindled. 
This man is between 30 and 35 years old 
and at times wears a mustache, other times 
he is clean shaven. Jewelers are cautioned 
to be on the lookout for this man and if he 
appears, detain him, if possible, long enough 
to call a policeman. Then notify Detective 
Fitzpatrick, of the W. 47th St. station. 








lle, 
N. J., are enjoying a motor trip through 
New England. 

Among the recent trade callers 


were 
Frank Sperber, representing the Newell 
Mig. Co., watch materials; and Leo Henle, 
Sussfeld, Lorsch & Schimmel, New York. 

Harry Barry, Nestor, of the M. S. Sickles 
& Sons sales force, has returned from a 
motor trip through New York and New 
England. Sol Sickles, of the firm, has re- 
turned from a successful selling trip through 
the south. 

One of the far away callers on the Phila- 
delphia trade last week was Henry Mc- 
Laulin, retailer, who came from Sanford, 
Fla., to visit the Sesqui-Centennial and could 
not resist the temptation to look in on a few 
of the wholesale houses here. 

William Little, representing George H. 
Fuller & Sons, Pawtucket, R. I., is making 
a trade trip de luxe. With Mrs. Little, he 
is traveling by motor, arousing the envy of 
other jewelry house salesmen, who have to 
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cover their territories by the more prosaic 
train. : 

Herman Spivak, retailer, who was in 
business at 133 S. 60th St., has received a 
discharge in Federal court from bankruptcy 
into which he was petitioned in June of last 
year. At the time his liabilities were given 
as $11,180 and assets, $3,302. H. Gordon 
Abrams was receiver. Spivak asked for his 
discharge last June and is reported to be 
planning to resume business at an early date. 

As a result of the death of Edgar A. 
Smith, one of the veterans of the local 
jewelry trade, Charles I. Clegg has been 
elected president of the Hoover & Smith 
Co., jewelers, 712 Chestnut St. Mr. Clegg 
formerly was secretary and treasurer of the 
norm. Frederick A. Brown has been elected 
secretary and treasurer. The firm name is 
to remain the Hoover & Smith Co. and 
there will be no change in the long estab- 
lished policy of the firm, which is now doing 
business in its handsome new quarters. 








ALLEGED ROBBERS CAPTURED 





Three Men Charged with Smashing Jewelry 
Store Windows Arrested by New York 
Police 


In the arrest yesterday (Tuesday) morn- 
ing of Edmund Burke, “Patsy” Siciliano 
and Antonio Joselli, the New York police 
believe they have the men who recently 
smashed the window in the jewelry store of 
Frank Goldblum, 2144 Third Ave., and 
escaped with diamond rings worth about 
$4,000. Burke was the first of the trio 
arrested and following a confession said to 
have been made by him, the other two were 
taken into custody. 

Burke is reported to be the driver of 
the taxicab in which the thieves made 
their escape after the Goldblum robbery. 
Siciliano and Joselli were arrested without 
a fight at Lexington Ave. and 116th St., by 
Detectives Cavone, McCrohan and Mc- 
Allister. 

At Police Headquarters yesterday, Joselli 
it is reported was identified as a man hav- 
ing a police record. Siciliano, according to 
the police was released from Sing Sing only 
two months ago. 

The prisoners are not only accused of 
committing the Goldblum robbery, but are 
also charged with being implicated in 
numerous thefts of women’s wear and fur 
coats. 

The smashing of the window at the Gold- 
blum store occurred on Monday, Aug. 23. 
Mr. and Mrs. Goldblum were in the store 
at the time and hearing falling glass rushed 
to the street where they saw three men 
running toward a taxicab standing at the 
curb around the corner. With the men 
went four trays of diamond rings, which 
they had grabbed from the window. With 
the jeweler and a crowd in pursuit the 
taxi sped west on 117th St. to Lexington 
Ave., and then turned north, going three 
blocks to 120th St., where it disappeared. 








C. T. Morrison and J. C. Morrison, broth- 
ers, plan to open a jewelry store in Hickory, 
N. C. The new store will be situated in 
the W. S. Stroup building on Ninth Ave., 
after alterations are completed. 
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Service Developed From 
Service Performed 


The banking service of The 
National Park Bank is a 
development of many years’ 


ice founded upon experience 
and achievement, one that 
is practical, comprehensive, 





usefulness to commercial 
institutions in all parts of 
the country. 


and well adapted to the 
requirements of merchants 
and manufacturers in the 


Consequently, it is a serv- jewelry trade. 


THE 
NATIONAL PARK BANK 


ma ea (ea OF NEW YORK 

av Li 

| a iui “ 214 Broadway 
Capital, Surplus and 

Undivided Profits $34,000,000 





Park Avenue Office: 240 Park Ave. at 46th St. 
7th Avenue Office: 7th Ave. and 32nd St. 








A NEW JEWELRY SAMPLE CASE 


in the Style of a Kit Bag 


THE CAMOUFLAGE SAMPLE CASE FOR THE 
VALUABLE LINE 
THESE CASES HAVE 
The New “Sesamee” Keyless Lock 
THE PERFECT LOCK 
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Brocton, has 


The Lincoln Jewelry Co., 
gone out of business. 

R. Nathan has opened in business for 
himself at 611 Washington building. 

George McCleod of 608 Washington 
building is at Pampden Beach for two weeks. 

Joseph Harkins of Harkins & Murphy, 
Inc., has gone to Naples, Me., for a change 
of scenery and rest, much needed after a 
busy year. 

F. A. Harrfman of Waterville, Me., came 
to Boston last week in his automobile and 
called on the trade, placing many orders 
for the Fall and Winter trade. 

The wedding is announced of Ida Aron- 
son, daughter of B. Aronson, diamond 
dealer, Jewelers’ building and Samuel Macey. 
After a trip to California they will make 
their home in Brookline. The nuptial cere- 
mony took place at Temple Center. 

Funeral services were held Aug. 26 for 
William F. Rogers, for many years an em- 
ploye of the Waltham Watch Co. Burial 
ritual of the Odd Fellows was con- 
ducted by the officers of Gov. Gore Lodge, 
I. O. O. F. Interment was in Mt. Peake 
Cemetery. 

When George Everbeck, an employe of 
Kettell, Blake & Read Inc., went away for 
his vacation last week he took a bride with 
him. He said nothing about it to his as- 
sociates, but the news leaked out. Con- 
gratulations are awaiting the pair when 
they return to Boston. 

Miss Sarah E. Pinkham, for many years 
identified with the management of the 
Adams House, conducted for the Waltham 
Watch Co. for the benefit of the employes, 
died at Peperell, Aug. 26, where she was 
staying for the Summer. Born in Lowell 
77 years ago, she became a resident of 
Waltham when very young and was gradu- 
ated from one of the schools in that city. 
She was an active member of Christ Epis- 
copal Church and was affiliated with its 
auxiliary and woman’s guild. The funeral 
took place Aug. 28. 











Quite a number of jewelers came to 
Omaha this week to attend the optical clinic 
being held at the Hotel Fontenelle. 

M. D. Crossett, formerly in the jewelry 


business at Ponca, Nebr., has located at 
Battle Creek and opened a jewelry bus- 
iness there. 

Among the out-of-town jewelers who 
called on the local wholesalers this week 
were T. M. Hutchinson, Long Pine, Nebr.; 
Harry Stone, Malvern, Ia.; Elmer Hager, 
Clay Center, Nebr.; A. H. Axford, Plain- 
view, Nebr. 

Oscar Homan of the C. B. Brown Jewelry 
Co., J. P. Byrne of the Byrne-Duff Jewelry 
Co., and John Hendrickson of the Hen- 
drickson Jewelry Co., the members of the 
advertising and publicity committee of the 
Omaha Jewelers’ Guild, met last week to 
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consider advertising plans for the jewelers 
for Fall in Omaha and Council Bluffs. They 
made only tentative plans which they will 
submit to the general meeting of the guild 
the second Thursday of September. The 
plan is that if the jewelers generally of the 
two cities are willing to subscribe readily 
and liberally for the advertising fund the 
committee will prepare a plan for extensive 
advertising beginning in September to sell 
jewelry generally to the minds of the public 
of Omaha and Council Bluffs and continue 
the campaign throughout the holidays. If, 
however, the jewelers do not feel like sub- 
scribing sufficient money to make such a 
campaign, the committee favors holding up 
the plan and not starting it until nearer the 
holiday time and then advertising more 
heavily. The plan is to link up with national 
advertising as much as possible. 











Mrs. 
Robert, are at Atlantic City. 


Benjamin Lichtenstein and _ son, 

Oscar Smith, son and Henry A. Smith 
have gone to Atlantic City for an indefinite 
stay. 

Jack L. Straub, wife and daughter are 
home from an automobile tour of the New 
England States. 

Frank Sherrill, Sheraw, S. C., has taken 
a position in Florence, S. C., with the Sultz- 
bach Jewelry Co. 

W. F. Day, Waynesboro, Pa., a prominent 
jeweler, was here last week attending a 
convention of Rotary Clubs. 

Frank B. Fon Dersmith, head of the 
watch department of the Weber store, and 
wife, are on a two weeks’ trip to Canada. 

George R. Weber, of Louis Weber & Son, 
with his wife, son and daughter, returned 
home on Aug. 26 from a two months’ trip 
to Europe. 

S. Kurtz Zook and wife, accompanied by 
a couple of the latter’s friends, left on Aug. 
24 on a motor trip to the New England 
States and Nova Scotia. ' 

H. L. Blake resigned last week as manager 
of the Tell Watch Co. and will engage in 
the watch business for himself, with his 
office in the Woolworth building, Lancaster. 

E. Harwood Lyons, Mt. Carmel, Pa., 
jeweler, stopped over in Lancaster last week, 
being on a trip to Philadelphia, New York, 
and Atlantic City. He is a former student 
of the Bowman Technical School. 

Harry E. Wolpert, head salesman of the 
Zook jewelry store, was one of the com- 
mittee of Lancaster Commandery, Knights 
Templar, which entertained the 87 boys and 
girls of the Elizabethtown Masonic Home at 
Maple Grove Park on Aug. 27. 

Rain spoiled the annual Lancaster County 
Fair here the opening days of last week, 
but Thursday was clear and pleasant and 
many thousands crowded the grounds. So 
far as Lancaster stores were concerned the 


‘fair was of no account, as the people who 


came to it were not intent on doing business. 

The following trade people were recent 
visitors: Frank Sperber, New Albany Mfg. 
Co.; Frank McLaughlin, Akron, O.; C. H. 
Muetens, B. A. Ballinger & Co.; William L. 
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Little, of George H. Fuller & Co.; Mrs. 
Lee Chester Brown, Quarryville, Pa.; Fred. 
Kaufhold, Columbia, Pa.; J. M. Kreider, 
Ephrata, Pa.; Alfred W. Steller, Welch, W. 
Va.; C. D. Mervin, of O. N. Williams & 
Bro.; Butler, Pa.; B. H. Prowell and F. L. 
Willets, Atlantic City; Robert W. Henon, 
Norris jewelry store, Fredericksburg, Va.; 
Mrs. Fred. Yeager, Portsmouth, O.; Claude 
Thomas, Charleston, S. C. 











Jack Cooper, one of the salesmen at the 
Kur Jewelry Co., is out on a trip among the 


trade in the Shenandoah Valley, taking 
orders for holiday business. 

Morris Wolf, of Castleberg’s, after an 
illness of several days, is back on duty. 
John P. Healey, an employe for many years 
at Castleberg’s, is resting in the Blue Ridge 
Mountains in Pennsylvania. 

R. Harris & Co., jewelers, are conducting 
a diamond sale at present, specializing in 
solitaire and cluster rings, brooches, bar 
pins and pendants. This firm has been in 
business for more than 50 years. 

T. F. Finnan, buyer for the jewelry de- 
partment at Kann’s department store, has 
returned from a two weeks’ fest, which he 
spent at home. He states he is looking 
forward to a very prosperous season, as 
present indications are to that effect. 

V. W. Speaker, salesman, in the jewelry 
establishment of R. Harris & Co., has just 
returned from a motor trip to Birmingham, 


Ala., his boyhood home. He also visited 
Knoxville, Tenn. and other southern 
points. Mr. Speaker is a member of the 


Speaker family, who were among the first 
jewelers to open up in Birmingham when 
the city was founded over 50 years ago. 

A negro thief, name unknown, recently 
smashed a display window of the Marx 
jewelry shop at 701-7th St. and 
after beating Detective John F, Boxwell, 
who tried to arrest him, escaped with 
several articles of jewelry valued at more 
than $100. The detective was patroling the © 
neighborhood early in the morning when he 
heard the sound of smashing of glass. Run- 
ning to the jewelry establishment, he saw 
the thief thrust his hand into the window, 
grab some of the contents and run. The 
detective ran after him for several blocks, 
and a few pieces of jewelry were dropped 
in the flight, but the man was never caught. 
A sign in the display window read: “Marx 
Jewelry Cannot Be Resisted.” On checking 
the missing articles, it was found there 
were missing seven watches and three vanity 
cases. The next day after the Marx rob- 
bery, two negro men were seen to run away 
from the jewelry store of Ruben, and later 
it was found jewelry valued at $229 was 
stolen. Mr. Ruben was sleeping over the 
store and was awakened by the noise, 
entrance having been gained through a 
tailor shop in the rear. The thieves have 
not been apprehended. 








Ross C. Deible, Brookville, Pa., has 
moved his jewelry store from the Opera 
House Block to 278 Main St. 
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Leon Mix, of Birmingham, Mich., was 
in Detroit last week buying new merchan- 
dise for his Fall trade. 

George Boucher, of the Waltham Watch 
Co., Waltham, Mass., was in Detroit re- 
cently calling on old friends. 

Roy Connolly, of Hugh Connolly & Sons, 
retail jewelers, is enjoying a rest at his 
Summer home on Lake St. Clair. 

Frank K. Niepp, manager of the Detroit 
branch of the Scribner & Loehr Co., passed 
the week end at the home office in Cleveland. 

W. W. Bridges, retail jeweler, Marine 
City, is back at his store again after a trip 
that took him into different parts of the 
east. 

Hugo Pudrith, of E. H. Pudrith & Co, 
has returned from a vacation trip that took 
him to Michigan Summer resorts and up 
into Canada. 

Jose Winsen, of the Jose Winsen Co., 
manufacturing jewelers, has returned from 
a two weeks’ sojourn passed on Van Etten 
lake, Oscoda, Mich. 

D. Morse and Mr. Timmons, of David's, 
retail jeweler, Nashville, Tenn., paid a brief 
visit to Detroit last week while on their 
vacation trip into Michigan. 

James Garlick, jeweler on Griswold St., 
is enjoying his vacation fishing on the 
Michigan inland lakes. He expects to return 
when he has beaten all his previous records. 

John F. Melczek, 4260 W. Warren Ave., 
has recently installed new fixtures and 
otherwise improved the interior of his store. 
He also has increased his stock and now 
has one of the finest jewelry establishments 
in the city. 

H. Spera & Son, who are soon to open a 
new jewelry establishment at 1008 Metro- 
politan building, are installing some elaborate 
fixtures. They are of the built-in type. The 
firm expects to be in operation within a 
short time. 

H. T. Monroe, of the Wallace-Monroe 
Mfg. Co., in the Metropolitan building, has 
returned from an extended trip through the 
southwest. After a few days at the home 
office he left again for a short trip through 
New York State. 

A. J. Cutler & Co., has taken out incor- 
poration papers in Detroit. The capital 
stock is $25,000 and they will deal in 
jewelry. The stockholders are Abraham J. 
Cutler, Philip Cutler and Minnie Cutler, 
Detroit. The headquarters are at 510 
Metropolitan building. 

The police department has resorted to the 
injunction in its battle against auction 
jewelers who resumed operations again here 
a few weeks ago. Heretofore it has been the 
auction jewelers who have obtained restrain- 
ing orders that permitted them to keep in 
business. The recent and last round in the 
battle was decided in favor of the police 
when Judge Guy A. Miller granted their 
request for a temporary injunction restrain- 
ing auction jewelers on lower Woodward 
Ave. from violating the city ordinance pro- 
hibiting jewelry auctions, and a State law 
governing the operations of pawnbrokers. 
The order, obtained through Nathaniel H. 
Goldstick, assistant corporation counsel, 
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names two auction jewelry men as re- 
spondents. The police, for years, have 
waged a fight against auction jewelry shops 
generally, on the grounds that frequently 
goods are misrepresented and cappers are 
employed. On Aug. 10, one of the respon- 
dents obtained a temporary injunction re- 
straining the police from interfering with 
his business but three days later the order 
was dissolved and an injunction refused. 











Schriebman Bros., E. 55th St. and Central 
Ave., are holding an auction and M. Fertle 
is the auctioneer. 

C. F. Keim, treasurer of the Scribner & 
Loehr Co., has returned from his vacation 
looking much better for the holiday. 

R. W. Atwood, Willoughby and Oscar 
Smoots, watchmaker in the Erie building, 
are enjoying a motor trip to Michigan. 

Cleveland is entertaining 75,000 colored 
Elks this week and jewelry stores in that 
section of the city are enjoying quite an in- 
crease in trade. 

Messrs. Marks and Bloom, local represen- 
tatives of the Oneida Community have re- 
turned from Oneida where they attended the 
annual salesmen’s meeting. 

Frank Neipp, manager of the Detroit 
office of the Scribner & Loehr Co., was a 
visitor to the Cleveland office for the pur- 
pose of discussing the Fall sales campaign. 

Manufacturers’ representatives in Cleve- 
land last week included: Ben Furman, Hel- 
bein-Stone Co. and George Boergertoft 
representative of George Kollstide, Provi- 
dence. 

Mrs. Johns, of the wholesale department 
of the Sigler Bros. Co., reported to police 
that her apartment had been robbed last 
week and jewelry and clothing valued at 
several hundred dollars taken. 

The following jewelers were business 
visitors to Cleveland last week. I. Shiff, 


Lorain; Mrs. Atwood, Willoughby; Mr. 
and Mrs. Burr, Elyria; A. Schaeger, 
Youngstown; Mr: and Mrs. McCarvel, 
Elyria. 


John Pratt Allen, retired jeweler and op- 
tician died at his home 1860 Shaw Ave., 
East Cleveland on Aug. 20. He was 84 
years of age. Funeral services were held 
at the home and burial was in Washington 
C.- aa, oh 

Herman L. Art, jeweler, Canton, O., was 
married on Sunday, Aug. 15 to Miss Sara 
Goldman of 458 Douglas Ave., Akron. 
They are spending their honeymoon on a 
motor trip and will include New York and 
Philadelphia in their itinerary. 

The Wagner, Gilger, Cohn Co. is Fall 
housecleaning and painters are busy re- 
decorating the offices. William Wagner, 
president of the company, is expected back 
from Europe, where he has been for the past 
couple of months, about Sept. 15. 

Merchants of E. 9th St. have circulated 
petitions of protest against a recent police 
ruling that forbids parking on E. 9th St. 
They charge that they are being discrimi- 
nated against as parking is permitted on 
other downtown streets. There are seven 
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or eight jewelry stores in the area affected 
by the order. 

Wholesale jewelers report that business js 
showing a decided improvement especially 
from towns near Cleveland. Local retajl 
jewelers, however, are finding business only 
fair excepting in repair work which is very 
good. Vacationists are responsible for this 
condition practically everyone having some- 
thing that needs fixing on their return. 

Carl Loehr of the Scribner & Loehr Co. 
has left for California in company with his 
brother George and mother Mrs. O. T. 
Loehr. He will be married while out there 
and his brother will be his best man. His 
bride is a former Cleveland girl who went 
to California six months ago with her folks. 
The young couple will take up their resi- 
dence in Cleveland after the honeymoon. 

Cleveland police have sent photographs 
and a description of a collection of unset 
diamonds, strings of pearls, etc., to various 
cities in all parts of the country that they 
seized last week from a woman on Franklin 
Ave. and which they believed stolen. Sus- 
picion was attracted to her when she gave 
a neighbor woman a pearl bracelet when she 
was getting ready to move out of town. 
The woman notified the police who searched 
the house and found 22 unset diamonds, and 
six strings of pearls. According to the 
prisoner’s story these were given her by a 
man who had come to Cleveland with her 
hushand and then both had disappeared. 
The police released the woman but held the 
jewelry. 








Gossip of the Silver Trade 





The Sterling Silversmiths Guild has pre- 
pared this attractive display card, featuring 
their September advertisement. It will be 
mailed free to all jewelers who send for it. 
It will be found an effective aid to selling, 
if grouped with suitable wedding sterling- 
single pieces, and group gifts the bridesmaids 
might give to the bride. The ad. was repro- 
duced in the last issue of Toe JEwe.ers’ 
Crrcutar, Aug. 25, Page 51. 

x * * 


Reed & Barton, Taunton, Mass., are intro- 
ducing a new idea in flannel rolls and bags 
made of a distinctive anti-tarnish flannel 
with a chamois-like appearance. These rolls 
will keep the silver clean, protect the surface 
and display the pattern. They are compact, 
save space, are strong and durable, efficient 
and convenient, stylish and presentable and 
also economical. They will be supplied free 
of charge with Reed & Barton silver plated 
flatware or at low prices for the jewelers’ 
present stock of flatware. 


*x* * x 


R. Wallace & Sons Mfg. Co., Wallingford, 
Conn., have sent to the trade a broadside 
circular advertising the “Wallingford Plate” 
which is the new name for a popular priced 
grade of silver plated ware. The new pat- 
tern “Sharon” is featured. Also is illus- 
trated the “Fairhaven” pattern which has 
been on the market several years but is still 
very popular. A royal blue gift case con- 
taining a 26 piece dinner set and a black and 
gold gift tray also containing a 26 piece 
dinner set are illustrated and quoted at a 
very low price. 
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Chicago Notes 





Charles Bowen, watch buyer for the Nor- 
ris, Alister-Ball Co., is spending a couple 
of weeks in Ohio visiting with relatives. 

Stanley McKeon, watch buyer for Stein & 
Ellbogen Co., is spending two weeks in tour- 
ing through Wisconsin with his wife and 
family. 

Ted Fidler, buyer of watches for the A. 
C. Becken Co., returned last week from an 
enjoyable rest in the woods of northern 
Wisconsin. 

Clarence Thompson, representative for 
Joseph Fahys & Co., recently completed a 
business trip through the northwest in the 
interest of this concern. 

Joe Hyman, a member of the firm of 
Hyman Platinumsmiths, Inc., New York 
City, was a visitor in Chicago during the 
past week calling on members of the trade. 

J. Anker Rosenthal, of the Lassner Co., 
New York, importers of both precious and 
semi-precious stones called on the whole- 
sale trade in Chicago during the past week. 

Howard Seebeck, representing Barnett 
Daniels & Co., and the Armbrust Chain Co., 
left last Wednesday night for the north- 
west, and will return home about Labor 
Day. 

Frank Moran, manager of the Chicago 
office of J. F. Sturdy’s Son Co., returned 
last week from a short business trip to 
Minneapolis, St. Paul and other cities in 
the northwest. 

Albert Ellbogen, of Stein & Ellbogen Co., 
wholesale jewelers, 31 N. State St., ac- 
companied by his son, returned home last 
Monday from a short fishing trip in north- 
ern Wisconsin. 

W. A. Kaufman, of A. Hirsch & Co., 
wholesalers with offices in the new Jewelers’ 
building, is spending about 10 days at his 
home resting and visiting all of the golf 
courses in the city. 

E. J. Peck, of the diamond and watch de- 
partments of Carson, Pirie, Scott & Co., 
is back at his station again after being 
away for three weeks resting at his Sum- 
mer home in Illinois. 

Matt Yunn, traveling out of the Chicago 
office of Adolphe Schwob, Inc., left last 
week on a business trip to St. Louis and 
other cities of the middle west. He will be 
gone for about ten days. 

Mrs. L. Hadley, assistant silver buyer of 
Mandel Bros., returned last week from a 
pleasure trip to St. Louis where she visited 
with relatives and the Green Lake, Wis., 
where she enjoyed a good rest. 

J. T. Montgomery, of M. A. Mead & Co., 





returned last Friday from New York and 
the east where he spent three weeks calling 
on the trade. Mr. Montgomery, reports 
having had a very successful trip. 

Anthony Peters, of the Wadsworth 
Watch Case Co., New York, motored to 
Chicago .and after spending sometime at 
the local office of this firm left for home. 
He was accompanied by his wife. 

Andrew R. Zeitz, of Zeitz Bros., 551 W. 
North Ave., returned recently from a motor 
trip through Wisconsin and Michigan. He 
was accompanied on this trip by his wife, 
and was away for about two weeks. 

J. A. Conners, representing Strauss & 
Neugass, and the Interstate Jewelry Mfg. 
Co., both of New York City, returned last 
week from a business trip through the east 
and reports conditions as greatly improved. 

M. Krause, of M. Krause & Co., 5 N. 
Wabash Ave., completed a business trip last 
week to cities between Chicago and Mil- 
waukee. Mr. Krause made the trip by motor 
and reported having had some nice business. 

G. D. Davidson, of the G. D. Davidson 
Co., with headquarters at Los Angeles, 
Cal.; stopped off in Chicago last week for 
a day on his way to the east where he will 
spend sometime looking over the markets. 

Victor B. Hume, manufacturers’ repre- 
sentative, with offices on the eighth floor 
of the Heyworth building, has just com- 
pleted a business trip through the south- 
west, and while in Kansas City took several 
treatments for hay fever. 


Otto Lieberman, of the Stein & Elibogen 
Co., returned recently from Washington 
Island, which is near Escanaba, Mich., where 
be, Mrs. Lieberman and their family spent 
a most enjoyable time. Mr. Lieberman was 
gone for about three weeks. 

A. Goldberg, secretary-treasurer of the 
Arrow Jewelers’, Inc., 603 Kresner building, 
is spending two weeks at Lac Du Flambeau 
with his brother. Ben Z. Ginsburg, presi- 
den t,of this concern, returned last week 
from a successful two weeks trip to Mil- 
waukee. 

J. A. Rummele, of J. A. Rummele Co., 
Inc., of Manitowoc, Wis., was a visitor to 
the markets at Chicago last week. Mr. 
Rummele recently returned from an ex- 
tended visit to the various countries of 
Europe. He was accompanied on this trip 
by Mrs. Rummele. 

Dodge & Ascher, Inc., announce that 
Loren Murchenson, is now a member of 
their corporation and is their district man- 
ager with offices at 575 -Arcade building, 
812 Olive St., St. Louis, Mo. Mr. Murch- 
enson, is the World’s sprinter champion. He 


also was a member of the Olympic team in 
1920 and 1924. : 

Will Jones, of C. L. Norsworthy Co., 
Dallas, Tex., stopped off in Chicago last 
week for a few days after looking over the 
markets in the east for several weeks. Mr. 
Jones, left here for Denver, Col.; where 
he will spend a couple of weeks combining 
business with pleasure. 

William C. Kleiner, retail jeweler located 
at 707 W. North Ave., with his family is 
making an extended tour through Iowa and 
Nebraska. Mr. Kleiner, left here for Du- 
buque, Ia., where he will spend sometime 
visiting with relatives. From there he will 
go to Waterloo, Ia., and then to Bertrand, 
Nebr., where they will visit for awhile. 

H. B. Cline, representing Frederick H. 
Schmidt, platinumsmith, Chicago; A. John- 
son, Minneapolis and Jos. Sculler, Colum- 
bus, O.; left last week for his territory 
through Ohio, Michigan and Indiana. Mr. 
Cline, calls on the trade in the larger as 
well as the smaller cities in these States 
and he will be gone until the first part of © 
October. 

Miss Ada Hill, novelty jewelry buyer for 
Mandel Bros., returned recently from New 
York and the east where she called on the 
eastern factories in search of new Fall mer- 
chandise. Miss Mae Johnson, of Mandel 
Bros., and buyer of the leather goods, left 
last Saturday night for California, where 
she will remain for a month visiting her 
parents who live at Pasadena. 

Charles P. Sippel, of the Juergens & An- 
dersen Co., is spending a couple of weeks 
at Haugen, Wis., enjoying a fishing trip. 
Henry Essig, in charge of this firm’s lapi- 
dary department is making a motor trip 
with his wife and family through Wisconsin 
and Minnesota, and H. J. Sundmacher, left 
this week on a tour around the shores of 
Lake Michigan. He is accompanied hy his 
brother. 

After spending several days in Chicago 
assembiing their new Fall lines, the follow- 
ing representatives of Dodge & Ascher, Inc., 
manufacturers of fraternal jewelry with of- 
fices in the Jewelers’ building, left for their 
territories: Alois Joehannes, covering Wis- 
consin, with offices at Milwaukee; George 
Ring, district manager, calling on trade in 
Chicago and vicinity; Miss Dagny Jacobson, 
California, headquarters at Los Angeles; 
William Dowding, headquarters Washington, 
D. C., traveling through Virginia and Mary- 
land; Harold Osborne, offices at Champaign, 
Ill., traveling through central and northern 
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Illinois. All of the travelers will be out 


on their territory until after the first of 
the year. 

Arthur L. Fuller, Chicago manager for the 
Towle Mfg. Co., is motoring to Chardon, 
O., with his wife and family and will return 
home this week. 

Mrs. M. Bailey, jewelry buyer for Mar- 
shall Field & Co., retail store, is spending a 
couple of weeks in the east looking over new 
fall merchandise. 

Harry J. Baby, of the Harry J. Baby Co., 
Heyworth building, returned this week from 
White Lake, Wis., where he and his family 
spent a little time resting. 

Ed. L. Imhoff, manufacturers’ representa- 
tive, just completed a business trip through 
the middlewest and eastern territory. He 
reports business has being very satisfactory. 

E. J. Mayle, of Mayle-O’Dell Co., Inc., 
Norwalk, O., passed through Chicago last 
week on his way home from the north woods 
of Wisconsin, where he spent some time 
fishing. 

Dudolph Huebsch, retail jeweler at 4817 S. 
Ashland Ave., is having his entire front of 
the store remodelled. South Ashland Ave., 
is being widened and this necessitated the 
remodelling. 

A. L. Hancock, manager of the Chicago 
office of the Bassett Jewelry Co., returned 
recently from a successful business trip 
through his eastern territory. Mr. Hancock 
was away for about three weeks. 

Claudius G. Pendill, sales manager for The 
Towle Mfg. Co., is spending several weeks 
at Peewaukee Lake, Wis., with his wife and 
family. Mrs. Pendill’s parents live at Mil- 
waukee, and some of their time will be spent 
there. 

Leonard Hoffman, representing I. 
Schwartz, wholesale jeweler with offices on 
the 11th floor of the Heyworth building, left 
last Sunday night for his territory in the 
southwest. He expects to be gone until 
Nov. 1. 

Otto R. Engelmann, retail jeweler at 5405 
N. Clark St., returned from a trip to north- 
ern Wisconsin, with his wife and family. R. 
Lookabaugh, of this same firm, ‘just com- 
pleted a trip to Tama, Ia., where he and his 
wife spent a week visiting with relatives. 

David M. Kroll and Carrie B. E. West 
have entered into the retail business for 
themselves as Kroll & West. They have es- 
tablished themselves in room 500, 36 S. State 
St. Both parties interested in this business 
formerly were employed by the Lewy Bros. 
Co. 

Clifford Whiting, of the Whiting & Davis 
Co., traveling out of the Chicago office 
located on the 13th floor of the Columbus 
Memorial building, is making a business trip 
through the west as far as California. Mr. 
Whiting will be home about the middle of 
this month. 

N. TT. Sherwood, representing the 
Schumer Bros. Co., of Cincinnati, O., re- 
turned last week from an extended trip 
through the south where he called on his 
many friends in the trade. After spending a 
few days in Chicago, Mr. Sherwood left for 
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the northwest and will be gone for a couple 
of weeks. 

Retail jewelers visiting the markets in 
Chicago during the past week included: Jos. 
Saltzstein, Milwaukee, Wis.; Mrs. Max 
Nassau, of Max Nassau, East Chicago, Ind. ; 
Edward Bengston and wife, Freeport, IIl.; 
C. I. Josephson, Moline, Ill.; Frank Bangs, 
Salina, Kansas. 

A distribution of 38 per cent was sent to 
the creditors of E. P. Mayo, of Battle Creek, 
Mich., last week. Fred Hovey, of the 
National Jewelers’ Board of Trade, had 


been given the deed of trust to liqudate the | 


business under the supervision of the Chicago 
adjustment committee. 

Jay W. Rapp & Co., is the name of a new 
business that has started at 261 W. 22nd 
St. Mr. Rapp is Chinese, and formerly was 
connected in the real estate business at 
Chicago. This firm is carrying a line of 
clocks and jewelry in connection with army 
and navy goods. He is located in the Chinese 
district of Chicago. 

P. M. Slauter, with retail jewelry stores 
at Elwood, Ind., and Alexandria, Ind., ac- 
companied by his wife, spent a few days in 
Chicago during the past week purchasing 
new Fall goods. Mr. Slauter reports that 
J. D. Welcher, auctioneer of Chicago, just 
closed a successful reduction sale for him at 
the Alexandria, Ind. store. 

The Superior Belt & Novelty Co., 161 W. 
Harrison St., has been financially embar- 
rassed for sometime, and an involuntary peti- 
tion in bankrupcy was filed against the con- 
cern last week. Frank McKee has been 
appointed receiver. This concern has asked 
leave to make a composition offer of 35 per 
cent cash. Prior to the bankruptcy the house 
tried to make a settlement with creditors on 
basis of 50 per cent. 

William Stock, who made his home at the 
Alamo Hotel, Chicago for a number of years, 
was arrested one day last week at Mil- 
waukee, Wis., when he had smashed a 
window of a retail jewelry store. Stock, 
confessed to the breaking of 16 windows in 
Milwaukee and disposing of the loot to 
Chicago pawnshops. The greater part of 
the stolen merchandise has been recovered. 

The trustee of the Lewy Bros. Co., has 
mailed the first dividend of 10 per cent to 
some of this firm’s smaller creditors. A 
great many claims have been held up on ac- 
count of this firms’ poor method of book- 
keeping. The trustee’s officer in charge 
represents a large corporation which de- 
mands the accounts to be in first class con- 
dition before the balance of the creditors are 
paid. 

Frank Whiting, of the Whiting & Davis 
Co., was called home last week while he was 
on a business trip to Detroit, on account of 
the serious illness of his wife. Mrs. Whiting 
was stricken with appendicitis while at their 
Summer home at Petsakey Lake, IIl., and 
was rushed to the nearest hospital which was 
at Woodstock, Ill. She was operated on 
immediately and at the present time is im- 
proving as rapidly as can be expected. 

On Wednesday of last week thieves en- 
tered the Ford sedan of Sidney E. Prince, 
representative for Asmus & Beech, whole- 
sale jewelers located at 7 W. Madison St., 
and drove away with five grips of jewelry 
amounting to $15,000. Prince was having 
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his lunch in a restaurant at 2509 N. Kedzie 
Ave. when the car was stolen. He im. 
mediately notified the police who commended 
search for the automobile. The sedan wags 
recovered the following day in front of 314 
Hermitage Ave. 

An article appearing in these columns of 
THE JEWELERS’ CIRCULAR a few weeks ago, 
regarding a sneak thief who represented 
himself as a member of a prominent family 
in Chicago, attracted the attention of a 
reputable loop jeweler who notified the 
Pinkerton detectives as to where they might 
secure some information regarding the thief 
and the whereabouts of the missing diamond 
that had been taken out of the ring mount- 
ing. Pinkerton detectives immediately made 
an investigation and recovered the stolen 
diamond. 

The Cohen Jewelry Co., Inc. is now 
located in his new store at 1302 S. Halsted 
St. This firm boasts of being located on 
S. Halsted St. for more than 35 years. For 
the past 25 years it was at 1318 S. Halsted 
St. In making the move the management ac- 
quired considerable more space in a more 
modern store in a building recently purchased, 
New wall and counter cases in cherry wood 
have been installed, making it one of the 
most attractive stores on the west side of 
Chicago. The officers of: this corporation 
are L. G. Geiger, president and treasurer; 
Archie A. Cohen, secretary. The above of- 
ficers and Mrs. J. I. Cohen constitute the 
board of directors. 


The marriage of Miss Florence Flaws to 
Frank M. Lines, of Chicago, took place on 
Saturday evening of last week at the home 
of the bride’s mother Mrs. Eva Flaws, 644 
E. 67th St. The couple are now spending 
two weeks at the home of Mr. Line’s parents 
at Fort Wayne, Ind. “Florence” as Mrs. 
Lines is known to the jewelry trade of 
Chicago as well as the trade in the east and 
middle-west, has been associated with her 
uncle August Rassweiler, lapidist, at 159 N. 
State St., for more than 12 years. Upon 
her return to Chicago within the next two 
weeks she will assume her duties as assis- 
tant to Mr. Rassweiler. The couple will 
make their home in this city at 644 E. 67th 
St. 

Tuesday, Sept. 14, has been named as the 
day on which the final golf outing under the 
auspices of the golf committee of the Chicago 
Jewelers’ Association will be held. Illinois 
Golf Club, at Glencoe, IIl., has been selected 
as the course. There will be play both 
morning and afternoon and luncheon will be 
served at one o’clock. The regular events, 
about 12 in number, will all be in the after- 
noon. The finals in the events for the Presi- 
dent’s cup, match play, handicap applying, 
the Doyle trophy, match play, no handicap, 
and the R. Wallace & Sons Mfg. Co. cup 
for low gross will be played upon this oc- 
casion and a large attendance is expected to 
see these contests as well as play in the other 
events. If you live on the west or northwest 
side and want to drive to the club, go north 
on the Waukegan Road to Northbrook, east 
on concrete road to club. If you drive out 
Sheridan Road go to Glencoe, then west over 
tracks on Park Ave., for two blocks, then 
two blocks north to concrete road, turn left 
and drive to club house. A large attendance 
is expected. 
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H. E. Pelzer, retail jeweler, Hartford, 
Wis., visited in Milwaukee during the past 
week. 

Mrs. A. F. Estberg, Estberg & Son, 
jewelers, Waukesha, Wis., is now in the 
west enjoying a rest. 

Paul Will, retail jeweler, Milwaukee, has 
returned to his store after being on a fishing 
excursion to Eagle River, Wis. 

Frank Moran, representing the J. F. Sturdy 
Sons Co., called on his trade in Milwaukee 
on his swing through this territory. 

James O'Grady, representative of the Hel- 
bein-Stone Co., was a visitor at the whole- 
zale houses in Milwaukee the past week. 

George Fleming of the Wadsworth Watch 
Case Co. visited the trade in Milwaukee on 
his way through this territory last week. 

George Armstrong, representative of the 
General Chain Co., visited the Milwaukee 
wholesale jewelry houses during the week. 

Fred Heller, representative of the Osby 
& Barton Co., called on a number of the 
Milwaukee wholesale jewelry houses during 
the week. 

The Milwaukee Retail Jewelers’ Club is 
to hold its first meeting of the Fall season 
on Sept. 7 at which time a discussion will 
be held on the activities of the club during 
the Winter. 

Hugo Pelzer, brother of H. FE. Pelzer, 
retail jeweler, Hartford, Wis., and also of 
O. R. Pelzer, retailer, Waupun, Wis., is 
now associated with the Boszhardt-Possin 
Co., wholesalers, Milwaukee. 

The E. H. Warnke: Co., manufacturing 
jewelers, Milwaukee, has announced that two 
more men have been added to the shop force 
of the company, in anticipation of the rush 
business prior to the Christmas season. 

Axel Petersen, Waupun, who has been 
associated with the Anderson School of 
Watchmaking in Milwaukee has announced 
that he has joined the force of the W. D. 
Jones jewelry store at Fond du Lac, Wis. 

William Helbein of the Helbein-Stone Co., 
and Ben Furman, stopped off in Milwaukee 
over the last week-end on their way to the 
northwest and while in Milwaukee played 
golf with Adolph Possin of the Boszhardt- 
Possin Co. 

T. H. Miller, foreman in the shop of the 
E. H. Warnke Co., manufacturing jewelers 
at Milwaukee, is at Three Lakes, Wis., 
where he is fishing. The offices of the 
Warnke company are now being painted and 
some remodeling done. 

Gene Doering, member of the Doering 


_ Jewelry Co., prominent retailers, Green Bay, 


Wis., visited Racine, Wis., last week with 
his son. On their return they stopped at 
Milwaukee and visited the wholesale jewel- 
ers where Mr. Doering purchased stock. The 
trip was made by autqmobile. 

I. J. Krail, retail jeweler, Fond du Lac, 
Wis., has completely remodeled the interior 
of his store there, and has added new fix- 
tures and furnishings. The store compares 
with the best-appointed ones in Wisconsin, 
and Mr. Krail has received many favorable 
comments on the interior beauty of his es- 
tablishment. 

The Milwaukee Wholesale Jewelers’ Club 
will hold its first meeting of the Fall season 
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on the evening of Sept. 7, according to the 
officers of the club. At this time preliminary 
plans will be discussed by the wholesalers 
for extending their co-operation to the retail 
jewelers throughout the State during the 
Christmas season. 

Retail jewelers who visited in Milwaukee 
during the week included: W. Wedyck, 
Waukesha; L. J. Crawford, Burlington; J. 
O. Cox, Fort Atkinson; H. Schneider of 
Schneider Bros., Burlington; W. E. Smith, 
Hartford; William Liulevich, Racine; H. 
E. Hinners, Racine; A. R. Perry, Water- 
ford; W. H. Shaver, Mukwonago, and B. 
Panik, Cudahy. 

Henry Rank of the Rank & Motteram 
Co., Inc., retail jewelers, Milwaukee, has 
reported that there is an increasing demand 
for ladies’ sport watches with heavy leather 
straps. According to Mr. Rank, this per- 
mits having a slightly larger watch and the 
leather strap is more serviceable for out- 
door use. He looks for the strap watch 
business to increase continually now that it 
has started. 

August Leichtfuss, representative of the 
William F. Gollberg Co., wholesale jewel- 
ers’ supply house, Milwaukee, has moved 
to Jackson, Wis., with his family and he 
will now work out of Jackson and Mil- 
waukee. His former home was in Mil- 
waukee. The change of residence was due 
to the death of his brother-in-law and he 
intends to remain in Jackson until the estate 
is settled. 

R. Globisch of the Henry L. Tanezer Co., 
Milwaukee wholesale jewelry firm is con- 
fined to his home due to illness which he 
contracted while on a trip to Eagle River, 
Wis. He had a minor operation performed 
during the last week from which he is re- 
covering. A curious coincidence is that 
Mr. Tanezer also became ill while on a 
trip to the same place a few weeks before 
Mr. Globisch started for Eagle River. 

W. Earl Trauger, retail jeweler, Racine, 
Wis., William H. Schwanke and Fred Olds, 
retail jewelers, Milwaukee, and Adolph 
Possin of the Boszhardt-Possin Co., Mil- 
waukee wholesale house, will play off the 
finals of their foursome golf tournament 
which they have been playing for the past 
few weeks, at the Washington Park Golf 
club at Racine. The winner and runner-up 
are to receive prizes for their skill with 
the golf clubs. 

A band of 100 transients traveling in eight 
cars fleeced a jeweler at Oshkosh, Wis., out 
of several hundred dollars worth of jewelry 
recently by gaining his confidence sufficiently 
to enable them to obtain credit. He is now 
leading the chase for them through Wiscon- 
sin. They are Spanish speaking Brazilians 
who had encamped near Oshkosh for about 
six weeks. They represented themselves to 
be skilled metal workers and had done re- 
pairing of brass and other rolls for paper 
mills in the Fox and Wisconsin river 
valleys. 

E. H. Warnke, president and treasurer of 
the E. H. Warnke Co., manufacturing jewel- 
ers, Milwaukee, is now on an interesting 
trip to St. Paul, Minn. It is combined busi- 
ness and pleasure trip. Thirty years ago, 
Mr. Warnke covered the same territory on 
a bicycle and called on the trade and some 
of the customers whom he contracted with 
at that time are still doing business with 
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the firm and he is calling on them now. At 
that time he journeyed 1,000 miles and it 
took him six weeks. In contrast to it, he 
is making the present trip covering the some 
mileage in six days. 

Jewelry came into its own during the 
recent Court of Neptune Pageant at Mil- 
waukee when about 60 trophy cups were 
used for prizes in the many water and land 
events which were staged during the page- 
ant. Articles of jewelry were used for other 
prizes for which cups were not awarded, 
and the retailers in Milwaukee reported a 
good business on this line. As it is prac- 
tically assured that the pageant will be made 
an annual event in Milwaukee, and will in- 
crease in proportion each year and the re- 
tail jewelers will be given an opportunity 
of developing their trophy business. accord- 
ingly. 








Pacific Coast Notes 





Howard Whalen, jeweler, of Ist St., Ray- 
mond, Wash., has made an assignment of 
his stock to C. T. Kilburn, to be disposed of 
for the benefit of creditors. 

D. W. Westcott, who recently purchased 
the jewelry, stock and fixtures of A. M. 
Nelson, Arlington, Wash., has announced 
that he is giving special attention to repair 
work in addition to carrying a general line 
of jewelry, plate, ctit ‘glass, etc. 

A successful business is reported by Emil 
N. Jonstrup who established a jewelry store 
in Elma, Wash., a few weeks ago. Prior 
to moving to Elma he was located for almost 
19 years at Mabton, Yakima County, 
Wash. He is stated to be a practical watch- 
maker. 

Remodeling in the K. Falkenberg jewelry 
store, Walla Walla, Wash., has been much 
admired by the patrons and friends of the 
store. Mr. Falkenberg stated that the im- 
provements in the store were made because 
of the desire to give Walla Walla a jewelry 
store second to none in the northwest in 
stock, equipment and fixtures. 








During the past six months 106 new sta- 
tistical indicators of business have been made 
available to the public through the Survey 
of Current Business, as shown by the Au- 
gust issue of that publication, issued recently 
by the Department of Commerce. The total 
current business indicators now available 
through this source amount to 1,698, fur- 
nished by 111 trade associations, 41 -govern- 
ment agencies, 35 technical periodicals and 
37 other organizations. The greatly in- 
creased interest of business men in the use 
of such statistics to show the true facts of 
business has been largely instrumental in 
obtaining these new data, officials of the De- 
partment report, and most of the principal 
industries are now covered by these monthly 
reports. These data are all shown in the 
August issue of the Survey of Current 
Business, which contains the semi-annual de- 
tails and list of sources, covering 160 pages, 
as well as over 1,500 other business items, 
all. collected under one cover. This. publi- 
cation may be obtained. regularly from the'' 
Superintendent of Documents, Government 
Printing Office, Washington, D. C., at $1.50 
a year. 
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Business has been improving all along the 
Coast. 

A number of special offerings are being 
made by Sorensen Co. to celebrate the firm’s 
30th birthday. 

Charles Weinshenk, of Charles Weinshenk 
& Son, has returned from a long trip 
through Oregon and Washington. 

William Fulton, manufacturers’ representa- 
tive, of 704 Market St., is in the south, where 
also are C. C. Gross and Al. Benard. 

Sydney Weinshenk, of Mayer & Wein- 
shenk, started on his northern trip on Aug. 
17th. He is accompanied by Lucien Cerf. 

Frank L. Jeddis, of the Alphonse Jeddis 
Co., is in the north and Charles E. Davis is 
making the southern territory for the firm. 

Mrs. C. Storti, bookkeeper and cashier 
ior Knox & Kaye is about to resign her 
position, as she feels that her household 
1S more important than cashiering. 

Harley H. Noyes from the home office of 
the Oneida Community, Ltd., is due in Cali- 
fornia in September and Horace H. Allen, 
Coast manager, will be on hand to welcome 
him. 

George H. Davis has just spent a couple 
of weeks at headquarters of A. I. Hall & 
Son, on his return from Los Angeles. He 
reported a very pleasant journey, just prior 
to leaving for Seattle. 

Mr. and Mrs. Morris Jacoby and their 
daughter were here from Portland, Ore., 
following the death in this city of Mr. 
Jacoby’s mother. The funeral took place 
here and Mr. and Mrs. Jacoby have now 
left with their daughter for home. 

Retailers from other sections visiting the 
trade here include: M. F. Noack, Santa 
Rosa; William Robinson, Los Angeles, and 
R. Wilson, of Coquille, Ore. Among other 
visitors were M. Hovey and wife of the 
J. H. Hall Co., Pasadena, on their return 
from Alaska. 

A jeweler who has been conducting a 
store at 113 Jones St. and using various 
names, has filed a voluntary petition in 
bankruptcy, listing his assets at $40, claimed 
exempt, liabilities are $1,988. The names 
are: A. Asadur, Astor Chatoian and A. B. 
Chatoian, all designating the same man. 

M. H. Knox, of Knox & Kaye, is back 
from Europe wearing a pleasant smile, which 
shows he must be satisfied, both with his 
health and business. Among other cities he 
visited Amsterdam, Antwerp and Paris. His 
partner, Leo W. Kaye, has motored to Del 
Monte with his wife for a week-end trip. 

Harry Wachheimer, of Wachheimer Bros., 
Providence, R. I., is visiting this city and 
making a few side trips to other towns and 
cities in this section of the country. He is 
accompanied by his wife. Herbert M. Brod, 
of Brod & Co., Newark, N. J., is here, and 
another visitor is Ernest Block of Louis 
Stern, Chicago, IIl. 

Mamert Saier, who recently passed away 
in San Francisco, was the victim of an 
automobile accident last Spring which neces- 
sitated an operation. It was hoped that 
surgery would cure his injuries, but he failed 
to rally. The deceased established a jewelry 
store in Fresno, Cal., in 1882, and had lived 
in that city and done business as a jeweler 
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there from that time. He was highly re- 
spected. Mr. Saier, who is survived by his 
widow and family, was a native of Switzer- 
land. 

The city was festively decorated to wel- 
come the Pacific fleet which arrived, accom- 
panied by the Secretary of the Navy. 
Yacht races, held during the week of August 
22nd drew some 200,000 people from various 
points of the Coast. J. H. Spiro, comment- 
ing on this, said that the jewelry stores 
were especially well decorated and the cups 
presented to the winners had been purchased 


from local jewelers in a very fair manner. | 


San Francisco Bay is one of the very few 
bodies of water in the world where regatta 
races can be held, entirely within the harbor. 

The firm of Edson Adams Co., San Fran- 
cisco, Cal., had a meeting of the Board of 
Directors on re-organization on Aug. 20. 
Later, it was announced that the Edson 
Adams interests and those of Henry H. 
Adams in the Adson Adams Co. have been 
acquired by Franklin R. Haley, Clark 
Spence, Earl D. Sturges, Lloyd F. Haley and 
Edward J. Gorman. The firm, as _ re-or- 
ganized has the following officers: Presi- 
dent, Franklin R. Haley; vice-president and 
treasurer, Clark Spence; secretary, Earle D. 
Sturges. Mr. Haley has been associated 
with the firm of A. I. Hall & Son for over 
30 years, having gone there as a boy of 
17. For a number of years he has been in 
charge of the watch department. Clark 
Spence has been with the Edson Adams Co. 
from its inception and so has Mr. Sturges, 
while Mr. Gorman and Lloyd F. Haley have 
been with the Edson Adams Co. for a num- 
ber of years. The new president announced 
to THE JEWELERS’ CIRCULAR that the busi- 
ness will be continued under the present 
name and the new officers hope to maintain 
the same standard for high business prin- 
ciples and square dealing. The firm will 
continue to handle a complete line of 
Waltham, Elgin and Hamilton watches, 
Krementz jewelry, Reed & Barton silver and 
silver-plated holloware and flatware and 
also the T. G. Hawkes cut glass line. The 
firm will remain at the same location, 140 


Geary St. 
A. I. Hall & Son issued the following 
statement last week: “After 32 years of 


service with A. I. Hall & Son, Franklin 
R. Haley. has resigned, having bought an 
interest in the Edson Adams Co., and in 
the reorganization of this company he has 
been made president. The Edson Adams 
Co. is to be congratulated on the acquisi- 
tion of a man of Mr. Haley’s character and 
ability, while A. I. Hall & Son feel they 
are losing one of the family. He carries 
with him the congratulations and best wishes 
of the Hallson organization.” 








Meldum’s Jewelry store, 808 Walnut St., 
Des Moines, Ia., held its formal reopening 
last week, having completed thorough re- 
modeling, redecoration and installation of 
new fixtures. The wallcases are of Amer- 
ican walnut in duco finish with the walls and 
ceilings rough finished and tinted from wal- 
nut brown to rose, blue and ivory at the high 
center. Crystal chandeliers provide illumina- 
tion and make it one of the most handsome 
and jinely decorated stores in the State. 
Private diamond rooms open off the en- 
trance, with a horseshoe counter in the 
center. 
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A. A. Goodyear, Santa Paula, has been 
spending a few days in Los Angeles pur. 
chasing goods for his Fall trade. 

H. W. Slaudt, of Koke, Slaudt & Co, js 
at present spending a week in Denver 
where he is showing the Larter line. 

George A. Brock and George C. Brock. 
his son, are spending their week-ends at 
Catalina Island, where Mrs. Brock is en. 
joying the Summer. 

Miss Lawler, head of the jewelry depart- 
ment of the May Co., who has been in New 
York and the east on a purchasing trip, ar- 
rived home on Monday, Aug. 23. 

Richard Jessop, of J. Jessop & Sons, San 
Diego, has been spending an enjoyable week 
in Los Angeles and at Catalina Island. He 
made a call while here at the office of Koke, 
Slaudt & Co. . 

C. F. Sischo, of C. F. Sischo & Sons, re- 
turned recently from a sojourn at the Yo- 
semite National Park, and has now started 
on a trip in the mountains, accompanied by 
his son, Carl. 

Ambrose Edwards, of A. T. Edwards & 
Son, Oakland, has been sojourning in south- 
ern California. He has his headquarters 
at the Biltmore Hotel, Los Angeles, and is 
spending considerable of his time at the 
near-by beaches. 

It is expected that Judge James, of the 
Federal Court, will decide upon the legality 
of the indictments brought against the mem- 
bers of the California 18-Karat Club on 
Sept. 13, a date agreed upon by the attor- 
neys representing the two sides. If the in- 
dictments are pronounced legal a time will 
probably be set for the trial of the case. 

George L. Kronmiller, of the diamond 
department of Brock & Co., had an attack 
of illness just when ready to go for a vaca- 
tion trip in the San Diego mountains. He 
therefore decided to postpone his visit there, 
and has made reservations for Sept. 9 and 
the following few days. He has recovered 
his health and is now at his place behind 
the counter in Brock’s. 

Mesick & Mahy, known as the M. & M. 
Co., silversmiths, 1341 S. Wall St., are hav- 
ing an exhibit at the Chamber of Com- 
merce exposition of industries and trade in 
the Shrine auditorium. This exhibition is 
one that is attracting much attention, and is 
considered of great importance as showing 
the remarkable progress the city has made 
in manufacturing industries during recent 
years. 

J. G. Donavan, of the Donavan & Sea- 
mans Co., has been in the grip of great 
anxiety recently because of the very sefi- 
ous attack of appendicitis suffered by his 
young son. The attack came suddenly after 
the boy had apparently recovered from 4 
previous illness. It was so serious that 
four specialists who examined him in suc 
cession decided that an operation must be 
had at once, and within two hours he had 
been taken to a hospital and the operation 
performed. The physicians said that even 
a short delay would have resulted in the 
patient’s death. 

E. V. Saunders, Pacific Coast manager of 
the International Silver Co., who has beet 
spending about a week in Los Angeles, 
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returning to his headquarters in San Fran- 


cisco. 

M. McNutt, Santa Barbara, has been vis- 
iting in Los Angeles recently. 

E. J. McEvoy, Brawley, was in this city 
recently on a trip combining business with 
pleasure. 

Harry Mindlein, Globe, Ariz., has been 
spending a few days in Los Angeles on busi- 
ness and pleasure. 

Herbert Reichman, of Reichman Bros., 
diamond importers, New York, has recently 
been here calling on the trade. 

Mrs. Winifred Hegelson, formerly with 
the Parmlee-Dohrmann Co., has taken a 
position in the silver department of the 
E. W. Reynolds Co. 

Glenn W. Bodley, of the jewelry depart- 
ment of the E. W. Reynolds Co., is still 
confined to his home as a result of the 
automobile accident which he suffered some 
weeks ago. 

Herbert Brod, of Brod & Co., Newark, 
N. J., has been spending some time in Los 
Angeles calling on the trade. He reports 
that he has found the outlook for Fall trade 
generally very good. 

Al Bernard, Louis Ostby, J. H. Merritt 
and William Fulton, all manufacturers’ 
representatives with headquarters in San 
Francisco, have been in Los Angeles re- 
cently calling on the trade. 

G. C. Voege, of the G. C. Voege Co., 
wholesalers, is starting on a motor trip, in- 
tending to visit in the Yosemite Valley and 
other northern points. G. F. Davidson, of 
the Voege concern, is back, after a success- 
ful business trip of a week or two, having 
spent most of his time in Chicago. 

Among the out-of-town jewelers who have 
been in this city lately are the following: 
A. L. Palis, Upland; W. H. Yendoli, and 
G. W. Alley, Pomona; T. Finch, Govina; 
T. F. Canady and John Parker, Huntington 
Beach; William Primrose, Ventura; Henry 
Gold, San Pedro; R. E. Forrest, Wilming- 
ton; Mrs. C. E. Perham, San Pedro; Mrs. 
Herbert K. Smith, Hermosa Beach; J. H. 
Blanchard, Ocean Park; E. B. Lang and 
B. F. King, Venice; C. W. Clark, Van 
Nuys; L. J. Hindall, Owensmouth; O. A. 
Dockham, Burbank; Mrs. E. Gareau, Glen- 
dale. 








Winston-Salem, N. C. 


J. L. Young & Co., have added to their 
force Johann Weinberg, watchmaker, who 
hails from Virginia. 

W. E. Lineback, proprietor of the Gift 
Shop has added another watchmaker, Mr. 
Sheaffer formerly of Statesville but late of 
High Point, N. C. 

C. E. Johnson representing Ewing Bros. 
visited the twin city this week on his usual 
three months’ call and reports an increase in 
jewelry activity in this territory. 

At the store of W. T. Vogler & Son, 
Pioneer jewelers of this section as well as 
one of the largest, has been leased by the 
Gilmers department store operators. The 
Voglers have three years more of their 
present lease. It is not known yet what 
location the Vogler store will move to. 

William Scholtes, head engraver with W. 
T. Vogler & Son is on a visit to his home 
‘tn New York. Accompanied by Mrs. 
Scholtes and their little daughter Evelyn 
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they motored through by way of the Shenan- 
doah Valley and Luray Caverns, Va., and 
from there to Jersey City, then to Niagara 
Falls and up into Canada. Mr. Scholtes 
was located for a number of years on 
Maiden Lane and planned a visit to his old 
friends around New York. 











Henry Kirchoff, jeweler, Peoria, I1l., was 
in Cincinnati, Wednesday, returning home 
after attending the funeral of his sister Mrs. 
Oelschlager at Paducah, Ky. 

Hubert Hornung, jeweler, Brookville, 
Ind., was in the city Thursday looking over 
the stock of several firms in order to line- 
up his goods for the holidays. 

Sam Young, president of the Richter & 
Phillips Co., accompanied by Mrs. Young, 
is making a tour of the Thousand Islands 
and in addition is stopping at several points 
in Canada. 

George Detmering, vice-president of 
Joseph Noterman & Co. has returned to 
Cincinnati following a tour through the 
east. He made a trip to the eastern coast 
accompanied by Mrs. Detmering. 

J. D. Jacobs and E. B. Jacobs of the D. 
Jacob Sons Co., are expected to return from 
their vacations before Labor Day. The 
former has been visiting Cape May, N. J., 
and the latter Green Lake, Wis. 

Henry Doepke of the .Doepke Bros. 
jewelry store on 12th St., near Race, bought 
a six-room brick and shingle bungalow on 
Evanston Ave., Evanston, from Rickard & 
Brester, builders. The home is on a lot 40 
by 115 feet and includes a garage. 

The Gruen Idle-While Club took one of 
its many outings last Sunday by making a 
trip to Natural Bridge, Kentucky. The 
club, which is composed of employes of the 
Gruen Watch Co., chartered a special coach 
for 90 persons and made the trip over the 
L. and N. Railroad. 

H. L. Sher, Columbus, O., was the guest 
of the Richter & Phillips Co. all of last 
week. Mr. Sher was here attending the 
Fall Fashion pageant at the Zoological Gar- 
dens. R. L. Morris of the Morris Jewelry 
Co., Sherman, Tex. also stopped in the place 
enroute to New York. 

But one more game is needed by the Tanks 
to win the championship of the Gruen Twi- 
Lite League. The league is drawing to a 
close and the Tanks need but one more vic- 
tory to cinch the pennant. Manager Hinsel 
of the Cartouche team has shaken up his 
line-up and will make every effort to stop 
the Tanks in what might be the deciding 
contest. The Pentagons are trailing in last 
place in the league. 

Pearl Sparks, former jeweler at Sabina, 
O., died at his home, Tuesday, after a long 
illness. He had been a patient at Christ 
hsopital in Cincinnati for several weeks but 
physicians sent him home last week and he 
died Tuesday. Mr. Sparks had conducted 
a jewelry store at Sabina which had been 
founded by his father and later went to 
St. Petersburg, Fla. Funeral services were 
held Thursday afternoon. 

Funeral services for Albert Molmans, 
manufacturing jeweler, who shot himself on 
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the edge of Eden Park reservoir last Satur- 
day, were held early this week. Mr. Molmans, 
who conducted a shop in the Cambridge 
building at 6th and Race Sts., became des- 
pondent over ill health and business dif- 
ficulties and ended his life. He was 48 
years old and is survived by Mrs. Molmans 
and two daughters 17 and 13 years old. 

Fred Morgener, optician benchman and 
lens fitter filed suit for $25,000 damages 
against the City Transit Co. alleging that 
injuries received June 23 injured him to 
that extent. Morgener was a passenger on 
one of the buses when it struck the parked 
automobile of City Detective John Wank 
on Fairfax Ave. He says he was thrown 
backward over one of the seats which now 
causes him to walk in a stooped position. 

Arthur C. Jacobs of D. Jacobs Sons’ Co. 
has a souvenir baseball which he caught 
while sitting in a box at Redland Field, 
Tuesday. Tyson, centerfielder of the New 
York “Giants” hit a foul that bounced 
against the upper stand and then fell di- 
rectly into Mr. Jacobs’ outstretched hands. 
The incident took place during the second 
game between Cincinnati and New York. 
Mr. Jacobs was sitting in the box with three 
other fans all of whom made efforts to 
catch the ball. 

The last group of visitors registered at 
Time Hill, the home of the Gruen Watch 
Company includes: Conrad J. Brotherly, 
Newark, N. J.; P. J. Coffey, Newark, N. 
J.; W. S. Henry, Herron Bros., Mattoon, 
Ill.; Fred Zinn of O. C. Zinn & Co., Hast- 
ings, Nebr.; Miss Adele Stigler, Yazoo 
City, Miss.; Miss Daisy Hughes, Jas. K. 
Hughes of Hughes & Newbauer, Dayton, 
O.; Mr. and Mrs. Louis Ziegler of Bigleow- 
Kennard Co., Boston, Mass.; Leo T. Kap- 
pel, John Kappel, Jr., J. C. Kappel, all of 
the Drosten Jewelry Co., St. Louis, Mo.; 
Armond Jessop of J. Jessop & Son, San 
Diego, Cal.; Grover Spangler, Fremont, 
Nebr. 

Morris Koodish, Cincinnati attorney was 
appointed trustee in bankruptcy, Wednes- 
day when creditors of Carl A., and Jerome 
Thoma, met in the office of Charles T. 
Greve, Referee in Bankruptcy. It was the 
first meeting to be held by creditors of the 
Thoma Bros. Co. which filed a_ petition 
in bankruptcy in the United States Courts 
a week ago. The creditors have organized 
for the purpose of obtaining as much as 
possible out of the defunct business enter- 
prise. The Thoma firm did a_ wholesale 
jewelry business with headquarters in the 
Gwynne building. The bond of Koodish 
was fixed at $5,000. Harold H. Tuch of 
this city was named trustee in bankruptcy 
for Frank Gudschontment, bankrupt jeweler, 
628 Walnut St., who also filed a petition in 
bankruptcy two weeks ago. Tuch’s bond 
was fixed at $200. Gudschontment who 
lived at 789 E. Mitchell Ave., Avondale, had 
offices in room 212 at 628 Walnut St. 








Joseph Debevec, the late Carbondale, Pa., 
jeweler, left an estate of $9,500 according 
to his will filed for probate recently with 
the register. Cash in the bank together with 
the stock of the jewelry business will go to 
his son, Joseph, while all real estate will 
be shared equally by three daughters. Three 


other daughters are each to receive $1. The 


son is named as the executor of the estate 
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Minneapolis and St. Paul 





E. P. Peterson has opened a retail jewelry 
store at Sleepy Eye, Minn. 

Matt Lyngaas, retail jeweler, New Rich- 
mond, Wis., was married Aug. 25. 

O. Neset, retail jeweler, Thief River Falls, 
Minn., was in Minneapolis a short time ago 
on business. 

Mr. Strobel of Strobel Bros., retail 
jewelers, St. Clowd, Minn., was married a 
short time ago. 

E. A. Locke, Jr., is now associated in busi- 
ness with his father, a retail jeweler of 
Webster, S. Dak. 

H. J. Hulberg, retail jeweler, Northfield, 
Minn., was in Minneapolis a short time ago 
on a buying and pleasure trip. 

C. A. Hueners, Woonsocket, S. Dak., 
called on the wholesale trade when he was 
in Minneapolis recently on business. 

C. A. Sherdahl, Montevideo, and Mrs. 
Sherdahl were in Minneapolis recently on a 
trip to attend the wedding of his niece. 

H. L. Winters, Minot, N. Dak., stopped 
in Minneapolis on his way home from 
Indiana, where he recently visited relatives. 

C. G. Sherdahl of The Sundberg Co., 
Fargo, N. D., has been spending his vacation 
in the vicinity of Minneapolis and St. Paul. 

J. S. R. Schisler, Winthrop, Minn., is re- 
covering from a serious operation at St. 
Marys Hospital, Minneapolis, and has gone 
home. 

George L. Rochat, Ada, Minn., is taking 
treatment for rheumatism at Mudbaden, 
Minn., and reports indicate that he is getting 
better. 

Mr. Cornelius, retail jeweler, Prairie Du 
Chien, Wis., recently stopped in Minneapolis 
on his wedding trip. He was enroute to 
Chicago. 

L. N. Mohagen, retail jeweler, Wendell, 
Minn., was in Minneapolis a short time ago 
on a buying trip. He was accompanied by 
his wife. 

E. Thornberg, Humboldt, Sask., Can., 
stopped in Minneapolis on his way to 
Rochester, Minn., for a second medical ex- 
amination. 

E. W. Kohlsaat of the Bullard Bros. Co., 
retail jewelers, 95 E. 6th St., St. Paul, re- 
cently made a trip with friends to Rush 
Lake, Minn. 

R. W. Keller, retail jeweler, Clark, S. 
Dak., spent two weeks this Summer fishing 
at Basswood Lake on the Canadian border 
of Minnesota. 

Howard Ellison, retail jeweler, Mobridge, 
S. Dak., and Mrs. Ellison stopped in Minn- 
eapolis on their way home from a motor 
trip to Wisconsin. 

D. W. Smith, retail jeweler, Pipestone, 
Minn., has been arranging to put a gift de- 
partment in his store. He attended the 
Chicago gift show. 

M. O. Stevens of the wholesale watch firm 
of Albert L. Haman, 283 Endicott building, 
St. Paul, recently drove through Minnesota 
and North Dakota on a selling trip. 

James H. Snyder, traveling salesman for 
Albert L. Haman, watch wholesaler, 283 
Endicott building, St. Paul, has returned 
from a trip of nearly two months to the 
Pacific coast. 

J. A. Ruvelson of the wholesale jewelry 
firm of Phil G. Ruvelson, 606 Ryan build- 
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ing, St. Paul, left a short time ago on a 
trip through the northwest. He expected to 
be gone about two months. 

Charles A. Sauer, retail jeweler, Aber- 
deen, S. Dak., recently joined his family at 
Walker, Minn., where they had spent the 
Summer. After remaining several days there, 
he took them home in his car. 

A. H. Bockstruck of Henry Bockstruck 
Co., retail jewelers, 379 Robert St., St. Paul, 
returned Aug. 20 from a trip of two weeks 
to Balsam Lake, Wis., accompanied by his 
wife. They made the trip by motor. 

Walter F. Keim, watchmaker, on Aug. 1 
entered the employ of Hirsch’s Watch Shop, 
Inc., Bremer Arcade, St. Paul. He was 
previously with John Keller, retail jeweler, 
7 W. 7th St., St. Paul, where he worked 
for four and a half years. 

R. W. Esterly, Duluth, Minn., recently 
was in Minneapolis on a buying trip. He 
motored down. A. G. Jansma, retail jeweler, 
Sioux Center, Ia., stopped in Minneapolis 
with his wife on his return from a motoring 
trip to northern Minnesota. 

W. R. Cooper of S. H. Clausin & Co., 
wholesale jewelers, 13 S. 6th St. Minn- 
eapolis, returned Aug. 23 with his son after 
presiding at sessions of the National Whole- 
sale Jewelers’ Association in Philadelphia, 
and stopping in Atlantic City. 

G. H. Werner of Walters & Werner, 
manufacturing jewelers, 504 Ryan building, 


. St. Paul, returned Aug. 21 from a motor- 


ing trip of a week to Lake Mille Lacs and 
other lakes in northern Minnesota. Mr. 
Werner was accompanied by friends. 

I. S. Richter, representing Morse, Andrews 
& Co., Attleboro, Mass., came to Minneapolis 
from Kansas City a short time ago while 
on a sales trip through the northwest. Mr. 
Richter lives in Chicago, where he main- 
tains an office at 702 Heyworth building. 

Einer Bagge of the Chicago office of the 
Waltham Watch Co., and Mr. Williams of 
the factory sales department of the same 
firm were recently in Minneapolis. Mr. 
Bagge returned to Chicago, while Mr. Wil- 
liams continued to the Pacific coast. 

George Weinberg of the Duluth Jewelers’ 
Supply Co., and The Julgar Co., associated 
firms, Duluth, Minn., made a recent trip to 
Minneapolis as did E. F. Hoffelt, retail 
jeweler, Estelline, S. Dak., and Mrs. Hoffelt 
who were buying for the toy department of 
their store. 


Timothy Norton, retail jeweler, Armour, 
S. Dak., and Mrs. Norton recently were 
house guests of Louis C. Gaus of Louis C. 
Gaus & Co., wholesale jewelers, and Mrs. 
Gaus. They were en route to Rochester, 
Minn., where Mr. Norton was to have a 
minor operation. 

J. J. Geisen, traveling salesman for Wm. 
J. Reusch Co., Inc., 314-316 Bremer Arcade, 
St. Paul, left a short time ago to represent 
the firm on a trip through California. It is 
expected that he will be gone about three 
months. Mr. Reusch was in California 
earlier this year. 

Members of S. H. Clausin & Co., whole- 
sale jewelers, 13 S. 6th St., Minneapolis, 
had a picnic Aug. 21 at the Summer home 
of R. F. Reed at Seton, Lake Minnetonka. 
Boating, racing and swimming were parti- 
cipated in. Mr. Reed is in the watch de- 
partment of the firm. 
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A. B. Jackson of the St. Paul Fire & 
Marine Insurance Co., just back from the 
jewelry conventions in Philadelphia, believes 
that jewelers have a fair attitude toward 
companies such as his, which write jewelry 
store insurance. He addressed the National 
Wholesale Jewelers’ Association. 

M. H. Goodman, wholesale jeweler, of M. 
H. Goodman Co., 409 Ryan building, St. 
Paul, recently returned from a western trip 
of several weeks. He found business fair, 
with prospects for Fall business good. Mr, 
Goodman expected to leave at once on 


another trip through the northwest. 


Joseph Alpert, diamond merchant, has 
moved from the fourth floor of the Lindley- 
Skiles building, 622 Nicollet Ave., Minne- 
apolis, to Room 221 in the same building, 
after having occupied his former quarters 
about a year. He has engaged in the dia- 
mond business in Minneapolis about five 
years. 

Gus. Seaberg, formerly a member of the 
manufacturing jewelry firm of Seaberg & 
Robinson, 622 Nicollet Ave., which went out 
of business recently, is employed by Hatle- 
stad & Hindahl, manufacturing jewelers, 622 
Nicollet Ave. Mr. Seaberg has been in 
business in Minneapolis over 18 years. 

Herbert W. Gaus of the wholesale jewelry 
firm of Louis -C. Gaus & Co., 100 N. 7th 
St.,. Minneapolis, attended the retail drug- 
gists’ convention held in Watertown, S. Dak., 
recently, where he saw many retail jewelers 
of that State. Mr. Gaus is on a two weeks’ 
selling trip in Minnesota and South Dakota. 

E. ._H. Oehlers, retail jeweler, El Roy, 
Wis., died recently. He was about 40 years 
old, and had been in El Roy about 10 years. 
He maintained an up-to-date store and was 
widely known in the jewelry trade. He 
formerly had charge of the jewelry depart- 
ment of Schwenke Bros., Reedsburg, Wis. 

F. F.- Meyer, traveling representative for 
Thomas B. Wilson & Co., wholesale jewel- 
ers, 100 N. 7th St., Minneapolis, returned 
Aug. 27 from a successful trip through Wis- 
consin. He expected to leave Aug. 30 ona 
trip which would take him through northern 
Iowa and southern Minnesota, requiring 
about six weeks. 

H. S. Robinson, formerly of the manufac- 
turing jewelry firm of Seaberg & Robin- 
son, 622 Nicollet Ave., which went out of 
business a short time ago, is employed by 
Ostby & Anderson, manufacturing jewelers, 
622 Nicolet Ave. He was at one time em- 
ployed by P. M. Kohl, manufacturing 
jeweler, Minneapolis. 

Walter Ostbye of Ostbye & Anderson, 
manufacturing jewelers, Minneapolis, re- 
cently motored with Mrs. Ostbye on a week's 


trip in northern Minnesota. They went 
through Duluth, Hibbing, Virginia, and 
drove through the iron range. Mr. Ostbye 


did some fishing near Grantsburg, where he 
caught some heavy bass. 

D. E. McConnell on Aug. 21 entered the 
employ of the Capital Jewelry Co., 398 
Wabasha St., St. Paul, Mr. McConnell is 
a watchmaker, and previous to Aug. 21 was 
employed nearly four years by Marksons 
Jewelry Co., 420 Wabasha St. He entered 
the watchmakers’ trade 18 years ago next 
October with J. A. Harmon, Jefferson, Ia. 

Henry Nedrelow, retail jeweler, Plain- 
view, Minn., has returned from a trip of four 
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months to Europe, where he visited prin- 
cipally in Norway. He was born in Nor- 
way, and came to the United States when 
he was 16 years old. His friends in the 
trade are high in their praise of him, and 
regard him as having made a success in the 
retail business. 

R. H. Winter, secretary and treasurer of 
the R. G. Winter Jewelry Co., retail jewelers, 
(8 Nicollet Ave., Minneapolis, and Mrs. 
Winter have returned from a trip of over 
three months in Europe, where they visited 
England, France, Germany, Holland, Italy 
and Switzerland. Mr. Winter renewed the 
friendships he formed several years ago 
while in Germany. 

Harold and Lester Johantgen, sons of 
George H. Johantgen, retail jeweler, 628 W. 
Broadway Ave., Minneapolis, have been 
spending a month with their father and 
mother at home. Harold, aged 23, expects 
to graduate about Christmas time this year 
from the Northern School of Optometry, 
and Lester, aged 21, expects to graduate next 
Spring from the Elgin Watchmakers’ School. 
Their parents recently visited them in Chi- 
cago. 

Joseph A. Klein on Aug. 13 bought the 
interest of Leo H. Deeny in the Capital 
Jewelry Co., 398 Wabasha St., St. Paul. On 
April 1 Mr. Deeny and Mr. Klein together 
took over the business from M. I. Adelman. 
Mr. Deeny had previously been with A. I. 
Shapira & Bro., retail jewelers, 82 E. 7th 
St., St. Paul, for 18 years, and it is reported 
that he has returned to them. Mr. Klein is 
a son of G. A. Klein who was a retail 
jeweler for 35 years in Duluth, and who 
is now retired. 

Joe Meyer, son of Fred F. Meyer, travel- 
ing representative for Thomas B. Wilson & 
Co., wholesale jewelers, 100 N. 7th St, 
Minneapolis, expects to return to Ripon Col- 
lege, Ripon, Wis., this Fall, where he has 
been elected president of the sophomore class. 
Joe made an enviable record for himself at 
an inter-collegiate track meet on May 26 
at Mount Vernon, Ia., when he distinguished 
himself by making a record of 9.9 seconds 
in the 100 yard dash, and a record of 21.6 
in the 220-yd. event. Joe defeated athletes 
of several other colleges in this tournament. 

Harry E. Schloss, who until last week 
conducted a wholesale jewelry business as 
the Harry E. Schloss Co., 554 Plymouth 
building, Minneapolis, has gone to Chicago 
to accept the position of buyer for the 
jewelry department of the Chicago store 
of the Hartman Furniture & Carpet Co. 
His wife and son, Donald, expect to follow 
about Sept. 4. His other son, C. Leon, is 
to remain in Minneapolis with the North- 
western Mutual Life Insurance Co. of Mil- 
waukee. Harry E. Schloss was employed 
by Jeffery & Harris Co., wholesale jewel- 
ers, 704 Hennepin Ave., Minneapolis, for 
14 years until he severed his relations with 
them last Spring and started his own whole- 
sale business. He represented M. A. Zolla 
& Co., Chicago. On May 17, C. Leon Schloss 
joined his father in the wholesale business. 

—__s 


Incorporation papers were filed recently 
by the Mansfield-Windsor Jewelry Co., 
Mansfield, O. The incorporators are I. 
Eisenberger, R. Eisenberger, E. A. Asper, 
E. A. Asher, S. G. Kusworn. 
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Minnesota Ave., Kansas City, Kan., recently 
remodelled the front of its store so as to 
provide more convenient entrance and more 
attractive display space. Mr. Nelson re- 
ports business very satisfactory on the 
“Kansas side” during recent weeks. 

J. F. Flliott, who has operated a retail 
jewelry store and repair shop for some time 
at 622 Kansas Ave., Kansas City, Kans., is 
installing a trade shop department to his 
present business and will make an effort to 
acquire the work ordinarily sent out to trade 
repairmen by other stores in that city. 

N. A. Fasenmyer, retail jeweler, optom- 
etrist and railroad watch inspector, 511 
Minnesota Ave., Kansas City, Kan., has 
just doubled the space of his establishment. 
A new front was built and the store was 
completely redecorated. Mr. Fasenmyer also 
recently became official watch inspector for 
the Wabash railroad, making seven roads for 
which he fills that position. 

Martin L. Graybeal, retailer at 4746 Pros- 
pect Ave., has added some new equipment to 
his shop recently and has installed a new gift 
department in his store, which is in one of 
the outlying business centers of the city, just 
off a junction of several of the city’s car 
lines. Mr. Graybeal has been receiving quite 
a satisfactory amount of repair work and has 
just added a representative line of clocks as 
an additional spur to his retail volume of 
business. 

Albert Bell, jeweler at 5314 Independence 
Ave., this city, who a short time ago at- 
tained to the age of 19 years, is thought 
to be the youngest retail jeweler in Greater 
Kansas City. Mr. Bell began his career in 
the jewelry business at the age of 17, and 
13 months ago undertook the management 
of his own store at the Independence Ave. 
address, where he has been successful in 
building up a good neighborhood retail busi- 
ness for the establishment. 

Sol Krigel, who a short time ago closed 
out his Kansas City store and combined it 
with Sol Krigel’s Jewelry & Gift Shoppe at 
548 Minnesota Ave., Kansas City, Kan., has 
engaged Sam Major as an additional mem- 
ber of the staff at that address. Mr. Major 
is now manager of the combined store, al- 
though Mr. Krigel, as owner, will continue 
to supervise the operation of the business. 
Mr. Krigel has also added an installment 
sales department and reports business as 
being very good. 

T. T. Kaster, who owns and operates a 
retail jewelry and optical establishment at 
15th Street and Jackson Ave., returned last 
week from Ely, Minn., whither he went 
some weeks ago with his family for a fishing 
trip. Mr. Kaster said the fishing is good in 
the Minnesota lake country and he intimated 
that he is a candidate for the championship 
among jewelers as a big bass fisherman. 
So far no one here has challenged the claim 
but then some of these jewelers haven’t re- 
turned from their own trips yet. 








R. H. Wilson recently opened a new 
jewelry store in the New Theatre building, 
Princess Anne, Md. 





TRADE CONDITIONS 


Local retail jewelry dealers say trade has been 
on the upward grade for the past several weeks, 
and they are looking for a real -good business 
between Sept. 1 and the first of the coming year. 
Business in almost every linc in Evansville is im- 
proving some, and collections are much better than 
they were a month or two ago. General business 
conditions are looking up a great deal. Reports 
from the rural communities are to the effect that 
the farmers are in a much better frame of mind 
than they were a vear ago, and that they are 
luying more liberally now than then. Wholesale 
jewelers here say that trade has been getting better 
during the past month, and that many dealers are 
buying liberally for their Christmas holiday trade. 





Charles F. Artes, of the Charles F. Artes 
Co., Inc., has been named on the Republican 
finance committee by Mayor Herbert Males, 
Republican county chairman of Vanderburgh 
county. 

Hovey H. Tislow, retail jeweler at Peters- 
burg, Ind., who with his wife and family, 
has been spending the heated season on the 
lakes in Wisconsin, is expected to return 
home some time in September. Mr. Tislow 
has had some wonderful luck fishing. 

William Graves Carleton, son of former 
State Senator, William B. Carleton, local 
correspondent of THE JEWELERS’ CIRCULAR, 
will open the Democratic speaking campaign 
‘n Warrick county on Saturday night, Sept. 
4th, speaking in Hepp’s Theater in Boon- 
ville. He opened the campaign in the same 
hall two years ago. Young Carleton will 
leave carly in September for Gainesville, 
Fla., where he will teach political economy 
during the coming year in the University of 
Florida. 

Mussel diggers operating along the rivers 
in southern Indiana will continue active for 
another two months or more, or until the 
setting in of bad weather. Shells in this 
section are not as plentiful as they once were. 
The price paid this year averages about $40 
a ton. A number of valuable pearls have 
been found along the various rivers in. this 
section this year and they have brought 
good prices. Many southern Indiana pearls 
are sold in Paris and other leading cities of 
Europe from year to year. 

Articles of incorporation have been filed 
with the Secretary of State by Kuehn & 
Schmarr, 8th and Main Sts., Evansville, sil- 
versmiths and watchmakers. The capital 
stock of the company is $20,000. The in- 
corporators, are Ida C. Kuehn, John A. 
Schnarr and Dewitt C. Chappell. The firm 
has been doing a retail jewelry business for 
the past few months. Miss Kuehn for a 
number of years was in charge of the local 
retail jewelry store of Olsen & Ebann at 
606 Main St., and resigned her position some 
time ago to form a partnership with Mr. 
Schnarr who has operated a retail jewelry 
and repair shop at 405 S. 8th St. Mr. 
Schnarr is a practical repair watch maker, 
while Miss Kuehn has had a great deal of 
experience in the sales end and the two 
make a strong firm. 








The Hansen Jewelry Store, Moorhead, 
Minn., has moved into new quarters at that 
place. 
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E. T. Hensler has opened a trade repair 
shop in the Holland building. 

The business partnership of the Kay 
Jewelry Co., Second Ave., Seattle, is being 
dissolved. 

Burnett Bros., have installed a new front 
in their Portland shop and redecorated the 
interior of the store. 

Irving Gelb, formerly with I. Lachman & 
Sons, has joined the forces of the Eastern 
Importing Co., as city salesman. 

R. Gross is opening a wholesale establish- 
ment at 1103 Third Ave., where he will 
handle general jewelry lines and novelties. 

Simon Golub, diamond broker in the Hol- 
land building, left recently for a sales trip 
east of the mountains in Washington terri- 
tory. 

Frank J. Victor, Second Ave. retail 
jeweler, motored to Lake Crescent in the 
Olympic Mountains for the week-end last 
week, 

Alvin H. Hankins as chairman of the 
membership drive for the Jewelers’ Club of 
Seattle is concentrating efforts on that part 
of the work for the club. 

H. Golub has opened a manufacturing 
jewelry shop for the trade at 612 Holland 
building. He is a nephew of Simon Golub, 
diamond broker in the same building. 

Henry Hensel who has conducted a manu- 
facturing establishment for 33 years in 
Seattle, is closing out his shop at 1518 Third 
Ave., and. will retire from business. 

Peterson Bros., wholesale materials house, 
have closed their Seattle office in the Hol- 
land building and will concentrate their 
efforts on the business of the Spokane office. 

Delegates to the National Jewelers’ Credit 
Association passed through the city recently 
and were entertained with sightseeing tours 
by the local members of the wholesale and 
retail jewelry business. 

Mrs. Howard Hill of the Heider Drug & 
Jewelry Co., who has been on a pleasure trip 
in California, Oregon and Washington for 
some weeks, returned to Alaska last week to 
resume her work there. 

James F. Loveridge has left the sales force 
of S. A. Perkins & Co., wholesale firm to 
handle the Oregon territory for Mayer Bros., 
Seattle wholesale firm. His headquarters for 
this firm will be in Portland. 

D. W. Thomas, head of the wholesale firm 
of that name in the Holland building, is re- 
covering from a severe illnéss following an 
operation and is expected back in the office 
this week after three months absence. 

Joseph Mayer traveling for the firm of 
that name, in Alaska territory is returning 
this week... He reports the best business in 
years in that section and a large amount of 
merchandise’ ordered by merchants in that 
section. 

Paul Bader, salesman for the S. A. Per- 
kins & Co., wholesalers, recently made a 
business trip through Utah, Colorado and 
Montana with lines from that house and will 
leave this week for Oregon and California 
territory. 

Louis Rothstein of the diamond importing 
firm of Rothstein & Gluck, returned re- 
cently from a sales trip in the western 
States going as far east as Denver. Mr. 
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Rothstein spent a vacation period in New 
York recently. 

H. K. L. Johnson of the sales force of S. 
A. Perkins & Co.. wholesalers is at present 
working in Washington territory with IH. 
Kellogg of the Fiberloid Co. He recently 
made a sales trip in northern Washington 
accompanied by his wife and baby. 

The Eagles’ National convention, Fleet 
Week and the annual Merchants Exposition 
all held in this city this month created a 
good volume of business in souvenir articles, 
it is reported. Items typical of the section, 
such as totem poles, carved ivory, etc., were 
most in demand. 

A demand for leather goods in Seattle is 
on the increase, according to a recent survey 
of the trade. There has been about 10 per 
cent more business accomplished during the 
present year than for the same period last 
year, and a splendid Fall business is vis- 
ualized by experts. 

E. W. Sultan, California representative of 
the Joseph Mayer Co., has been in the home 
office in Seattle for two weeks renewing his 
lines and filling them out preparatory to a 
trip to California territory. He visited the 
trade in Portland on his way north and re- 
ports business there very good. 

Wholesale and retail members of the 
jewelry business in the city report a decided 
improvement in business in the last six 
weeks in this section. Merchandise of all 
kinds is said to be moving with fair activity 
and good Fall and Winter business with a 
record holiday trade is expected. 

Educational exhibits continue to hold the 
attention of many Seattleites who admire the 
windows of Paul Hanson, lapidary, who 
recently moved to the Cobb building. Mr. 
Hanson has provided a wealth of interesting 
data on the precious and semi-precious stones 
which he cuts and which he handles. 

A watch fob which was found at the scene 
of the Gaines murder in Seattle is an article 
of jewelry which is causing a great stir in 
detective circles and public attention is 
focused upon it, inasmuch as an investiga- 
tion is proceeding at present to determine 
whether the piece of jewelry was evidence 
that was suppressed at the trial. 

I. Lachman of the wholesale firm of I. 
Lachman & Sons, is en route home from 
New York where he has been on a sales trip. 
He is working the territory from Denver 
west and reports excellent business in this 
section. Business in the home office of this 
firm is reported well ahead of last year and 
unfilled orders are rushing the staff. 

Mr. and Mrs. George H. Davis, of the 
Seaitle office of A. I. Hall & Son, San Fran- 
cisco, returned recently after motoring to 
San Francisco and Los Angeles. They were 
accompanied by Mr. Al Duncan of the Den- 
nison office in the Hansen building here and 
the party visited the home office in San 
Francisco during their sojourn there. 

Paul A. Benton, of Benton Bros., jewelers 
of the University District, Seattle, has left 
for a trip to Alaska and the Northland. Mr. 
Benton sailed on the steamer Dorothy Alex- 
ander, and will be gone for about 10 days. 
He recently headed a large publicity cam- 
paign for the University District, which is 
held to have been of great beneft to the 
business interests of that community. 

One of the three exponents on the Pacific 
Coast of the Italian art of cameo cutting, 
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Miss Ann Pittwood ‘Wise, arrived for a 
visit in Seattle. ‘Although she lives at 
present in California, she is from the North. 
west as her parents live at Spokane. Work- 
ing in medallion backgrounds as well as sif- 
houettes, she demonstrated her art in this 
city, showing the effectiveness of her work 
when equipped with a dentist’s drill. 

Joseph Rose, optometrist, of Victoria, 
British Columbia, together with Mrs. Rose, 
has returned from an extensive tour of the 
United States and Eastern Canada. He took 
occasion while on this visit to examine the 
advances made in. optical science. Mr. and 


' Mrs. Rose examined all the latest optical 


equipment and instruments. While in the 
United States he inspected the latest line of 
glasses and other accessories of his business, 

A number of retail jewelers have been 
recent visitors in the city. Among these are: 
Mrs. J. Kahn, Bremerton; C. H. McClain, 
sreimerton; Frank Wills, Albany, Ore., re- 
tired; Irving Easton, Bellingham; Adam 
Zilliax, Jr, Enumclaw; N. A. Nelson, 
‘Leavenworth. “Ore Gregory, formerly in 
business in Port Orchard and now in Long 
Beach, Cal., has spent a week here with 
his family having motored up from the 
south. 

Morris Liff, salesman for D. W. Thomas, 
will leave Sept. 1, for a sales trip east going 
as far as New York. New lines shown in 
this Louse include .Venetian leather novel- 
ties in belts, purses, bill folds, writing pads, 
cigarette cases and book covers. A new line 
of bronze and nickle finished novelties in ash 
trays, desk sets, paper knives and similar 
items has also been:added to the stocks there. 
Antique ewelry is reported moving very 
satisfactorily for this firm. 

Burnett Bros., are offering from 10 to 50 
per cent reductions on all merchandise in 
preparation for their removal from their 
present location to 1316 Second Ave. shortly 
after Sept. 1. A large amount of merchan- 
dise has been moved already, it is reported. 
The new location is being remodeled and 
redecorated and. all fixtures which are not 
purchased new will be refinished before being 
placed in the new store. A large stock will 
be shown in the new location. 

Extensive preparations for the holding of 
the Third Annual convention of the Pacific 
Coast Association of Displaymen have been 
made by Henry Stohlton, display director of 
S. Friedlander & Son, jewelers on Second 
Ave., and the secretary-treasurer of this 
association. Mr. Stohlton who has conducted 
a large volume of correspondence with the 
members of this association, expects a record 
attendance at Seattle next month when the 
sessions open in the Hotel Olympic, Sept. 20. 

Among the out-of-town jewelry salesmen 
in the city recently were John E. Tetlow of 
Parks Bros. & Rogers; G. Heineman, manu- 
facturers’ representative here in the interests 
of H. Bullion Co.; Jack Friedman Jr., west- 
ern representative of the Westclox Co.; 
Harry Saunders, manufacturers’ representa- 
tive, Los Angeles; Miss E. Fox, repreésent- 
ing Robert Fulton, manufacturers’ represen- 
tative, San Francisco who was unable to 
make the trip at this time; Roy King, repre- 
senting Osby & Barton Co.; Fred Lee and 
Sam Kiersky of Lee & Kiersky, San Fran- 
cisco; Julius Wise, manufacturers’ agent, 
San Francisco and Jesse King, San Fran- 
Cisco. 
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A That this department shall prove mutually bene- 
ie ficial to our readers, it is desirable that the mem- 
k bers of the trade generally communicate with THE 
. JEWELERS’ CrircuLaR regarding any advantageous 
device or plan which they are utilizing in con- 
: nection with their busiaess. 
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e Written Expressly for The Jewelers’ Circular by Geo. L. Kyseth. 
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il ut 11 they are given a sma ~ ¢ V- whereby we can use 100 OLD WATCHES. No a new outside appearance. In order not to 
their old watch towards a new one they are ¢ matter how old your watch is, or how badly it needs . 
f in a more receptive mood for a deal z rary lednoagtg pr pct npn pda ~ confuse the customer, the tags on these 
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: There are thousands of ladies’ watches in $ model watches. ee. + watches should be plainly ‘ marked, ‘rebuilt.” 
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on e homes that really are in f : % TL WoMEN of this vicinity to own a new, guaran- advertising is the most important part and 
of The old type ladies’ watch which was worn @ Sted wotch Of their own choles $ should be well. planned. ‘The advertisement 
y : oie 4 MUST HAVE THESE OLD WATCHES BY . 
nd osha chain’or chatelaine pin = bitateied oe 4 W ussce 1, 1926, and this offer will positively shown has, proven very good. . This ad 
Lis worn more-than once or twice a week an be withdrawn on that date — so come early for the should be run for several issues in the best 
ed therefore is far from being worn out. These $ ee ee ee. $ newspaper. It should also be elie aaa 
ken i de; can be taken *. 4 1. le : 
he engpre Pai taken oe pe . ~ vec — - J. White & Son, Rolfe ¢ hand bills and distributed to the residences 
rd : nag eir old cases m0 oo te i tae Ce JEWELRY STORE $ and put in the cars on the streets. 
e n face cases or gent’s s . Every jewel i 
0. cases come complete with silver dials and = lait a of ad wane ro get roThese 
en egg a — oa og 0, A SUGGESTION WORTH FOLLOWING should be piled in the display window with 
of x an x 6 sizes. ‘hen made up F cond eceteh : 
u- they make a beautiful looking watch and_ dition of the movement and the number of -s . pagers ate en eae 
ts can easily be sold at from $12 to $18, de- jewels it has. It will be found that the These Old Watches Have Been 
t= pending on the number of jewels. The trade-in watch plan especially appeals to the Traded In! Watch the 
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nd aye! is asked is, “How much do you allow the writer has. never found any method of such as . _ 
n- or the different grade watches?” The _ selling watches that will clean out the odds « 
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Artistic Designs — Westminster Chimes 


Raised Bronze Numeral Dials—Finest Mahogany Cases 


This Herschede “6000” Line has all the 
Attractive Features that appeal strongly 
to a Discriminating Class of People. 


Westminster Chime on “Symphony” Rods; 
Raised Bronze Numeral Dial; Finest Mahog- 
any Cases; Smartly Refined Patterns PLUS 
a name that connotes Reliability 





In this Herschede “6000” line you have an 
array of Clocks that you can display to your 
No. 6000 most discriminating trade with pride and 


Roman Gold Border. Height 9”. Length 2034”. satisfaction. 


Depth 534”. Dial 5”. Retails at $50.00. 
Put them in your Clock Department with 


an assurance tha‘, ‘hey will sell well this Fall. 


Place orders for Fall and Holiday require- 
ments NOW! We will make shipments on 
date specified. Don’t hold back orders and 
court disappointment and loss of business. 


Order thru an Accredited Herschede Job- 
ber or direct from the factory. 


No. 6002 


Carved Molding. Height 9”. Length 2034”. Depth 
5%”. Diat 5”. Retails at $50.00. 


Herschede movements 
as well as cases are 
manufactured complete- 
ly in our own modern 
plant under our personal 
supervision. 





No. 6012 
No. 6004 
° . Height 12%4”. Width 8%”. 
Height 9”. Length 20%”. Depth 5%”. Dial 5”. Depth 6”. athe as 


Retails at $53.00. $45.00. 


The HERSCHEDE HALL CLOCK CO. 


686 Fifth Pret Sew Yoc—Robt. E. Wilkes, Mer. CINCINNATI, OHIO Pa tic ms erecta ——— Oalif. 
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Storekeeping Department 











will surely attract attention to your window. 

If your watch sales have fallen off in 
the last year, try this “trade-in” plan. The 
writer can assure you that he has seen it 
tried several times and in every instance it 
meets with success. In fact, in a village of 
less than one thousand population one 
jeweler put out 40 watches in the 10 days 
that the offer was in effect. 


Selling More Diamond Mountings 


From close observation the writer was of 
the opinion that fully one-third of the dia- 
monds worn by women were still mounted 
in the old yellow gold mountings. With 
this in mind, it was decided to put on a 
style show of diamond mountings. The ad 
illustrated was run for three issues of the 
newspaper on the page that is usually de- 
voted to things of interest to the women, 
and the following ad was run for six issues 
in the Lost and Found department: 


LOST! Hundreds of diamonds are 
lost every year because the prongs 
become worn and the stones drop out. 
Have you had yours inspected lately? 
If not, bring it to us and we will 
inspect it for you. 


To say that the style show was a big 
success is putting it very mild. Though this 
advertisement was run three months ago the 
effects of the advertising is still bringing re- 
sults as some of the customers who felt that 
they could not afford a new mounting at 
that time have since had their diamonds re- 
mounted. It has also brought on a rush of 
recovering yellow gold wedding rings to 
match the new diamond mountings. 

In putting on a “style show” of diamond 
mountings the jeweler should show a big 
assortment of diamond mountings together 
with show cards telling about the show. 
If his stock of mountings is not large 
enough, any of the ring houses will be glad 
to supply him with a good assortment for 
the show. 

On one occasion, when one of our cus- 
tomers had lost a very valuable diamond 
from a badly worn ring, we ran the fol- 
lowing ad with splendid results: 


$50 Reward 


Somewhere on one of the streets 
of ————— there is a very valuable 
diamond which was lost by one of 
our clients. We have been authorized 
to pay $50’ reward for its return to our 
store. 

Is your diamond mounting safe in 
its mounting? Are the prongs worn? 
If so, the stone may drop out as did 
the diamond we are advertising for. 
Have your diamond rings inspected 
every few months. We will be glad 
to do it for you. 

GEORGE L. KYSETH & CO,, 

| JEWELERS 


The Repair Department 


Someone has said that the jeweler’s bread 
and butter comes from his repair benches. 
In other words, the repair bench should be 
a continual source of revenue besides bring- 
ing many people into the jeweler’stistore. 
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The writer wonders how many jewelers 
have given this department of their store 
the amount of attention it deserves. A cus- 
tomer who is well ‘satisfied with the repair 
work done to his watch, will feel that 
everything else about your store is equally 
good and he is far more apt to come to the 
store where he has been well treated when 
about to make a jewelry purchase. 

In most instances the repair man does not 
take enough time to explain to the customer 
just what has been done to his watch. He 
may tell the customer that a balance staff 
was put in his watch or that a train jewel 
had to be replaced. Now if the customer is 
of a doubting nature and he cannot remem- 
ber that he has dropped or bumped the 
watch, he may be a trifle skeptical. The 
writer has heard many customers say, “Mr. 
So and So, the jeweler over on State St., 
said that he put a balance staff in this 
watch but I don’t know whether he did 
or not.” Nearly always there is a certain 
element of doubt in the repair customer's 
mind. It should be your aim to allay this 
suspicion of watchmakers all you can. Con- 
fidence in your repair work can be estab- 
lished if every broken piece that is taken 
out of a watch is folded into a watch paper 
and fastened to the tag with a wire paper 
clip. 

Then when your customer calls for his 
watch, show him the part that was broken. 
An eyeglass mounted on a tripod at the cor- 
rect focus will magnify the part so that he 
can see for himself just what was wrong. 
You will be surprised what an interest people 
have in seeing the parts of watches magni- 
fied. Many times they will say “I don’t see 
how you can make a part so small as a 
balance staff or I had no idea that a hair 
spring was so complicated.” It is well to 
take a few minutes time and explain just 
what the broken part had to do with the 
running of the customer’s watch. When 
the customer is through examining the 
broken parts, make it a point to throw it 
into the waste basket while he is looking. 
Then he will know that you are not saving 
it to show someone else as part of their 
watch. To some jewelers this little detail 
may seem superfluous, but remember that it 
may be the means of establishing faith in 
your repair shop. 

Many jewelers feel that when the repaired 
watch leaves their store that their obliga- 
tion ceases. This, however, should not be 
their attitude as a customer likes to feel 
that you have an interest in the accuracy 


of his watch. The following statement 
printed on a postal card will be very 
effective : 


Dear Friend: 

Just two weeks ago you received 
your watch from our store and we 
are interested in knowing if it is 
keeping accurate time. Watches that 
are being carried will run with a 
slightly different rate of speed than 
when they are hanging without motion 
on our repair rack. Therefore, it is 
sometimes necessary to give them a 
final adjustment after they are in 
service again. We want our work to 
be satisfactory. If not, we make it so. 


These follow-up cards should be sent out 
two weeks after the watch is taken out. 
.It is a simple matter to handle if the fol- 
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lowing methed is used. A board with seven 
rows of hooks with six hooks to each row 
should be hung below the watch rack. Then 
when a watch goes out the tag should be 
hung on one of these hooks corresponding 
to the day of the week. For example, we 
will say that it is Monday morning. All 
the tags from the watches that go out today 
will be put on the first hook in the upper 
left-hand corner. Likewise, the balance of 
the week the tags will be pat on the hooks 
across the board. In that way there is a 
hook for each day of the week except Sun- 
day. The following week the tags are put 
in the same order on the row below. On 
the third Monday or two weeks from the 
time the first tags were put on the hook, 
the first Monday’s tags should be taken off 
and the follow-up cards sent to the repair 
customer whose name appears on the tag. 
This procedure should be carried out for 
the six business days of the week and it 
will take but a few minutes each morning. 

The repair tag still has another important 
duty before it is consigned to the waste 
basket. The tags which are taken off the 
hooks each day should be fastened together 
with a paper clip. This bundle of tags is 
then placed in channel or long narrow box 
on top of the previous day’s tags so that 
after 12 months when the bottom bundle of 
tags is pulled out you will have the names 
of the parties whose watches you repaired 
a year ago. It will be found beneficial to 
send out a letter or card to these customers 
explaining about the care their watch should 
have.. The following card has proven very 
satisfactory.” 


Dear Friend: 

About 12 months ago your watch 
was repaired by us. The _ time 
slips by so rapidly that we take 
the liberty of reminding you that a 
watch, to give good results, should 
be overhauled once a year. - Many 
watches will run for months after the 
jast drop of oil on the bearings has 
disappeared. But you cannot expect 
good time-keeping from a watch thus 
neglected. Moreover, injury is sure 
to overtake your watch sooner or 
later, and the cost of repairs is then 
doubled. The smaller the movement, 
the more frequently does your watch 
need oil. The oil in a wrist watch 
may last six to eight months, while 
a larger watch will require oiling but 
once in twelve to eighteen months. 

Remember while you sleep, your 
watch is on the job 24 hours a day. 

[THE END] 





To Our Girl Athletes 





You putt the shot, you run each race 
With flying feet and shining face, 

You swim and dive till kingdom come, 
And you chew gum. 


While other gwls are wasting time 
With silly boys who use a “line,” 
You exercise from head to thumb, 
But gosh, yowre dumb. 


No cigarette shall mar your health, 

No gin shall rest beneath your beli. 
You're headed for a better day, 

But why delay? —California Pelican. 





116 THE JEWELERS’ CIRCULAR September 1, 1926 











-MASTERPIECES of the ART of CLOCKMAKING 





Bronze Metal Tambour Clock 





Just a few examples of the extensive 
line of 8-day, High-grade, World 
Renowned, Chelsea Clocks. 

Cost more than others, 

BUT 


The Value is there. 


On sale by Htighest-class Jewelers 


CHELSEA CLOCK CO. 
(Established 1897) 
10 STATE STREET BOSTON, MASS. 


Louis XVI Clock 
Bronze Metal Cases 


GIFTS THAT LAST— 
CAN BE HANDED DOWN AS HEIRLOOMS 


METAL CASES FINISHED TO ORDER AS DESIRED 


SHIP’S BELL MANTEL 
YACHT BOUDOIR 
BANJO DESK, AUTO & 

WALL AEROPLANE 





Banjo Clock 
Beautifully Decorated 





Yacht Wheel Ship’s Bell Clock Clock and Barometer Desk Set “Commander” Ship’s Bell Clock 
(Also Without Base) : (Also Clock Sold Separately) 
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Merchandising Suggestions for September 





Selling Opportunities for the Enterprising 


Written Expressly for The Jewelers’ Circular 














‘gee jeweler who takes all the changes 
going on in his community into consider- 
ation will find an opportunity in most of 
them for extending his business. The 
changes caused by the seasons are partic- 
ularly fruitful for the wide-awake jeweler. 

Labor Day is a peculiar holiday in that it 
stands as a marker between the Summer 
season, with all its frivolities, flittings and 
lack of initiative, with all its tendencies to- 
wards procrastination in buying, and the new 
Fall season with its renewed activities and 
ambitions, with its new prospects for a 
regeneration of social and commercial life. 

Sept. 21 marks the official opening of 
Autumn and the final knell of Summer. It 
marks a time when the air has a tang that 
bristles with briskness, pep and energy. It 
marks an impulse to be up and doing, to buy 
for future needs and present day require- 
ments. It means much to the jeweler in 
every hamlet, town and city. 

The first Fall month is more than a mere 
calendar date. It indicates the closing of a 
season of lassitude and the opening of a 
season of snap and vigor, of life and spirit, 
of ambition and determination. The change 
will be felt by both the jeweler and his 
prospective customers. It calls for a, closer 
co-operation for the good of all. But the 
jeweler must make the first move towards 
the closer contact by planning events that 
will attract attention to his store, to his 
wares and to his business policy. 


THE transition from out-door living to in- 
door activities will prove beneficial to 
the jeweler because of the creation of new 
needs and requirements of the people. It 
creates new needs in the home. The coming 
back to the home nest after a Summer’s pere- 
grinations exposes many of its deficiencies 
and imperfections. New ideals have been 
formed and the home must be made to 
conform to them. Therefore the jeweler 
should examine his stocks for home mer- 
chandise and present it to the people at once, 
while the need is fresh in the mind, and the 
desire is strong for the change. 
Merchandise for the home! The jeweler 
has plenty. He can supply articles for 
practically every room in the home. Silver- 
ware, chinaware, glassware for the dining 
room. Vases, statuettes, candlesticks and 
a hundred other articles can be supplied 
with which to make the living rooms more 
| pleasant, more comfortable. Desk sets, book- 
ends and other articles will be needed for 
the library. And for the boudoir there are 
Many more requirements the jeweler can 
supply as readily as the housefurnishing 
stores. 
The jeweler can, with the home needs in 
view, present a multitude of merchandise 
articles in a “Beautify the Home” sales event. 


The newspaper advertisements used during 
this event may very properly start out with 
a general appeal to the women to make the 
home more beautiful by adding little touches 
of art to each room, and by suggestions for 
making the home more complete in respect 
to its entertaining appointments. Then as the 
days pass by separate advertisements may be 
made to take up each room and its require- 
ments. These advertisements should be 
educational in a measure beyond the usual. 


PPHERE are other ways of presenting 
merchandise used in the home. For in- 
stance, one advertisement may be given over 
entirely to the appointments of the tea-cart, 
another to the dinner table, and so forth, not 
forgetting milady’s dressing table and her 
personal needs. If the jeweler will divorce 
his usual presentation of his merchandise and 
make his offerings appeal to a particular 
class of customer, supply a particular need 
in the home, or a special personal require- 
ment his advertising will be much more 
resultful in bringing him business. General 
advertising may be dignified and exclusive 
but as a usual thing it is tardy in bringing 
in dollars and cents results. 

The new season brings with it a predomi- 
nating thought of STYLE. Style will fill 
the minds of women for weeks and exclude 
many other emotions that are of equal im- 
portance. The jeweler should take advan- 
tage of this force by advertising style 
jewelry. It is not impossible for him to 
have a Fall exposition of style jewelry just 
as the wearing apparel merchant has _ his 
exposition of new Fall gowns and other 
articles of wearing apparel. To do this 
successfully it is of course necessary that the 
jeweler give more attention to new fads 
and styles in jewelry, to watch the foibles 
of Paris and procure such new creations as 
are suited to his clientele. Once in stock 
this class of merchandise should be presented 
in the same manner as other style goods by 
other merchants. 

If the jeweler could secure the services of 
an “expert from New York” in demonstrat- 
ing the new styles there is no reason why 
he could not have a jewelry exposition for 
a week that would result in much good 
business. Such a woman should necessarily 
be well posted on style and know what the 
best foreign jewelers are offering at the 
moment. She should be possessed of good 
taste and be able to advise customers as to 
the proper class of jewelry to wear on all 
occasions. 


SOME jewelers could have a “Jewelry Ex- 

position,” for a few days that would call 
more attention to jewelry: and in particular 
the jewelry being offered by the local jeweler. 
Sometimes it can be arranged with a travel- 


ing salesman to remain in town a day or so 
and offer his entire samples to the public. 
If the dates are decided upon in advance 
the jeweler can advertise the event to his 
local customers and in this way make a 
number of profitable sales without the need 
of putting in a heavy stock of any particular 
line or style of jewelry. 

The public can be informed that “A large 
wholesale (or manufacturing) house cooper- 
ates with the local jeweler in presenting its 
entire stock of new jewelry, in which the 
latest ideas and newest styles fresh from the 
best Paris jewelers are presented to the peo- 
ple of (name of town).” 

Much should be made of the idea that no 
two pieces will be duplicated in the stock 
and that duplicates will not be offered at a 
later period. Exclusiveness in style and 
design should be emphasized definitely. 

In the early days of September there will 
be a good demand for fountain pens and 
pencils, for emblem rings, class pins, etc., 
among students preparing to return to school. 
The demand is not nearly as large as it 
might be made by good advertising and a 
proper presentation of this class of merchan- 
dise. 

Among the first-year students there are 
other possibilities. A good substantial watch 
is a requisite at school, where classes are 
arranged along the rotary order, and often 
go from one building to another to attend 
classes. ’ 

The opening of the Fall season in the 
theaters will bring into demand such articles ~ 
as opera glasses, fans, bags, etc. With the 
opening of a local theater as the social event 
of a community a jeweler has a splendid 
opportunity to tie-up this class of merchan- 
dise with the event and get more attention 
than otherwise. 


ON Sept. 17, occurs the anniversary of the 

adoption of the Constitution of the 
United States. This anniversary will be 
generally observed throughout the entire 
country. The jeweler should find in this 
anniversary an opportunity to show his faith 
in his country and to display his loyalty. The 
following creed may be printed in the news- 
paper advertisement or displayed in the 
window : 

I believe in the United’States of America 
as a Government of the, people, by the peo- 
ple for the people; whose just.gowers are 
derived from the consent of the governed; 
a democracy in a republic; a sovereign na- 
tion of many sovereign States; a perfect 
union, one and inseparable; established on 
those principles of freedom, equality, justice 
and humanity for which American patriots 
sacrificed their lives and fortunes. 

I therefore believe it is my duty to my 
country to love it; to support its constitu- 
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Tee Cornilian Cameo Rings with a brilliant 
Diamond set in the Cameo are the latest in fashion. 
The 14K white gold mounting is beautifully pierced 
and engraved. The price and the beauty combined 
will make sales for you. . 
HENRY DAVIDSON * Newyork cin” 
New York City 
No. 2064 , 
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Why Not Get the Right Color ? 


-Phoenix White Finish 


gives your white gold jewelry the beauti- 
ful platinum color; easily, quickly and 








22 ALBANY ST., NEW YORK CITY 
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Pastor Stop 
Watch Only 


$7.50 





—_ 


oA very cheaply. It stays white and looks Fifth- 

Z right. Easily stripped (see directions) if iy cera 

Z article is to be repaired or soldered. Seevtemen end Boy Scou, 

e 1 quart, $5.00. Try it. Use Them 

A 

“A Ask for SAM W. HOKE, Mcr. od THE STERLING 
Circular WATCH CO., Inc. 
Cc. W. F. JEWELERS TECHNICAL ADVICE C9 Manufacturer 


15 East 26th Street 
New York, N. Y. 





Fairchild & Company, Inc. 
49 EAST 21st STREET 
NEW YORK CITY 


We Are Manufacturing 


Pencils and Kindred Articles in Gold and Silver in New and 
Exclusive Designs, and the “Fairchild’’ Gold Pens 








Pat. Feb. 20, 1917 





The Protection Ring Guard 


For thin rings get our num- 
ber 0. It is a new addition 
to our regular sizes. 


The Lion Safety Pin Clutch Co. 


20 W. 22nd St., New York Pat. May 25, 1920 








SEND US YOUR SPECIAL ORDERS FUR 


SRia\EMS" BAD 
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SCHOOL - COLLEGE & FRATERNITY PINS seit LA VIE PEARL CO. 
INTERBORO MEOAL & BADGE CO., 32 E. 22d St., New York 0650 65 Nassau Street New York City 











PEARL, BEAD AND NOVELTY STRINGING 


WE.send messengers to the New uptown Jewelry District twice 
mage vb We call for and return your jobs, finished the very 
same day. 


Pearls Restrung 25c. and 35c. 
SPECIAL PRICES FOR QUANTITY WORK 


24 Hour Service 








GENUINE, NATURAL 














UNMOUNTED 








ELK TEETH 


of every description at lowest wholesale prices. 
Sent on selection to well rated manufacturing 
jewelers. 

Also teeth of the small species of European 
Elk called Fallow Deer, for small work. 


PRECIOUS STONES 


Fine quality, well cut, Amethyst, Aquamarine, 
Garnet, Topaz, Tourmaline, Sapphire, Morganite, 
etc. Leading Synthetics in first class Rubies, all 
colors of Sapphires, Alexandrite, Hyacinth, etc. 
A large line of dimension Cabochon, Semi-Precious 
Stones for the jeweler, such as Scenic Moss Agate, 
Carnelian, Bloodstone, Amethyst quartz, Moon- 
stone, Malachite, Lapis, Thompsonite. Turquoise 
of Matrix, Clean and Scarabs, Opal, Chrysoprase, 
Jade, Cameos, etc. 

Gem Material, in rough and sliced, for cutters, in 
precious and semi-precious stones. 


Send for price list—goods above sent on memo, on customary terms, to Jewelers and lapidaries. 


L. W. STILWELL, Importer, Deadwood, So. Dak. 


The Buyers’ Directory 


Price, $1.00 


The Jewelers’ Circular Publishing Co. 
11 John &., eerner Broadway, New York 
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Storekeeping Department 





tion; to obey its laws; to respect its flag; 
and to defend it against all enemies. 

It is very appropriate that on Sept. 13 a 
copy of the Star-Spangled Banner be shown 
in the window together with a flag or 
several of them. This is the anniversary of 
the composition of this wonderful song by 
Francis Scott Key while detained on a 
British ship during the bombardment of 
Fort McHenry, near Baltimore in 1814. 

These displays of loyalty need in no way 
interfere with the regular order of merchan- 
dising events, but be interpolations that are 
intended for the purpose of adding to the 
prestige of the establishment. 


ALL is associated with the harvest. It is 

fitting that the window displays be given 
a tinge of autumn color, orange, brown and 
red. Autumn foliage and flowers may be 
freely duplicated in the store and window. A 
window display in which the “Spirit of 
Autumn” predominates would not be amiss. 
A doll dressed in white may personify the 
spirit of autumn, and if autumn foliage and 
flowers, fruits and vegetables are added to 
give it the autumn atmosphere the window 
display should attract a great deal of atten- 
tion. It may be added that the jeweler who 
adopts any such idea should see to it that the 
editor of his local paper gives him proper 
recognition for his genius. Editors are al- 
ways willing to write up unusual events in 
the community and the jeweler should not 
wait for him to ferret out the jeweler’s dis- 
plays and ideas, but he should steer the 
editor right up to them and say, “See there, 
that’s worth half a column, isn’t it?” 


MEDALS, prize cups and other trophies 

can be sold by the local jeweler who is 
willing to go after this business. The wind- 
ing up of sports, Fall fairs and similar occa- 
sions makes it possible for these articles to 
be in demand, but if the jeweler does not 
foster this trade other merchants will get 
the business and other merchandise will be 
substituted for the prizes. 

Medals for honor scholars in local schools 
are a valuable incentive to the pupils to work 
with greater vim and energy in the schools. 
The jeweler can single out some prosperous 
citizen and take a proposition to him for an 
endowment for a perpetual distribution of 
medals to honor students in certain classes. 
The jeweler should work up a suitable de- 
sign and include in the inscription suggested 
on its reverse side the name of the donor. 
This latter appeals to the pride and is often 
a greater incentive towards giving the medals 
than loyalty to the home town or an appre- 
ciation of the benefits of a good education. 


WHlle there are plenty of events in the 
Changing conditions of September the 
jeweler should also look ahead a few weeks. 
October brings its customary weddings. 
“Gifts for the October Bride,” should be 
featured. Special displays in which the bride 
functions are always attractive. A doll 
dressed as a bride in a window draws the 
eyes of everyone and the expression, “Isn’t 
that sweet!” is a compliment to the jeweler 
’n whose window the display is found. 

The hunting season will keep vacuum 
hottles, flasks, safety razors, cigar lighters, 
compasses, field glasses and other similar 
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stocks alive during the early [all season. 
The jeweler shoukl keep tabs on the Nimrods 
of his community. Any activities among them 
should be immediately tollowed up by per- 
sonal solicitation for trade. This solicitation 
can be dignified, and in the solicitation confer 
a favor on the object of the solicitation. 
if business is worth having it is worth going 
after—and September is the best month to 
get after it—A.E.E. 





Holding the Neighborhood Business 


= jewelers appeal to the people in 
their neighborhood or section for. patron- 
age on purely patriotic grounds, as though 
the residents should paironize their own 
neighborhood jeweler at all costs, in pref- 
erence to giving their trade to larger stores 
in the main business section of the city, or 
in larger neighboring cities, with their 
usually greater variety of stock and jewelry 
merchandise. 

R. L. Woodman, jeweler on Freemont 
Ave., Seattle, in one of the business com- 
munities formed in this widely scattered city 
of the Northwest, takes rather the opposite 
view, and impresses the fact upon the peo- 
ple of that section of. the city that he is 
competing solely on the basis of merit for 
their trade. : 

“Don’t Trade At Home for Our Sake,” 
states his announcement to the residents of 
that section, through the local press. “See 
Our Windows. Judge for Yourselves If 
We Can Compete for Your Business.” 

He has therefore placed in the window a 
variety of merchandise arranged to show 
the value of the articles which he handles 
for the convenience of the people of that 
section. 

There is thus counteracted an impression 
which many small business men create 
through appeals made solely to trade at home 
and patronize the neighborhood shop to keep 
the money in circulation in the neighbor- 
hood, or to make the neighborhood prosper- 
ous and more progressive. 

The average shopper often feels that he 
would rather deal with merchants entirely 
on a competitive basis, trading on economic 
grounds, with an establishment that is offer- 
ing the best values obtainable, whether in 
the big business district, or in a sinaller 
section, taking into accoum that the larger 
turnover of the big establishment and the 
higher rent would offset in some measure 
the smaller turnover and the considerably 
lower rent of the jeweler in the Iess nopulous 
communities and the sma!le: or more local- 
ized business districts—C. M. L. 





AUTHOR! AUTHOR! 

Officer (just bawled out) : “Not a man in 
this division will be given liberty this after- 
noon.” 

Voice: “Give me liberty or give me death.” 

Officer: “Who said that?” 

Voice: “Patrick Henry.”—Awgwan. 





SO EASY 


First Crook: “I’ve bin wonderin’, Bill— 
how does a man get his own money out of 
a bank.” 

Second Crook: “Easy. He jes’ forges his 
own name to de check.”—Kansas City Star. 
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Master Humphrey’s Clock 
Where Is It? 





By C. Leo Rerp* 


FTER an address to the Rotary Club of 

West Hartlepool on “Old North Coun- 
try Clocks” a number of letters have ap- 
peared in the local press, and many have 
been sent to me personally from people who 
claim to own “Master Humphrey’s Clock,” 
or know where it is. More than one corre- 
spondent states it is in Lartington Station 
waiting room. 

Both the Humphreys (Thomas the father 
and William the son, and maker of the 
celebrated clock) undoubtedly made many 
clocks, and perhaps if you can spare space 
for a description of the clock Dickens saw 
and named, it will clear up some misappre- 
hensions. I published a description and il- 
lustration of it in my book, and none of 
those now described to me tally with it. , | 

“Master Humphrey’s Clock” was made 
by William Humphrey at Barnard Castle. 
He was born in 1812, and in 1828, when 
only 16 years of age, commenced to make 
the clock made famous by Charles Dickens: 
It was of the “Grandfather” type, and en- 
closed in a colored lacquered case, the hood 
(or top) of which was arched and boré 
three balls surmounted with eagles as or- 
naments. The dial was square, with ‘a 
centre-seconds hands (or pointer) which 
traveled round the hour and minute chap- 
ters of the large dial once a minute—one of 
the first centre seconds clocks made. It boré 
on the dial the maker’s name, “William 
Humphrey, Barnard Castle, Yorkshire” 
(the county name is curious, as Barnard 
Castle is now in Durham), and later, after 
Dickens published his book, Humphrey added 
to a plate at the top of the dial the words 


' “Master Humphreys’ fecit 1829.” 


In attempting to trace this clock (made 
world-famous by Charles Dickens) after the 
makers’ death in 1887, I have received much 
curious information. It was shown, among 
other North Country Clocks, at the New- 
castle Exhibition in 1887, and was then in 
William Humphrey’s possession. He died 
at Stranton, West Hartlepool, in that year. 
One writer states it was sold soon after his 
death to H. B. Watson of Newcastle, 
then to an antique dealer. Later passing 
into the hands of a Sir Keith Fraser, it was 
sold at Sathebys and was supposed to have 
been bought by an American. Supporting 
this last statement another correspondent 
states it was sold in London in 1916 to 
a Mr. Smith of New York for £120. 

In reply to an inquiry, Messrs. Sotheby & 
Co. state: “You were quite right in thinking 
that the original Master Humphrey’s Clock 
was sold in our rooms, but we cannot, un- 
fortunately, recollect the date of the sale 
and have no record of it. We do remem- 
ber, however, that it was purchased by the 
late G. D. Smith, the well-known New 
York bookseller, who died about five years 
ago. We do not know what became of the 
clock after it passed through our hands.” 





*Of Newcastle-upon-Lyne, England, author of 
“Old North Country Clocks and Their Makers.” 








H. H. Sinclair has moved his jewelry 
business from Markle, Ind., to Huntington, 
Ind. 
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6 PROFESSOR JULSTAFF Says: | 


The feller who sez that it’s hard to make 
people change their methods of doin’ 
things prob’ly hasn’t got the proposition 
they should change to. Folks’ change 
easily to the W. H. S. method of buyin’ 
watch repair material. 
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is a conservative estimate of the amount you save when 
dealing with us on watch repair material. Just figure out 
| what this will mean on a year’s supply of balance jewels, 
| balance staffs, end stones, roller, plate or tram jewels, and 


other material! You gain in quality too. 


W.H. S. 


) WATCH REPAIR MATERIAL 
| “DIRECT FROM MAKER TO YOU” 


Write for Information | { 



































| ) WALTHAM HOROLOGICAL SCHOOL, Waltham, (54) Mass. 
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The Horological Questionnaire 


Written Expressly for The Jewelers’ Circular by Lester B. Pratt 




















AutHor’s Note—Realizing that there is a scarc- 
ity of competent watchmakers employed or engaged 
in the jewelry business, this article is written 
at the request of the technical editor for the pur- 

e of interesting the younger gengsation in the 
selection of watchmaking as an occupation. Among 
the mechanica! occupations, watchmaking stands 
pre-eminent as a clean, profitable business, elim- 
inating the monotonous routine of many other lines. 
The watchmaker has invariably been honored as 
the highest exponent of human mechanical skill, 
and delicate precision instruments of every de- 
scription come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of ac- 
curate time pieces. . Strictly speaking, the name 
“watchmaker” is a trade misnomer, as_ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, ‘“watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are “old 
stuff” to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 

(Continued from Teciinical Isstie of Aug. 4) 

QuestTIon :—Will it be necessary to grind 
the face of the teeth of the pinion cutters? 

ANSWER :—Our pinion cutters, or in fact, 
any cutters which we make will perform 
their work much more satisfactorily, if we 
make arrangements for grinding the face 
of the teeth. In any kind of pinion cutting 
which is done with a steel cutter, we may 
do the best work in the shortest possible 
time if the cutting edge of the teeth of our 
Pinion cutter is sharp and keen. 

In order to grind the teeth of our pinion 
cutters properly, we shall require a special 
attachment to fit our slide rest. This at- 
tachment is quite simple and may easily be 
made by the ambitious workman. Fig. 115 
shows the attachment in elevation. The 
frame A may be sawed from a piece of 
sheet brass. It should be one-quarter of 
an inch in thickness by one-half of an inch 
in width. The arms should be about one 


inch in length. The stud B should be made 
to fit the tool post of the slide rest. A 
quarter-inch hole should be drilled through 


the end of each arm and care should be 
observed to have these holes straight in line. 
A 60° point D should be made to fit each 
hole and the points should be hardened on 
the end. The end of the arms: should be 
drilled and tapped to take a % by 40 thread 
screw, E, which is used for locking the 
points in position. The arbor C is simply 
a piece of quarter-inch steel rod, accurately 
centered to fit the points, D. A pulley F, 
about three-quarters of an inch in diameter, 
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should be made and fitted to one end of the 
arbor. The pulley may be made of fiber or 
hard rubber as either of these materials 
carries a belt much better than steel or 
wood pulley. The grinding wheel G should 
be an Alundum wheel one-inch in diameter 
by one-eighth of an inch in thickness. It 
may be mounted on a brass “boss” and the 
center hole reamed out to a 2° taper. The 
end of the arbor should then be turned to 
the same taper to fit the brass “boss.” 
Some workmen have trouble in mount- 
ing the Alundum wheels on a brass “boss” so 
they will hold securely. We find that the 
best method for mounting such wheels is 
to obtain some dental cement, the kind that 
dentists use for cementing crowns, etc. If 
this cement is properly mixed and applied 
to a new wheel, before any oil is used on 
the wheel, we will have a very substantial 


job that will not work loose easily. The 
cement sets rapidly, but it should be allowed 
to stand at least 24 hours before using the 
wheel. 

We must shape the edge of the wheel to 
correspond with our 30° cutter. We may 
do this by placing the wheel on the arbor 
of our grinding attachment, and mounting 
the arbor cutters in the lathe. In this case 
we shall require a small face plate and dog 
or work carrier to drive the arbor. Or, we 
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may mount the wheel on a regular lap 
chuck, with the end of the chuck turned to 
a 2° taper to fit the wheel. Excellent re- 
sults may be obtained in either case, but 
we prefer the lap chuck as it is easier to 
use, and furthermore, the lap chuck may be 
used for many similar operations. 
Assuming that we have the wheel mounted 
on the lap chuck and ready for trueing, we 
shall require a small diamond point mounted 
in a steel shank to fit the tool post of our 
slide rest. By using the diamond point, we 
have a very hard edged tool with which 
we may readily turn the edge of any grind- 
ing wheel to any desired ‘shape. In this 
case we wish to turn the top face of the 
wheel flat and true and also turn the edge 
of the wheel to a 30° angle. We will face 
off the top edge first, then set the slide rest 
to 15° and proceed to shape the edge. In 
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shaping the wheel, we shall traverse from 
the top edge to the lower edge, as we can 
produce a sharper edge than would be the 
case if we traversed in the reverse direc- 
tion. In turning such wheels with the dia- 
mond point we should run the wheel at a 
high speed and keep an oiled sponge applied 
to the edge of the wheel to prevent the 
dust from getting into the bearings of our 
lathe and slide rest. If we wish to produce 
an exact 30° angle, it is essential that the 
diamond point be set exactly “on centers. 
If the point of the tool should be set above 
or below center, the angle would vary a 
slight amount. 


QuesTION :—Assuming that we have our 
grinding wheel properly trued, how shall 
we proceed to use it for grinding our pinion 
cutters? 

ANSWER :—We will place as many of the 
pinion cutters on the arbor chuck as it will 
hold. The chuck should be placed in the 
lathe, with the index plate and latch in 
position, using the same spacing of course, 
as we used when cutting the teeth in the 
pinion cuters. The grinding attachment 
with wheel mounted between the points 
should be mounted in the slide rest and the 
top face of the wheel set radial with the 
lathe centers. With the index latch set in 
one of the holes in the index plate, we shall 
bring the grinding wheel in, until it just 
barely touches the edge of the pinion cutters. 
Then we shall loosen the arbor nut slightly, 
so we can move the pinion cutters on the 
arbor. Then we shall proceed to “line up” 
the cutters, so that the teeth are all in a 
straight line and also slightly below center. 
In this manner the cutter teeth, being 
slightly below center, will have just enough 
stock removed when we do the grinding, to 
leave a clear, sharp cutting edge. 

We must not use a heavy belt in such 
cases to drive our grinding wheel. A 
twisted rawhide belt 1/16 of an inch in 
diameter is about right; we may even use 
a piece of twisted linen line, like the Cutty- 
hunk fishing line, which 1s very good and 
the knots make little difference as the line 
is soft and pliable. If the grinding wheel 
is kept well oiled, we need not draw the 
temper of the cutters when grinding. We 
shall proceed by taking a light cut all 
around, grinding about half the surface of 
the teeth, then set the slide in the full 
tooth depth and run around a second time. 
' The grinding wheel should be run at a high 
speed, otherwise it is liable to glaze and in 
this condition is much more liable to draw 
the temper of the cutters. In cutting the 
teeth in our pinion cutters, we used a flat 
saw first and followed up with the angle 
cutter. Now, it will be observed, when 
grinding the cutters (providing we run our 
flat saw deep enough), that the sharp edge 
of our grinding wheel does not touch the 
bottom of the saw cut. In this manner we 
preserve the sharp edge of the grinding 
wheel and at the same time obtain the de- 
sired results. 

Assuming that we have made up a number 
of pinion cutters of the -various diametral 
pitches, we shall proceed to grind the face 
of the teeth in the manner above described. 
If we have followed out our original plan 
and made up about a dozen cutters of the 
various pitches, we shall have the nucleus 
of a valuable set of pinion cutters. We 
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call these pinion cutters, but they may be 
used for either wheels or pinions; it is 
simply a matter of selecting a cutter of 
the proper diametral pitch for the job at 
hand. 

These cutters will be very valuable tools 
when finished and it behooves us to provide 
some means for keeping them in good con- 
dition. We may make a very suitable case 
for such cutters by using one of the wooden 
boxes which fine watches are displayed in. 
These boxes are usually of mahogany, well 
made and nicely finished. We may remove 
the inside lining and mark a series of circles 
on the inside bottom of the box. Our cut- 
ters are five-eighths of an inch in diameter, 
so we will mark circles three-quarters of an 
inch in diameter. Next we shall make some 
pegs slightly smaller in diameter than the 
center hole in our pinion cutters. Those 
need only be long enough to go through 
the bottom of the box and project slightly 
into the top of the box when it is closed. 
The center hole in the series of circles 
should be punched through with a fine point 
to show the position on the outside of the 
box. Then we shall select a drill smaller 
in diameter than the pegs and drill through 
into the bottom and into the top half of the 
box when it is closed. Then if we insert 
the pegs into these holes and apply some 
glue we shall have a box that will keep our 
cutters in good condition. The pegs fitting 
into the top half of the box will hold the 
cutters in place and as they are spaced the 
cutter teeth cannot rub against each other. 
It pays to take care of good tools. 


QuESTION :—Assuming that we have a 
watch at hand with a leaf broken out of 
the third pinion. This watch may be a dis- 
continued model or it may be of foreign 
make. How shall we proceed to take the 
measurements from the broken pinion and 
make a new pinion that will answer all re- 
quirements ? 


ANSWER :—Onur first consideration will be 
to obtain the exact outside diameter of the 
pinion leaves. We could obtain this diam- 
eter approximately by inserting the pinion 
leaves in a Stub’s wire gauge, but approxi- 
mations are not sufficient in this case. If 
the pinion be one of even leaves, we may 
measure it with a micrometer caliper and 
obtain the exact diameter, but if it happens 
to be a pinion with an uneven number of 
leaves, this method of measuring would not 
give the correct diameter. With a pinion of 
uneven leaves we may obtain the exact 
diameter by drilling a hole in a piece of 
sheet brass. The hole should be drilled 
slightly undersize, then reamed out care- 
fully with a broach until the broken pinion 
will fit snugly into the hole. This will give 
us a gauge suitable for obtaining the correct 
diameter of the new pinion. Then we may 
select a piece of Stub’s steel drill rod of the 
proper diameter to fit this hole, or if it is 
slightly larger, so much the better; then 
we may turn it to fit the hole. Our next 
consideration will be to obtain the exact 
diameter between the plates. We may do 
this by measuring over the pivot shoulders 
with the micrometer caliper. Then we may 
measure the length of the pinion head, also 
the length from one end of the pinion head 
to one of the pivot shoulders. This will 
give us the proper position of the pinion 
head on the pinion. We should also measure 
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the diameter of the staff and the pivots. 
Now, to make these measurements serve 
us to the best advantage, we may make a 
rough sketch of the pinion on an enlarged 
scale, with all measurements jotted down. 
Fig. 116 shows the sketch with all measure- 
ments indicated. In the next installment, 
we shall describe turning the pinion to the 
proper dimensions and milling out the leaves 
with one of our pinion cutters. 

(To be continued) 


Where Is That Time Clock? 
New Haven, Conn., Aug. 5, 1926.’ 

Editor, THE JEWELERS’ CIRCULAR, 
THE average jeweler is overlooking a big 

bet by hiding his master clock! Unwill- 
ing to bother the watchmaker, thousands of 
people regulate their own watches, and 
thousands more let their watches run down 
and have to set them. This is done usually 
on the way to work. 

Yet, in face of this condition, which never 
changes, the time clock has almost disap- 
peared from the windows of most of the 
jewelry stores of the country. Why? 

Somebody says it is because the watch- 
maker uses it and has to have it handy. 
This is probably true, but the end justifies 
two clocks in that case; one for the watch- 
maker and the customers inside the store 
and another for the prospective customers 
on the street, l 

If a time clock, marked “Accurate Time 
—Set Your Watch,” or “Set Your Watch 
by Electric Time,” were positioned in the 
center of the back of the window, directly 
in the line of vision, it would be a splendid 
advertisement .cheaply bought. It couldn't 
help but be. For it would be almost im- 
possible for the folks outside of the window 
to make use of it without seeing the tempt- 
ing merchandise displayed in front of it. - 

As a rule, jewelers do little, if any, ad- 
vertising. They need, then, to make use of 
every good attention-getter they can get. 
Those who are experienced in attracting 
attention know that the best method is 
usually one that appeals to the prospective 
customer from his side of the fence; and 
it is all the more effective if it draws his: 
eye to the merchandise without seeming to 
do it. 

It is this latter quality, together with its 
repeated use by the same person, that calls 
for a consistent return of the chronometric 
timepiece to the jeweler’s front window. 

_ Yours truly, 
(Signed) CraupE ScHAFFNER. 











Laughing Gas from the “Brown Jug” 





The hollering heard on Main Street yes- 
terday come from the jail. It seems that 
Lige Tate lost the key to the jail and the 
prisoners hadn’t et for two days. 

Two Scotchmen played a game of pool 
down at Lem Beasley’s Pool Parlors the 
other afternoon. Lem says the game was 
close. 

Seth Watkin’s prize hound “Morpheus” 
snapped at a fly yesterday. He is being 
examined by the local horse doctor. 

Ezry Tink is in Dutch with the postal 
authorities." It seems that Ezry has been 
using sheets of postage stamps for fly paper. 
—Brown Jug. 
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It’s the 


Annealing 


that counts! 


CROWN CRYSTALS are superior to other crystals on 
the market because they are clear, free from bubbles and 
streaks, and because they are obtainable in a variety of 
nearly 400 styles, enabling the user to make a perfect fit 
with very little grinding. 

But, more than any other reason, it’s the perfect 
annealing of CROWN CRYSTALS that assures 
approval. They can be ground quickly and easily, and 
jewelers will find that with a little care on their part, 
the loss through breakage amounts to practically nothing. 


A comparison with other crystals wil! readily convince you 
that CROWN CRYSTALS are perfectly annealed 
and that 


perfect annealing counts 





—o— 


CROWN « CRYSTALS 
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Latest Crown Crystal Catalog illustrating nearly 
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Report of Committee on Watch 
Inspection 





By W. L. Jones, Chairman, but read by Wm. B. Frasier, Winston-Salem, N. C., before the 
recent Convention of the American National Retail Jewelers Association, Philadelphia, Pa. 




















Your committee on watch inspection begs 
to report as follows: 

Another year has passed. Another cycle 
is behind us. We are reminded we have a 
duty to perform, and we herein give you the 
result of our deliberations and investiga- 
tions. 

We have had numerous letters from, and 
interviews with, members of our craft, and 
find the year has been rather uneventful. So 
much so, that we fear our report may be 
lacking in interest. 

Watch inspection has experienced during 
the last year a steady growth, and has at- 
tained its present huge proportions by slow, 
if not easy, stages. Every year sees a de- 
cided improvement, and 1925-26 has been 
no exception. Some very serious and pre- 
ventable accidents convinced the railroad of- 
ficials and the heads of the large systems of 
the country that they just must have good 
time and uniform time. How to attain it 
was the problem. They met with opposition 
at every turn. The clerical department 
shrank from the ordeal. The officers were 
most skeptical as to the outcome. The rank 
and file of the employes couldn’t see the 
benefits to be derived, while the extra ex- 
penses loomed very large in their eyes, and 
we are sorry to record that the greatest op- 
position came from some of the jewelers who 
were not inspectors. To recite their efforts 
to poison the minds of the ones most bene- 
fited—namely, the railroad employe—and to 
recount the untruths circulated by these 
jewelers would sound today like a leaf from 
a history of the dark ages. They could only 
see the benefits to the inspector without 
realizing the enormous demand it would cre- 
ate for the high-grade goods and the doors 
it would open to them to supply this de- 
mand. 

We are very pleased to report that this 
opposition to the time service is largely a 
thing of the past. It has proven its worth. 
The stricter the enforcement, the smoother 
it works, and the more valuable it is to the 
railroads—to the employe, the traveler and 
the shipper. . 

We still hear occasional murmurings that 
the watch deductions are not as closely 
looked after as the occasion warrants. Also 
that sometimes an ex-employe comes with 
an order to haye his watch inspected and 
buys’a watch, giving a. deduction order for 
it after he has been dismissed from the 
service of the railroad. Again, some seem 
to think that the railroad company should 
be willing to maintain the loaners in good 
condition. 

You will see from the above that your 
committee has had more complaints from 
the inspectors than from the outsiders. 

To correct the abuses mentioned, the facts 
should be very promptly brought to the at- 
tention of the proper authorities. Also, ex- 
ercise the greatest care in making sales, and 





whenever possible get all information from 
the officials, remembering that it is far bet- 
ter to lose a sale than lose the entire watch. 

Another bone of contention is that so many 
of the craft lend their time and skill to the 
questionable habit of setting and regulating 
inspection watches. This is a detriment to 
the service and unkind to the inspector. We 
would plead with you not to do it, except in 
extreme cases. Namely, if the watch should 
be run down, with no possibility of seeing 
the inspector who has the watch in charge. 
To quote from our 1925 report: “It is un- 
fair to the men to whom you profess to be 
friends, unfair to the inspector who is your 
fellow-jeweler, and unfair to the railroad 


companies who are maintaining this service, 


and defeats the very object for which we 
have watch inspection.” The inspector in 
his official capacity is the responsible party, 
and should have the hearty co-operation of 
every member of the craft, as well as every 
loyal railroad employe. Besides, the aver- 
age watch inspector who takes his position 
seriously realizes that precious lives and val- 
uable property are largely in his keeping, 
and appreciates the non-interference of 
others. 

It is the judgment of your committee that 
as far as possible the watchmaker appointed 
to the position of inspector, or his employe 
at the bench doing railroad work, should 
have a certificate from the Horological In- 
stitute of America at least as high as certi- 
fied watchmaker. This would increase the 
confidence of the railroad employe, and also 
tend to elevate the standard of the workman 
at large. The inspectors should be the ad- 
vance guard. The rank and file would soon 
follow. 
who can tell what improvements the next 25 
years will show in the quality of work 
turned out? 

To again quote from the 1925 report: 
“Watch inspection is a big problem expressed 
in few words, but meaning much to all who 
will lay aside prejudice and consider it as 
a system that has come to stay. If we 
should be asked for a single word to ex- 
press the remedy for most of the trials and 
difficulties, we would sum it up in the single 
word co-operation. Boost watch inspection 
and you boost the jewelry business. If 
enough stress is placed upon watch inspec- 
tion, the grade of commercial watches will 
be so elevated that the sale of seven and 
even 15 jeweled grades will be the excep- 
tion.” 

Let us get together. Post ourselves as to 
why one watch is on the list for inspection 
and another is not. Also, what rules have 
been adopted governing watch inspection, 
and why. In that way we~can. reconcile 
every difference that now exists -and that 
causes friction and hard feeling. 

In conclusion, we will add that in our 
opinion watch inspection is rapidly gaining 


CIRCULAR. 


If this course should be adopted,,. 
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ground. [very year shows quite an im- 
provement. A long pull, a strong pull, a 
united pull, then watch the result. 

Respectfully submitted, 

WatcH Inspection COMMITTEE 

(W. L. Jones, chairman, Martinsburg, 
W. Va.; W. C. Donnelly, supervisor B. & O. 
Railway Time Service, Baltimore, Md.; 
William G. Frasier, Durham, N. C.; Gustaf 
Sylvan, Columbia, S. C.; Alvin Magnon, 
Tampa, Fla.; George T. Roy, Memphis, 
Tenn. 





The Bathing Beach Clock 





Not a clock or watch in sight for several 
hundred people at a time, all wanting 
to know the hour, for they are in swimming 
and have no access to timepieces, which 
would let them know when it is time to 
leave the cool waters of the lake and don 
their city garb to return to city homes. ; 
But there is one timepiece that serves as 
a beacon for those going in or coming out 
of the populous Seward Park Bathing Beach 
in Seattle, Wash. This is the clock pro- 
vided by Stacey Shown, Seattle jeweler, 
whose name is written across the front of 
this trusty timepiece which ticks the hours 
for life-guards to go on duty, for the at- 
tendants handling bags and keys and for 
the thousand and more people who in a’ day 
come to this popular bathing beach during 
the Summer. 

The clock bearing the name of the Seattle 
clock dealer in the L. C. Smith building 
tells the time for countless persons. It oc- 
cupies a strategic position in the Summer, 
due to the fact that the bathers need to 
know the hours they can take away from 
their every day duties, and how long they 
should remain away from their households, 
or can spare for their delightful recreation, 

In view of the fact that during the Sum- 
mer months when the schools are in recess 
and the children are enjoying their vaca- 
tions, there are a number of youngsters at 
this bathing beach, the name of the jeweler 
is flashed on youthful minds who will grow 
up impressed with the store. 

There are probably no other points in 
the city during the warm days of July and 
August where a clock serves a more unique 
or faithful service than at the bathing 
beach. In the downtown district clocks are 
in competition with each other to tell the 
hour, and most everyone carries a pocket 
timepiece to cater to his private curiosity, 
for meeting appointments, or for general 
purposes. 

But at the bathing beach, where no oné 
carries a. watch in a pocket of a bathing 
suit, and there are no other clocks amid 
the gigantic Washington evergreens, and 
the silence of the towering Douglas fir, pine 
and cedar trees, that form a natural setting 
for the sloping beach, the bathing beach 
clock stands out as a Mecca for all those 
who would learn the hour. 








In order to determine the mean daily 
rate of a watch, the losses’ and gains in a 
certain time are added together and divided 
by the number of days. Whether the excess 
of gains over losses or losses over gains, 
the result of the division will be the mean 
daily rate. 
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J. H. MEDNIKOW & CO. 


WATCHMAKERS’, JEWELERS’ 
AND ENGRAVERS’ SUPPLIES 


announce ihat the increase of their business has compelled them to 
move to larger quarters at 


83 South Second Street 


MEMPHIS, TENN. 
OPPOSITE NEW PEABODY HOTEL 











where they will occupy the en‘ire building, including three floors and 
basement—a total of 10,000 square feet. 








TCHMAKERS JEWELERS In addition to one of the largest stocks of watchmakers’, jewelers’ 
"L_& ENGRAVERS SUPPLIES fg and engravers’ supplies, they also carry a complete assortment of 
Ve eeeseneamaten = loose and mounted diamonds, watches, gold and platinum jewelry, 
silverware, R. F. Simmons chains, and jewelry boxes. We are 
distributors for the well known Hafis Watches in this territory. 


Gratis:—To commemorate their removal, they are 
distributing free an aluminum material tray—and an 
attractive Birth Stone Card. | 
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NO GRINDING REQUIRED 
FOR FITTING 


The new clear white 


G-S FLEXO CRYSTALS [= ae 
ROUND AND FANCY SHAPES [ae be 








Over 7,000 jewelers are now using 


and highly recommend them—A trial will convince you ‘Protected by RE-ISSUE PATENT NO. 14458 





Domed and Finished to Size. 
G-S FLEXO CRYSTALS are made of a special material having a hard, glassy surface, highly transparent and cannot be dis- 


+S 1 Pear ceted in a watch. THEY DO NOT CHIP, BREAK OR CRACK. EACH AND EVERY CRYS. 
tinguished from glass when w"tiSED PROFITABLY. FIT TIGHT—NO DUST OR TARNISH ON DIAL. 


Anyone can fit quickly 


G-S Flexo Fancy Shape Crystal Outfit G-S Flexo Round 


The most profitable and simplest complete outfit for fitting 
Fancy Shapes Crystal Outfit 


The only practical and successful system in- 
troduced to the Jewelry trade for fitting watch 
crystals. It enables a jeweler to fit any case in 
a minute, giving customers prompt service and 
entire satisfaction. 


A small stock of only 4 gross G-S FLEXO 
CRYSTALS (% dozen per size) is required 
for a complete assortment to fit any size or 
make of watch, both the open and hunting case. 
(Hunting case crystals are made specially thin 
to fit the thinnest watch.) (Open case crystals 
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Complete : 
outfit are extra thick.) 
consists Order from your Wholesaler—or direct from us 
of 38 sizes, 
ea Seca GERMANOW-SIMON mee 
gents’ wrist : MACHINE CO. G-S Flexo Crystal 
watches BEWARE of cheap and inferior imitations. IF IT ISN’T Inserting Machine 


A “G-S” IT IS NOT A GFNUINE FLEXO CRYSTAL 545 West Ave., Rochester, N. Y., U. S. A. Complete 
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WORKSHOP 


pinot ADSS SAG GAS (Ce pt AIS ASSN CZ 
\ Ye) 


Question No. 4081—How to Temper 
Gravers.—Please let me know how to temper 
gravers. I have not been able to buy any 
gravers that will cut an ordinary balance 
staf. What kind of steel makes the best 
gravers?—C. G. H. 

AnsWER.—In regard to tempering gravers 
we would advise that most gravers come 
already hardened and require very little, 
if any, tempering. If you decide to make 
the gravers yourself, we would advise that 
you obtain Stubb’s steel rod which may be 
had in either square or round stock. 
Assuming that such a graver has been made 
to suit your requirements, then it may be 
hardened by heating to a cherry red and 
quenching in cotton seed oil. Such a 
graver when hardened in cotton seed oil, is 
usually of the proper hardness. However, 
if the graver is too hard, you may brighten 
the surface on emerypaper and then draw 
it to a light straw color. However, it is 
best before tempering side gravers to 
sharpen them and try them out. If they 
are too hard the point will chip off, if too 
soft the point will be rubbed off smooth. 
In the first case they should be tempered to 
soften them slightly. In the other case they 
must be rehardened. You should have no 
dificulty with gravers that are hardened 
and tempered in this manner. 


Question No. 4082—Watch Sizes.— 
In sending for repairs for Swiss watches, 
I have difficulty in ascertaining the size of 
the watch so I will get the right size re- 
pairs. Is there a way of measuring a Swiss 
watch with a millimeter gauge to find the 
size in lignes? How does a Swiss bracelet 
watch, measured in lignes, compare in size 
with an American watch marked in 0 
sizes? What I mean is for example, what 
ize is a Swiss watch in lignes that is the 
same as a 10-0 sise American watch—H. K. 

ANsWER.—In regard to watch sizes we 
believe your best plan would be to obtain a 
slide gauge similar to the Boley mm gauge, 
then you can obtain any standard scale 
which shows lignes and transfer this 
measurement to your mm gauge. You can 
also make a vernier in the same manner as 
the mm gauge and which will show quarter 
lignes. Such a gauge you can readily 
measure any watch movements to show the 
exact size in lignes and quarters. This is 
really the only practical method by which 
you can accurately gauge a Swiss movement. 
Always make your measurements across to 
top plate of the movements or in the case 
of a bridge movement across the outside 
edges of the bridges. The lower plate 
which is slightly larger in diameter is not 
considered. Measuring such movements 
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also in the case of a rectangular movement 
the measuring is always taken across the 
narrowest way. 


Question No. 4083.—Gold Refining.—- 
We will be much obliged if you can give 
us some solution for the following: When 
22 karat gold gets contained accidentally 
with brass, iron, lead or some other metal 
and when such ingot of gold is beaten out 
for making jewelry, cracks appear and make 
the gold unfit for work. To remove this 
impurity the gold is put in nitric acid but 
though this process removes the cause of 
cracks, it also purifies additionally the gold 
from 22 karats to 24 karats which we want 
to avoid, as original alloy of 22 karats gold 
is necessary for making jewelry. So to 
bring this pure gold to a 22 karat standard 
puts on unnecessary drain, time, labor and 
energy. We will be much obliged to you 
if you can show us some process or some 
such chemicals as may reduce the former 
double and complicated process to one single 
and straight method whereby impurities can 
be removed while retaining the same 
standard of gold—B. & Co. 

ANSWER.—The gold may be refined by 
either one of two processes \and either one 
will give excellent results if due care is 
taken in all operations. You possibly have 
been using the inquartation process which 
consists of alloying the gold with three parts 
silver or in other words you should have 
one part fine gold and three parts silver or 
other base metal. It does not matter if you 
have more than three parts silver but you 
must have at least this much. This metal 
to be melted in a crucible and thoroughly 
stirred to insure mixing, then pour in cold 
water to break in fine pieces. Any large 
lumps to be melted and repoured. This 
granulated metal shall then be placed in a 
glass beaker of ample size and placed on a 
sand bath, add about two parts nitric acid 
for each part of granulated metal. The 
nitric acid should be diluted with equal parts 
of water, this acid should be poured on the 
metal, gentle heat applied and allowed to 
run until all base metal has been digested, 
then the super natent liquid should be 
poured off and the metal washed thoroughly 
with hot water. If the base rretal does not 
appear to be completely digested add more 
acid mixture and boil slowly on the sand 
bath. When the action is complete, then 
wash the sediment several times in boiling 
hot water, finally pour on a filter paper and 
allow to drain. This metal should be pure 
gold which may be easily alloyed to suit 
your requirements. 

The other process which you may use is 
simply to melt your gold without the addi- 
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tion of silver or any other metal. Granulate 
it in the same manner as given above, then 
make a mixture of Aqua Regia which is one 
part C. P. hydro-chloride acid, you will 
require about four part aqua-regia to one 
part of gold. Allow this to run on a sand 
bath with gentle heat until the metal is all 
digested. Allow the acid to cool and then 
run through two filter papers which should 
be folded together and placed in a glass 
funnel, the filter papers will remove all the 
silver chloride which may have been in your 
metal; then prepare a solution of ferrous 
sulphate, using about five parts of the 
ferrous sulphate to one part of fine gold. 
Heat this gold solution in a beaker of ample 
size then add with constant stirring your 
ferrous sulphate solution; fine gold will be 
precipated in a spongy brown mass. Allow 
this to stand over night, then wash with 
boiling hot water several times and finally 
draw on filter papers. This method may 
produce chemically pure fine gold which 
may also be alloyed to suit your requiré- 
ments. The last method is always preferable 
and it is quite possible to eliminate all 
traces of base metals which are injurious 
to the working qualities of your gold. 

Question No. 4084.—Stains on Gold 
After Enameling.—J have recently had 
considerable trouble in enameling some gold 
rings. These rings are 14-karat yellow gold 
and I have been flowing different colors for 
emblems. I have always done this work on 
charcoal and have had good. success, but in 
several rings lately, the enamel flowed all 
right and was very smooth, only the gold 
after picking was stained very deep with 
a green cast that I could hardly polish out. 
Can you tell me what the difficulty is and 
how I can avoid it?—C. P. H. 

ANSWER.—Some of your trouble is in the 
method you use for doing this enameling, 
although the writer has enameled many jobs 
in the same manner. The only precaution 
we observe is “don’t blow the flame directly 
on the enamel.” While good work may be 
done in this manner, it should be borne in 
mind that a regular muffle furnace is the 
most satisfactory method to employ in 
enameling. 

From your description, we would be in- 
clined to think that your gold was over- 
heated. In such cases, your gold was simply 
fire-stained very deeply. This may be 
caused in several ways. You may have 
obtained a new lot of enamel which required 
a higher -heat to flow it; you may have 
applied the heat too long or you may have 
given it too many heats. 

In any of the above cases, pickling and 
polishing will not remove the stain. Even 
if considerable gold is polished off, the 
color will still be far from perfect. If you 
keep within the proper heat limit, we do 
not believe you will have such trouble. 

Question No. 4085.—Ant1-Oxipizer, No. 
1.—In the soldering of white gold jewelry 
and especially rings we find that the gold 
will turn black when heated. How can this 
be prevented? No. 2.—Also a good deal of 
white gold jewelry is embellished with small 
sapphires, emeralds, etc.. Is it safe to heat 
these in fire or will they break when heated 
sufficiently to solder a piece of jewelry? 

Answer, No. 1.—You can easily preserve 
the color on any white, yellow or green gold. 





(Continued on page 133) 
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Send us your next shipment. You will find our returns prompt and satisfactory. 
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has accomplished a great deal to relieve the 


Bradley Polytechnic Institute + wy of se Horological Department 2s 2ccom7!shed 2 great deal to relieve t 


There are hundreds of the old timers who. for 
ok SS Se ee aes Se ae Daas! Various reasons, go out of the business every 
% . year, and these places must be filled. Naturally. 

the trade turns to Bradley for relief. and the 
consequence is that we have many more applica- 
tions for workmen than we have men to supply. 
Therefore, we are making an appeal to all in 
the trade to help us out in this line of work. 
by sending us the names of likely young mer 
who would make good workmen along the lines 
of Watchwork, Jewelry and Engraving. 

Mr. Jeweler: If you have a bright young man 
in your employ, one who is striving to get along 
and make good in the line, why not send him 
to Bradley for the necessary training and let 
him reimburse you for the expense incurred by 
working it out after his course at Bradley has 
been finished? Scores of Jewelers have done 
this very thing and several are getting posted 
as to terms, etc. 

Address BRADLEY HOROLOGICAL, Dept- 
ment C, Peoria, Illinois. It’s free for the asking. 
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Metallurgy in Silversmithing* 











By J. B. WatTeRFIELD, Superintendent, The Watson Co., Attleboro, Mass. 
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J ener! 


It was the late Sir Roberts Austin who 
defined metallurgy as that science which 
consists of five per cent. chemistry, five per 
cent. physics, five per cent. mechanics and 
the balance horse sense, making in terms of 
the foundryman an_ eighty-five-three-fives 
mixtures. I am sure that in its application 
to my subject the proportions are not very 
far off. 

The noble metals used are iridium, plati- 
num, palladium, gold and silver. The base 
metals are copper, zinc, cadmium, tin, nickel, 
chromium and cobalt. The alloying and 
electro-plating of these metals is an intensely 
interesting and fascinating study. 


HIGH PRICED METALS 


Let us look at the market price of these 
metals as quoted: iridium, $325; platinum, 
$110; palladium, $75; gold, $20.67; silver, 
$0.66. You can readily see that an iridio- 
platinum alloy containing 10 per cent. iridium 
is worth about $25 more an ounce in metal 
value than a palladio-platinum alloy with 10 
per cent. palladium. To influence people to 
buy the former—that is, the customer who 
is very exacting and asks why—you have to 
go into details and explain from a metal- 


‘lurgical standpoint how the addition of the 


iridum makes it so resistant to abrasion and 
wear that, for instance, high grade fountain 
pen companies use this alloy exclusively for 
their pen points. This generally convinces 
the buyer who almost invariably has used 
pen points of this type, and with very little 
stretch of the imagination can visualize a 
ring or brooch with prongs made of this 
hard material. 
GOLD 

Gold is more diversified in its jewelry 
metallurgy than any of the other metals. 
We have gold alloys of every conceivable 
karat, from nine up to twenty-two, and by 
using varying amounts of nickel, copper, 
zinc or cadmium, these different karat alloys 
can be made in various shades of red, yel- 
low, green and white. Ofttimes we use 
what is termed “rolled plate.” For example, 
an alloy of 12 karat gold is soldered onto a 
bar of copper-base metal, in the proportion 
of one-tenth of the gold alloy to nine-tenths 
of the base metal, and this is termed “one- 
tenth, 12 karat plate.” In the same way you 
can have a one-twentieth, a one-thirtieth, 
one-fortieth or a one-sixtieth plate, with a 
varying karat surface alloy. For wire, there 
is a shell or tube of the required karat gold 
alloy soldered to a core of base metal, with 
the above-plate-karat variations. Recently 
this has been improved further by using a 
fine core of solder. This: innovation has 
greatly facilitated the making of chain ma- 
terial. 

ELECTRO-GOLD 


Then there are the various gold solutions 
for electro-plating base metal. In this de- 





*From a lecture delivered before the Boston 
Section of the American Institute of Mining and 
Metallurgical Engineers, March 1, 1926. Published 
for the first time in THe Meta InDustRY. 


partment the metallurgist can tell definitely 
what is being done. Suppose, for example, 
we buy a vary good white gold anode, and 
six months later in ordering the same alloy 
from the same concern, we receive a very 
poor one. We can easily make a qualitative 
test for silver, nickel, copper, zinc and 
cadmium, and then determine them quanti- 
tatively. With the following known condi- 
tions in a coloring bath, the problems of 
gilding are simplified. 

Analysis of anode. 

Analysis of solution. 

Temperature and density of bath. 

Voltage and current density. 

Knowing these facts balances the process- 
ing and puts control in the hands of the 
management. 

SILVER FACTORY 


Let me take you through a modern silver 
plant to explain and point out the places of 
vital interest to the metallurgist. First 
comes the power house. These are some 
of the questions which you ask as you enter. 
How much fuel are they using? What kind 
of fuel? How much does it cost laid down 
in the boiler room? Can a cheaper substi- 
tute be used to replace a part or whole of 
their present supply and still get the same 
efficiency from their boilers? The fuel end 
of a company is always the first thought in 
the mind of a metallurgist who has had 
smelter experience. It is somewhat anal- 
ogous to percentage of coke or oil consumed 
to ore and flux smelted. 


Then there is the water examination, test- 


ing and treating, pumps, traps and hot water 
systems to be given more than a superficial 
inspection. At one plant perhaps a steam 
trap has been connected up wrong and is 
blowing through into the spillway instead 
of being returned to the boilers, while an- 
other trap on top of the boilers that was 
used to take care of the condensate from the 
header is blowing through into the make-up 
tank for the feed pump. I am mentioning 
these facts simply to show that a metal- 
lurgist can and very often has to assume 
some of the duties of a master mechanic. 
He gives the purchasing department his 
recommendations as to what coal, coke or 
fuel oil they should buy; and so on down 
through the line of supplies. 
CHECKING AND ALLOTING RAW MATERIALS 
Now in regard to the actual processing of 
the silver. As the silver bullion comes into 
the vaults he should see that it is carefully 
weighed and in case of any doubt as to the 
fineness of any one bar, he should assay it. 
He must see that the copper received is the 
same that is specified in the purchase order. 
He supervises the making-up of the various 
alloys, keeping the proportions of virgin 
metal to scrap well within the limits that he 
knows to be good practice in later fabrica- 
tion. Inasmuch as metal going into spoons 
and forks must be very hard and tough, 70 
per cent. skeleton scrap can be used, while 
for the deep drawn hollow ware it is best 
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to use only between 20 and 30, because hard- 
ness is not quite so essential as malleability 
and ductility. 


MELTING AND POURING 


The melting heats should be watched to 
see that the metal is poured at the correct 
temperature; also that the molds are cor- 
rectly oiled and just hot enough to prevent 
the dressing from being dried. This is a 
very important, if not the most important 
part of the work, for upon the correct melt- 
ing and pouring with careful annealing de- 
pends the success or failure of the subse- 
quent operations. 


DRESSING, ROLLING AND ANNEALING 


After the bars are dressed, they are 
weighed and passed between 20” x 36” rolls 
and broken down to 34”, annealed, straight- 
ened and scraped to remove surface defects as 
far as possible, re-rolled and again annealed. 
Sterling silver consists of 925 parts fine sil- 
ver and 75 parts of copper. It is this latter 
metal that the chemist tries to keep from 
being oxidized during the various annealings, 
and it has been found that by covering the 
sheets with boracic acid hardly any per- 
ceptible “fire” (as the silver-workers term 
the oxide) penetrates this fluxing coat. Of 
course, we have non-oxidizable furnaces 
which are very serviceable, and keep out 
nearly all of the fire coat or oxide, by using 
a water seal for charging and discharging 
their product. At present I am experiment- 
ing with a double chamber furnace which 
I think will revolutionize annealing. In one 
chamber lined with very refractory fire-brick 
there is a double steam coil made of extra 
strong pipe. This is heated by using a 
triple burner so arranged as not to impinge 
directly on the coil. The second or anneal- 
ing chamber is simply a hollow two-com- 
partment jacket. The method of procedute 
is to heat chamber No. 1 and then pass live 
steam through the coil and directly to the 
center of chamber No. 2 and let it exhaust 
through the side walls with a 10 or 20-fodt 
head of piping for back pressure. THe 
steam enters the coil at 40 pounds pressute 
and is so regulated that in passing through 
chamber No. 1 it is superheated to 1,200 to 
1,300 degrees F: before discharging into 
chamber No. 2. In five minutes this cham- 
ber is heated to 900° F., and as there is «i 
appreciable air there is no chance for oxida- 
tion. This is still in an experimental stage, 
however. ; 

STAMPING AND SPINNING 

After the metal has left the rolls it go¢s 
to either the stamp room or the spinning 
room. Here it is cut into the various shapés 
rfequired in later operations. In the stamp 
room there are 20 stamps with «Jrops rang- 
ing in size from 100 to 1,300 pounds. Some 
of these are worked automatically, while 
others are attached to a leather belt pasé- 
ing over a revolving pulley, and when the 
operator tenses the belt it is lifted easi 
(by pressure of 10 or 15: pounds/in case “@f 
the lighter hammers, and not more than 25 
or 30 in the case of the thousand and thir- 
teen hundred type) then suddenly released, 
and changes an ordinary blank into a beauti- 
fully shaped spoon or fork or possibly a tray 
or a side of a water pitcher. In this same 
room you will see knuckle joint presses 
capable of exerting a pressure of a thousand 
tons. Well, what has the metallurgist to do 
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jn a silver stamp room’ He should be thor- 
oughly acquainted with the various steels 
and irons used in the dies, and with the steel, 
lead, tin and composition alloys that are used 
as forcers; he should test the alkaline clean- 
ers and acid dips to keep them up to their 
strength and prevent them from varying 
from the standards that are considered to be 
the best practice. 


MANUFACTURING DEFECTS 


Watch all complaints as far as materials 
are concerned, and be just in al’ocating the 
blame for defective parts in process. At one 
plant my attention was called to “steel” in 
the sheet stock. The strange thing about it 
was that it was never discovered until after 
the metal had been worked, and then the 
reason for seeing it was that, being harder, 
it had cut its way to the surface! We found 
that the men, when they were pickling the 
work after annealing, did not always give 
it sufficient time to allow the tiny beads of 
slag from the fused boracic acid to become 
loose from the surface of the silver, and 
when the article was struck, it hammered 
the particles into the surface of the metal. 
Sometimes by the use of a powerful glass 
you can convice a foreman that his man is 
not cleaning the dies properly. There are 
times when the metal for some reason or 
other will be to blame, arc the thing to do 
is to go to the department head responsible, 
and register an honest-to-goodness kick. 

In the. press and spinning department, 
sheet metal that has a circular section is 
prepared in blanking and drawing presses, 
and afterwards shaped up on a wood or steel 
chuck. Here again consistent inspection 
are care save dollars in defective material. 
Several times we have had men say that the 
metal was bad. Frequently a little investi- 
gation would show that the draw tools were 
not just right, or the pressure plate was 
bearing hard on one side, or a sliver of metal 
had got caught on the under side of the 
plate, or in annealing the silver between 
operations it had been overheated. It is 
rarely that we find the fault in the metal 
itself. 

The products from these two departments 
converge in the making-up department; 
here they are assembled and soldered. Again 
it is essential to watch the various pickles 
and see that they are not too strong, for 
otherwise they would eat out the solder; as 
nearly all silver-solder contains zinc in 
varying proportions. Here also you have to 
see that the work is well covered; other- 
wise it is liable to oxidation, and at this 
stage no part of the piece can be permitted 
to suffer from a fire coat. Find out how the 
various solders are working. There are 
generally four of these, varying from 
“hard,” which melts a little lower than 
sterling silver, to “easy” running, which ex- 
plains itself. 


FINISHING 


Sandwheeling, polishing and finishing are 
the next prime operations. There are sev- 
eral marks on the surface of the silver that 
have to be eliminated before it is ready to 
be sold, and this is done in the finishing 
room. Finishing is the process of obtaining 
a surface of high lustre. On lathes revolv- 
ing at five or six thousand r. p. m. are fas- 
tened wheels of leather made from the hides 
of the sea lion. Between these wheels and 
the piece being finished is fed very finely 


THE JEWELERS’ CIRCULAR 


ground pumice stone, about 250 mesh. It 
has been found by actual experience to be 
the best material to remove the scratches 
and marks that accumulate on the silver dur- 
ing its previous workings. There is a cer- 
tain amount of oil used to dampen this fine 
stone so that it will stick to the wheel and 
not dust too much. The operator tries to 
cut across the lines, for otherwise they 
would drag deeper, and much more silver 
would be lost in arriving at the same sur- 
face. The analysis is: pumice, about 72 per 
cent.; silica, 17 per cent.; alumina, 2 per 
cent.; ferric oxide and sodium and potas- 
sium oxide, 9 per cent. From the sand pcl- 
isher it goes to the grease buffer. The same 
type of lathe is used when the wheel is 
made of wool, felt or cotton and the abra- 
sive is a finer one, being tripoli (a decom- 
posed silicious limestone-rotten stone) or 
crocus (a red or yellow oxide of iron) with 
suitable binders. Afterwards the work is 
passed to the polisher, who uses different 
grades of rouge for getting the highest pos- 
sible mirror finish to the work. 

The metallurgist has to see in this de- 
partment that the abrasives used are not too 
coarse or too fine; for in the one case the 
operation, although being done faster, would 
throw more of an effort on the following 
operation, and the final result would not be 
as satisfactory. There are as many brands 
of abrasives as there are of copper, and you 
can get the best results only by using the 
best or better grades. Of course, there arc 
rouges that are selling as high as $5 a pound, 
but where it is good practice to use this 
material on white gold or platinum it would 
be altogether out of the question to use it 
on silver. 

Soaps and cleaners can be carefully studied 
here as to their merits, and tests made to 
ascertain which will give the best results. 
Very often a change of the heads in har- 
rels has caused the material to be judged 
good or bad by the user. 


PLATING AND COLORING 


This is where the metallurgist can so 
regulate his solutions as to have them under 
perfect control. He can test his solutions 
once a week and make the necessary addi- 
tions of chemicals to keep them up to 
standard. Here as in the melting it is neces- 
sary to have absolute cleanliness and system- 
atic analyses and carefully to salvage the 
waste solutions. 

SALVAGING WASTE 


There are several other places in a silver 
factory where the metallurgist has problems 
to solve, the final one being the sweep and 
refining department. Here the refuse from 
all over the plant is collected and burned, 
crushed in a mill and the crushed product 
passed over a concentrating table. The tail- 
ings running minus 60 mesh are sampled 
and shipped to the highest bidder. The con- 
centrate is melted and fluxed, run into bars, 
sampled and sold to the United States Gov- 
ernment. Before any of the waters from the 
plant are thrown away, they are passed 
through a series of tanks baffled and filled 
with scrap iron to precipitate all valuable 
metals. These tanks are tested qualitatively 
every week for gold, silver. and copper. 

At one plant through the proper introduc- 
tion of 25 or 30 barrels of brick bats con- 
taining gold and silver values to a grinding 
mill and a concentrating table, I was able 
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to add a considerable amount to the profit 
side of the ledger. 

At another plant they used a tremendous 
excess of salt in throwing down silver 
chloride, and the superintendent was some- 
what perturbed when he found that silver 
was slightly soluble in such a concentrated 
solution. 

At still another plant everything is 
blamed to oxides, when as a matter of fact 
they might just as well blame it on cow- 
hides. 


Plugging Leaks in the Jewelry Work- 
shop 


W HY aren't barrels of oil allowed to leak 

in and around jewelry workshops? 
Why are we so careful to keep barrel hoops 
tight on oil barrels? Simply because it is 
undesirable to have oil on the floor? Or, 
because of the value of the oil? Of course, 
there’s no reason why those questions should 
be answered here. We all know the 
answers. The reason why [ use this illustra- 
tion is because I want to point out more 
forcibly the value of little things. 

Let us assume that there is a little round 
hole in a barrel of oil in your storeroom 
and that unless plugged the oil will all leak 
out in a day. If a plug that would fit that 
hole and stop the leak would cost a dime you 
would surely invest a dime and save, say, $5 
or $10—depending upon the quality of the 
oil. You would consider the purchase of 
the plug a good investment. 

Now, the peculiar thing about us is that 
we gladly buy preventives when we “see” 
that the preventive is actually doing some- 
thing. Oil is a thing that can be seen with 
the naked eye. But when it comes to pur- 
chasing something for the elimination of 
friction losses, we hem and haw. Friction 
cannot be seen. Friction is invisible. We 
therefore get along with the old plain bear- 
ings in important places where ball bearings 
would be better. We refuse to spend more 
for a better lubricant. We rebabbitt bear- 
ings only after they give so much trouble 
that the wheels cannot be kept going. 

There is one place where these leaks can 
be observed if we will but go and look—our 
in the coal yard or in the power bills. The 
coal pile or power bill is bound to suffer. 
But do we look there often enough? I 
fear we don’t. The millwright doesn‘t worry 
much about power. As long as he keeps his 
end of the job a-running he is satisfied. 

It is evident, therefore, that the man higher 
up must take an active interest in the power 
end of the plant. We should spend just a 
little money for these “plugs,” such as ball 
bearings, better lubricating oil, greater 
bearing accuracy and shafting alignment, 
etc. In this, “etc.” I would include good 
belts that do not slip, for belt slip is a 
decidedly wasteful “leak.” And proper belt 
care is a mighty good “plug.” 

Shaft slip is a kind of slip you seldom 
read about. As a matter of fact I don’t 
know if “shaft slip” is the proper name for 
it, but I can’t think of anything better— 
it is the slip that takes place between the 
pulley and shaft when the pulley gets loose. 
This frequently happens with pulleys that 
are affected with atmospheric variation. 
Power loss due to shaft slip is just as 
serious as that due to belt slip. The cost 
is the same for each per cent of slip. 
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Detroit customer writes: ‘We wish to assure you once again 
of our satisfaction of the returns from the last shipment 
of sweeps sent you for refining.” 


SWEEP SMELTERS. 


BIRMINGHAM, ENG. 
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Re over thirty years we have specialized 
in restoring to their original shape, watch 
cases that have been damaged seemingly be- 
yond repair. Our specialization has developed 
special tools for the purpose, as well as an organi- 
zation highly skilled in work of this character. 







Send the case to us no matter how badly it may be 
battered. We have successfully repaired cases that 
other houses have turned down. Our prices are right— 


@ a just a fair, legitimate profit added to the actual cost—and 
every piece of work is guaranteed to be right. Write for 
price list. 
I © BECKER-HECKMAN COMPANY 22*:2%cics S:=* Chicago 
. wae 
Files, Jewelers’ Tools and Supplies NY F 5 | () II. 


= si Telephone Cortlandt $222 mes 
for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 




















‘“‘American | 
Swiss” Kee! FILES 


AMERICAN-SWISS FILE & TOOL CO.’S 
AMERICAN GAS FURNACE CO.’S 


Gas Furnaces for Melting, Annealing, Enamel- 
ing, Hardening, Assaying, Etc. Positive Pressure 
Sand Blast Blowers. 


Anchor Tool & Supply Co., Inc. 


Formerly Tool and Supply Dept. of 
E. P. REICHHELM & CO., Inc. 


24 JOHN ST. $s NEW YORK 


Derbyshire, Webster-Whitcomb LATHES 


MAGNUS, ELECT AND RIVETT 
Special attention given to repair work 


F. W. DERBYSHIRE ~ - - - - - Waltham, Mass., U. S. A- 


BUYERS’ DIRECTORY 


THE JEWELERS’ CIRCULAR PUBLISHING CO. 11 John Street, New York 
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A. E. Waller Co. are increasing their 
facilities at 110 W. Exchange St. 

Mr. and Mrs. Arthur Truelove spent the 

t week with friends at Matunuck. 

The Edelbron Jewelry Co. 334 West- 


minster St., has recently discontinued busi- 
ness at that address. 

Frederick Bagley, of the Rueckert Mfg. 
Co., has been elected to membership in the 
Rotary Club of Providence. 

Mr. and Mrs. H. E. Fulford motored to 
Cape Cod over the last week-end where they 
were the guests of Mrs. Harry Fulford. 

A marriage license was issued to Joseph 
Waksler by the City Registrar’s office the 
past week. The bride-to-be is Rachael D. 
Simon. 

W. J. Whalen, jewelry buyer for Sharten- 
berg & Robinson, Pawtucket, was in New 
York the past week placing orders for his 
department. 

Edward J. Finucane and Arthur N. New- 
man have recently started in business at 12 
Beverly St., under the firm name of the New- 
man & Finucane Co. 

Arthur Lindquists, of the Chicago office of 
the George H. Fuller & Son Co., is visiting 
the firm’s factory at Pawtucket en route by 
automobile to Maine. 

The will of the late Henry A. Lincoln 
was filed in the Municipal Court last Tues- 
day, probated, and Ella F. Lincoln appointed 
executrix under personal bond of $10,000. 

Ralph Gregory, of Goodwin & Gregory, 
has returned from a vacation trip by auto- 
mobile through Canada, the White Moun- 
tains, the Berkshires and the Adirondacks. 

In the executor’s report of the estate of the 
late M. E. Arnold filed in the Municipal 
Court last week 26 shares of Gorham Mfg. 
Co., first preferred were listed at $2,080; 17 
shares of common at: $357. 

Edward M. Wheeler, manager of the 
Providence office of the National Jewelers’ 
Board of Trade, attended the annual session 
of the Grand Royal Arch Chapter of Masons 
of New York, at Schenectady last week. 

William Burke, who was for several years 
treasurer of the former. manufacturing 
jewelry concern of C. Sydney Smith Co., 
has accepted a position with the Manufac- 
turing Jewelers’ Board of Trade as book- 
keeper. 

The case of the Z. Berberian Co. against 
Gaig Rupermain was heard before Judge 
Rueckert in the civil session of Sixth District 
Court on Wednesday on assumpsit. Decis- 
ion was entered for the plaintiff for $32:20 
and costs. 

Col. H. Anthony Dyer, a director of the 
Tilden-Thurber Corp., accompanied by his 
wife and daughter who have been ‘touring 
southern Europe for several months, sailed 
for home Wednesday on the steamship 
Rotterdam. 

T. J. Nikodem, general jewelry buyer 
for C. D. Peacock, Inc.,Chicago, is in Provi- 
dence this week on’a buying trip with head- 
quarters at the Providence Biltmore’ Hotel. 

€ expects to leave for New York 
to-morrow, Thursday. 

M. Zawatsky & Son was one of the de- 
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fendants against whom Clarence E. Cray, 
City Treasurer, obtained decision in the civil 
session of Sixth District Court before Judge 
Rueckert on Wednesday for unpaid taxes. 
The decision was for $78.65 and costs. 

The employes of the S. S. Kresge Co.’s 
store at Pawtucket held their annual outing 
last Wednesday at Rocky Point. A chicken 
luncheon was served by the store chef upon 
the arrival of the party at the resort shortly 
after noon and following the sports dancing 
was enjoyed. 

The custodian’s report of the estate of the 
late Alaric R. Tuck of the Tuck & Mac- 
Allister Co., was filed in the Municipal 
Court the past week showing a total valua- 
tion of $11,089.70. The business, including 
stock, fixtures and accounts receivable was 
listed at $4,281. 

Florimer M. Hathaway, assistant manager 
of the Better Business Bureau of Provi- 
dence, has been promoted to the position of 
manager to fill the vacancy caused by the 
resignation of Flint Grinnell who is to be- 
come manager of the newly organized 
Chicago Better Business Bureau. 

In supplementary proceedings in the civil 
session of Sixth District Court on Wednes- 
day in the case of Krasnow & Co., against 
Robert Garlock, Judge Rueckert ordered and 
decreed that the defendant debtor pay $5 
each week beginning Aug. 28 and continuing 
until judgment and costs are paid in full. 

The Rhode Island School of Design is 
one of the residuary legatees under the will 
of the late Benjamin M. Jackson of this 
city and will eventually receive a very sub- 
stantial sum, according to the trustees of the 
will. The fund will be a trust, of which 
only the income may be used for purchasing 
art objects. 

When Herbert H. Rudin, proprietor of the 
retail jewelry store, 145 Weybosset St., dis- 
covered a bad crack in the plate glass of one 
of his display windows Saturday morning 
when he reached the store to open up for 
the day, he thought that an attempt had 
been made to rob the window of its contents. 
Investigation, however, disclosed that a set- 
tling of the building was responsible for the 
cracked pane: - 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: Miss Merren, Russek’s 
Fifth Avenue, Inc.; Mr. Blecher, S. Blecher 
& Son; Mr. Karsky, Herzfeld, Phillipson 
Co.; Mr. and Mrs. Ingle, W. M. Burdine’s 
Sons; Mr. Goldstein, Goldstein, Grossman, 
Herbach; Mrs. Cowan Bailey and Miss Bag- 
ley, ‘Marshall Field & Co.; Mr. Birnbaum, 
Birnbaum & Kasper; Mr. Brownstein, D. 
Lisner & Co., Inc.; Mr. Lesser, Samstag & 
Hilder Bros. 


Earl R. Mulchahey, who for years has 
rendered the trade a decorative service in 
artistic brocading and engine. turning, has in- 
corporated his business under the firm name 
Mulchahey & Weller, Inc. The business wil! 
be located at the same address as at present, 
122 Clifford St. Mr. Mulchahey states that 
the business has grown to the point where 
he feels that an associate will not only be 
helpful but will insure more rapid, progress 
and c@ntinued expansion. Ernest E. Weller, 
the other member of the firm is well known 
to the jewelry and allied trades, and the ser- 
vice which they will be able to render their 
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customers will no doubt be strengthened by 
the union. Edward I. Mulchahey is secre- 
tary of the new firm. 

Upon his voluntary petition, filed in the 
United States. District Court for Rhode 
Island, Hyman Rosenfeld, peddler of jewelry 
and novelties, room 58 Commercial building 
at 93-101 Main St., Woonsocket, was ad- 
judged bankrupt by Judge Arthur L. Brow 
on Wednesday. According to the schedules 
which accompanied the petition, the liabilities 
are placed at $5,103.17 and the assets at only 
$232.50 of which $200 is in stock. Included 
among the liabilities are merchandise claims 
and their amounts to the following con- 
cerns amounting to $100 or more each: L. 
Krichbaum & Co. $112; the Albert Walker 
Co., $448; the A. & Z. Chain Co., $217; 
the B. & O. Chain Co., Inc., $150 and the 
M. R. T. Co., $273, all of this city. Besides 
these accounts the larger part of the indebt- 
edness is for borrowed money. Rosenfeld 
began business from his home in Woonsocket 
in March, 1920, but about a year ago 
opened an office in the Commercial building, 
Woonsocket. 





Richmond, Va. 


Another charter has been granted to 
Cooper’s, Inc., of Portsmouth, authorizing it 
to conduct a retail jewelry store and optical 
business with maximum capital limited to 
$10,000 and minimum to $2,000. Incor- 
porators are: Dr. Dudley Cooper, presi- 
dent; H. A. Goldberg, secretary; Rose C. 
Goldberg and Michael Cooper, all of 
Norfolk. 

The Diamond Foundry Corporation of 
Danville is the style of a concern just 
chartered here. Its declared purpose is to 
manufacture, sell and deal in diamonds and 
other precious and semi-precious stones, with 
capital ranging from 10 shares to 500 shares 
without par value. Incorporators are” listed 
as follows: J. M. Morehead, New York, 
president; Ira Darling, Chicago, secretary; 
Frank Talbot, Jr., Malcolm’ K: Harris, ‘and 
E. Walton Brown, all of Danville.’ The 
charter was obtained by the Danville legal 
firm of Harris, Harvey and Brown, 














Workshop Notes and Queries 





(Continued from page 127) 








Dip the article that you wish to solder into 
water then into powdered boracic . acid, 
heat this slowly until it is melted and all 
parts of the article are covered. Dip 
into boracic acid again, you. can now prepare 
your joints and solder your article in the 
regular method; instead of using sulphuric 
acid pickle it, is always best to use a-hydro- 
chloric acid pickle on white gold jewelry. 
No. 2—In most of the»small sets that are 
used to embellish white gold jewelry are 
synthetics and may be safely heated. to the 
soldering heat of gold. The only precaution 
you should observe is to allow the sets to 
cool before placing them in water or pickle. 








L. M. Holmes is reported to have discon- 
tinued his jewelry’ store in the Schwark 
building, Alma, Wis. ° 








Herbert Terheyden of the Terheyden Co., 
who toured the east in his automobile re- 
ports having a very enjoyable trip. 

Reports at jewelry stores are to the effect 
that most everything in jewelry is selling 
at the present time, nothing in particular 
being outstanding, as far as the tastes of the 
public is concerned. 

The Grogan Co. has_ received some 
very fine importations of merchandise, which 
Francis A. Keating of the concern bought 
while he was abroad. The firm has been 
making preparations for doing a very nice 
Fall business. 

The Standard Jewelry Co. which intends 
to deal in watch materials, has opened an 
office in the Empire building. The stock 
is not yet on display, awaiting the arrival 
of proper fixtures. It was stated at the 
company’s office that a general line of 
materials will be dealt in. 

Kaufmann’s Department Stores, Inc., it ‘is 
stated has adopted a policy of doing away 
with monthly sales as far as practicable and 
sticking to the sale of merchandise at a 
fair profit to the store and a reasonable price 
to the customer. This house has a well 
managed jewelry department. 

John M. Roberts of the John M. Roberts 
& Son Co., who returned to Pittsburgh re- 
cently after a number of months rest at 
Atlantic City, continues to ‘mprove in health. 
He is taking things easy, as he comes to 
his store at noon and remains until closing 
time in handling the affairs of the house. 

Maurice Rihn, secretary and treasurer of 
the Terheyden Co., came back last week 
from an eastern tour, accompanied by the 
members of his family. Mr. Rihn is very 
enthusiastic about the state of business which 
he says is not only good in his own case, 
but that he found merchants optimistic in 
other sections visited. 


Emanual I. DeRoy, the youngest son of 
Israel DeRoy senior member of the firm of 
S. H. DeRoy & Co., Smithfield St., and 
Miss Sadie Jacobs of Pittsburgh were mar- 
ried recently and are now at home to their 
friends at the Marrowfield Apartment Hotel. 
The wedding was a very interesting one, the 
couple being the recipients of numerous gifts. 
Many congratulatory messages have been 
received. 

The Hardy & Hayes Co. has just finished 
making some very extensive improvements in 
the show case arrangements of the first floor 
and the enlargement of departments, to 
handle business expeditiously and efficiently. 
This house is going into the sale of novelties 
stronger than ever and has opened an exten- 
sive leather goods department. Cases also 
showing china, umbrellas and the like, sold 
in large array in the gift shop, have been 
placed in advantageous positions. 

According to word received here from 
Wheeling, W, Va., robbers gained an en- 
trance to Singer’s jewelry store in Market 
St. that city and escaped with jewelry 
valued at $5,000. It is reported that the 
value of the loot taken consisted of two 
trays of diamonds valued at $1,200 each and 
‘between 60 and 70 watches ranging in price 
from $25 to $60, and other minor articles 


THE JEWELERS’ CIRCULAR 


of jewelry. The entire detective force of 
the city was placed at work on the case, 
but as far as could be learned, there is no 
clue to the perpetrators of the deed. 

There was decided excitement in the down- 
town shopping district last week when an 
unidentified man entered the Farmers De- 
posit Savings Bank at 5th Ave. and Wood 
St., demanded $2,000 on peril of blowing up 
the bank and when refused kicked a satchel 
containing 50 sticks of dynamite, killing him- 
self and a special officer who went to place 
him under arrest. The whole section was 
thrown in an uproar as the explosion rocked 
the entire downtown district, causing 
jewelers to at once take proper precautions 
to protect their property. It is believed the 
man was a maniac. 








Atlanta. Ga. 


TRADE CONDITIONS 


While business conditions in the jewelry trade 
are rather quiet at the present time, prospects are 
excellent for good business this Fa'l. The Georgia 
peach crop will run to 19,000 cars—the largest crop 
in the history of the State. The watermelon crop 
is expected to total 18.000 cars—another record 
breaking crop. And the tobacco ciop in south 
Georgia is selling for 25 cents a pound—a price 
which will mean a return of $15,000,000 to farmers 
in this section of the State. Thus, with a 1,000,000 
bale cotton crop in prospect, conditions are such 
that business should be excellent this Fall. True, 
the peach crop did not bring as much as expected, 
owing to a glut on the market, but the tobacco 
crop is running well above the average and other 
crops are gocd, which will more than make up for 
this. So jewelers, not only in Atlanta, but all over 
the State, are laying in large supplies of goods at 
present in anticipation of good business a little later. 


J. F. Creel, of the Creel Jewelry Co. in 
the Peachtree Arcade, is in Florida, where 
he is sojourning with his son in Tampa. 

Lee Strauss, of the Durham Jewelry Co., 
has just returned from a two weeks’ sojourn 
spent in Cincinnati, O., his former home. 
Mr. Strauss was accompanied by his wife. 

Mr. McAfee, of the Bell-McAfee Jewelry 
Co., Albany, Ga., was a visitor in Atlanta 
during the week. He was accompanied by 
Mr. Gardner, also with the Bell-McAfee 
Co. 

George E. Daniell, president of the 
Georgia Association of Retail Jewelers, 
spent a day in Atlanta during the week on 


business connected with the association, 


motoring in from Marietta. 

Paul E. Landen has joined the sales force 
of J. W. Boon, 117 Peachtree Arcade build- 
ing. Mr. Landen has just graduated from 
Emory University, in Atlanta, and has selec- 
ted the jewelry business as a good field for 
work. 

Charles Campbell, of the Campbell Jewelry 
Co., has returned from Chicago, where he 
motored recently in company with Paul 
Ewing, president of Ewing Bros. The 900- 
mile trip was made in four days, including 
a delay of more than one day due to poor 
roads and bad weather. 

Retail jewelers all over the city report 
business as considerably better than last 
year, and not a few report their volume of 
business as greater than during any year 
since 1923. Large stocks of goods are being 
ordered, and jewelers are preparing for good 
business when the Summer vacation period 
ends and Fall business begins to open up. 

James Harkey, of the Oneida Commun- 
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ity Ltd., has returned to Atlanta after an 
extended tour of his territory and a short 
vacation spent on the eastern coast of Maine. 
Mr. Harkey reports business conditions as 
good throughout this territory with pros- 
pects bright for Fall business, particularly 
in south Georgia, where tobacco is bringing 
in a thousand dollars to the acre and farffers 
have more money in the bank than they have 
had in years. 

Much attention is being attracted this 
week by a motion picture of the J. P. 
Stevens Engraving Co.’s plant, which is 
being shown at the Howard Theatre in con- 
nection with a series of “Know ¥our At- 
lanta” motion pictures gotten up by the in- 
dustrial bureau of the Chamber of Com- 
merce. Starting with the handsomely 
furnished show-rooms of the company at 103 
Peachtree St., the film shows J. P. Stevens, 
the founder of the company, and Mr. Dixon, 
its present manager, at work. The second 
scene shows the big five-story plant of the 
company. The third scene, taken of the 
top floor, shows a battery of automatic en- 
graving machines at work and a “close-up” 
of one of the machines. These automatic 
engraving machines were invented by Mr. 
Stevens to take the place. of the slow pro- 
cess of hand-engraving. Only six of these 
machines are in existence. The fourth scene 
shows a platen plate press at work turning 
out engraved stationery. Other scenes show 
the different kinds of work done by the 
company. A final scene shows some of the 
employes of the company, many of whom 
have been employed consecutively for 20, 25 
and even 30 years. Upon retiring as active 
head of the business some years ago, Mr. 
Stevens presented each employe with a 
block of stock in the company, so now it is 
their business as well as his. 








Speed in Business 


L ISTEN to what J. G. Frederick has to 


tell us about the above topic. He says: 
“What is speed in a business man? A habit 
of mind, first of all—or a training of mind, 
to be exact. Speed is rapid movement away 
from where you don’t want to be to where 
you want to be. In business it is a swift, 
straight-line push from things-as-they-are to 
- things-as-you-want-them-to-be. Business con- 
siders that man speedy who gets things done 
while others are merely talking about them. 
It considers that man audacious but speedy 
who cuts the red tape obstructions and acts 
efficaciously even if he is overstepping the 
cut-and-dried rules. Business considers that 
man speedy who understands how to make a 
decision—not, please observe—merely how to 
look pompously inflated with authority and 
announce his decision—but one who speedily 
makes a decision in the only way that valid 
decisions can be made—by getting at the 
facts, ripping away the non-essentials and 
applying clear-headed common, or business 
variety of sense to the situation. Few situa- 
tions, however difficult, are not ready to de- 
cide as soon as the facts are in. Business 
also considers that man speedy who organ- 
izes his job and gets other men who know 
more about it than he does to do the work. 
But most speedy of all is the man who does 
the thing which was not thought possible.” — 
“The Great Game of Business.” 
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